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MERCHANDISING FEATURES 


Selling Xmas Merchandise 


Stylish Uniforms Aid Selling ... 


“I've Got an Idea 


MODERN AS THE ZEPHYR 


This photograph of the recently opened Dubbs 
cracking plant of the Bay Petroleum Co., at Denver, 
was taken just as the Burlington’s crack flyer flashed 
by. See article, page 26. 








ON'T 


URSELF TO 
SAVINGS! 


Investigate the ROPER line of de- 
pendable pumping equipment. 





Install the best pumps you can buy 


(ROPERS of course)—they are low in cost, economical to operate and 
always deliver. 


Breakdowns are costly. Broken delivery promises mean discouraged 


salesmen—infuriated customers—lost orders. Poor pumping equipment 
can bring you such grief. 


Avoid this trouble and beat competition. SAVE time—SAVE money— 
SAVE profits with Roper Rotary Pumps. 

















A ROPER for every 
PRACTICAL need! 


Hand or power—motor, belt or 
engine drive—mounted individually 
or in groups of two, three, four, five 
or six—capacities from 1 to 700 
g.p.m. per pump. 

Ropers are built right, priced right 
and are giving DEPENDABLE serv- 


ice to thousands of users. 


A post card will bring you com- 
plete data. Geo. D. Roper Cor- 
poration, Rockford, Illinois. 









Twin Pump Standard 
Motor Drive Outfit. 











ADVERTISING PAGES REMOVED 


HOSE SPECIALISTS 








NTHUSIASTIC reports from users of TRIPLEXD and 
18 QUADRIPLEXD pump hose show definitely the value of 
specialization in manufacture. For it is only by comparison in 
day-after-day, year-after-year usage that the real worth of gaso- 
line pump hose can be demonstrated. On that basis TRIPLEXD 
and QUADRIPLEXD have no competition. That is as true of the 
new Triplexd “SMOOTHLINED” as it is with QUADRIPLEXD, 


the “super gasoline hose,” and Triplexd ‘“METALLINED,” the 
standard of the industry for 25 years. 


Certainly this is not strange in view of Metal Hose & Tubing 
Company’s continued leadership in research, experiment and 
practical test of all types of gasoline hose. It was research and 
development that made TRIPLEXD “Metallined” the standard 
gasoline hose of the industry. If was research and development 
that made QUADRIPLEXD the “Super Gasoline Hose.” It was 
research and development that made the amazingly popular 
TRIPLEXD “Smoothlined,” the hose that is making new friends 


every day among station owners, managers and affendants. 
Have YOU tried it? 


WIlOSE & Ty Br. 


INCORPORATED 


NV 253 Tillary Street 4) Also on tank truck sizes 
> ‘ : 
on gasoline and oil hose 


Write for details 
on all three brands NY 


a = egg eee 








QUADRIPLEXD-THE SUPER GASOLINE HOSE™ 


GASOLINE AND OIL TANK TRUCK HOSE AND TANK CAR HOSE 
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i. Ray Siler 


& E. Ray Siler, new chairman of the Refiners Division of the National 

Association of Credit Men, believes credit men in the oil industry 
are becoming more and more credit sales managers and that through 
their greater co-operation with the sales department, the whole oil 
industry will benefit. | 


Mr. Siler has been a credit man with oil companies since 1920, 
of late years with the Lubrite Division of Socony-Vacuum Oil Co., 
St. Louis. 


Webb R. Charles, Wichita, Kans., Globe Oil & Refining Co., is 
vice chairman of the refiners credit group. Members of the board 
of the group are: H. L. Blankenship, Tulsa, Barnsdall Refining Corp. ; 
H. E. Butcher, Chicago, Cities Service Oil Co.; B. W. Atwood, New 
York, Shell Union Oil Corp.; R. C. Ward, Toledo, O., Sun Oil Co., 
and J. M. Judson, Chicago, Sinclair Refining Co. R. A. Collitan of 


St. Louis is secretary-treasurer. 
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3 More Oil Men 
Are Released In 


Conspiracy Case 


By Teletype 
By A. M. PETTY 

MADISON, Dec. 7. Federal 
Judge Patrick T. Stone today 
dismissed three more defendants 
in the alleged conspiracy trial 
here but announced he was 
withholding further rulings on 
individual motions for directed 
verdicts. 

Those dismissed were Ira A. 
Smith, Tulsa tank car buyer. for 
Standard of Indiana; R. R. Ir- 
win, Kansas City, of Socony- 
Vacuum’s White Eagle division; 
John A. Welch, Shreveport, 
former sales manager of Loui- 
siana Oil Refining Co. 

Judge Stone’s action today, 
following his dismissal of The 
Texas Co. individual defendants 
Nov. 23, cut to 38 the number of 
individual defendants remaining 
in the case and dismissal mo- 
tions for most of these are still 
pending. 


Code is Barred 


As defense counsel continued 
presentation of its case, argu- 
ments developed repeatedly over 
the admissibility of testimony 
bearing on the so-called NRA 
defense. Judge Stone again 
barred the NIRA oil code from 
evidence. 

Judge Stone ruled that the 
defense could show factors af- 
fecting gasoline prices in 1935- 
36 not existing in prior years. 

Wirt Franklin, Ardmore, 
Okla., first chairman of the 
Planning and _ Co-ordination 
Committee under the code, con- 
tinued his testimony Dec. 1 and 
about the committee set-up 
and appointment of its mem- 
bers by President Roosevelt. 


9 


Shatford Testifies 


Franklin was 
John E. Shatford, El Dorado, 
Ark., independent refiner and 
national co-ordinator of refining 
under the code, who testified 
that the Connally “hot” oil law, 
refinery control program and 
unexpected consumer demand, 
which he said found the major 
companies “short” 3,000,000 bar- 
rels of gasoline, were “factors” 
in the 1935 price rise which the 


followed by 


prosecution has 
golden stairs”. 


termed “the 

Next defense witness was F. 
W. Fischer, Tyler, Texas, at- 
torney for independent produc- 


ers and refiners of East Texas, | 


who engaged in a colorful de- 
bate with government counsel 


,as they questioned his “quailifi- 


cation” to testify on the amount 
of “hot” oil produced in 1933-34. 

Final witness Dec. 7, was Mar- 
ion Travis, Houston, who ex- 
plained the organization of the 
East Texas Refiners Marketing 
Assn. 

Past Week’s Session 


Shortly after opening of the 
morning session Dec. 1, with 
Franklin on the stand, Col. Don- 
ovan offered in evidence several 
documents ornated with red rib- 
bon and gold seals. 

One of these was a certified 
copy of an executive order ap- 
pointing Secretary of the In- 
terior Harold L. Ickes as oil ad- 
ministrator, which the defense 
counsel read to the jury, con- 
cluding with the words “signed 

(Continued on page 10) 





CRACKING PEACE IS SEEN 


By ARCH L. FOSTER 
Technical Editor 

NEW. YORK, Dec. 6 

Cracking patent history was 
made pee: i, 
licensing agreement was signed 
by Universal Oil Products Co. 
with The Texas Co., Gasoline 
Products Co. and re- 
finers, selling to Universal non- 


here when a 


several 


exclusive licensing rights under 
the 
signatories to the “Treaty.” 
Not since the famous 
of 1931,” when Shell and Stand- 
ard of California bought Uni- 
versal has a move been com- 
pleted which has such far-reach 
ing consequences to the refining 
industry and to oil cracking. 
By this treaty Universal ob- 


patents owned by other 


“Peace 





Oil Concerns And Maritime Commission 


Co-operate For High-Speed Tankers 


N. P.N. News Bureau 

NEW YORK, Dec. 3. Bids 

calling for the construction of 
10 to 12 high-speed oil tankers 
have been sent to shipyards by 
of 
with 


a group oil companies co- 


operating the Maritime 
Commission. The number to be 
taken by each company has not 
yet been determined, although 
the Standard Oil Co. of New 
Jersey announced it would take 
all the not 


for by other oil companies. 


tankers contracted 

Construction of oil tankers of 
ordinary commercial speeds has 
two 
Maritime Com- 
the need for 
speeds that 


purposes 


substantial the 
years, but the 
mission has seen 
ships of higher 
could serve for naval 
as a national defense measure. 
The contemplated will 
be several Knots an hour faster 
than ordinary tankers; will have 
a wider cruising radius; and 
specially strengthened decks for 
gun emplacements, it is under- 
stood. The actual specifications 


been 


past 


vessels 


have not been revealed by the 
commission. 

The tankers will be construct 
ed without government subsidy, 
except that the government will 
pay the of increasing the 
speed from normal commercial 
speed to that required for naval 
purposes, the commission an.- 
nounced. Each oil company tak 
ing a vessel would pay for its 
construction on the same basis 
as for an ordinary tanker. 

The subject of providing oil 
tankers speedy enough for naval 
use in wartime has been talked 
over for the past two years by 
the Navy officials and the oil 
companies. While the 
nies indicated their willingness 
to co-operate with the govern 
ment, they felt it would not be 
commercially practical for them 
to build and operate vessels of 
the high speed type. The com 
mission’s agreement to pay 
extra apparently has 
solved this difficulty. 

Some 34 oil and tanker « 
panies were reported to have 
been invited to with 
the government in the program. 


cost 


compa 


the 


costs 


‘om- 


co-operate 


IN LICENSORS “TREATY” 


tains the right to license crack- 
ing operations under the crack- 
ing patents owned by the other 
signatory companies, especially 
the Behimer patents owned by 
The Texas Co. 

This clarifies once a 
sumably, for all time the 
uncertain and potentially ag- 
gravating of the unsolved ques- 
tions of priority and control of 
cracking technology as it is now 
practiced by a large majority 
oi operators of cracking units. 


id, pre- 


most 


The other companies involved 
do not take rights license 
under Universal pat the 

involving a of 
rights ona basis, ac- 
cording to information given. 
For this right Universal pays 
a sum which disclosed. 
One expression that the amount 
“Is about equal the of 
a couple of @ patent 
does not confine the lim- 
to any 


to 
ents, 
treaty granting 


“one-way’ 


IS not 


to cost 
acKing 
suits” 
1tS 


great degree. 


List of Signatories 
The list 
the with Uni- 
versal Oil Products Co. The 
Texas Co.; Products 
Co.; Standard Oil companies df 
New Jersey and of Indiana; At- 
lantic Refining Co. and Gulf Oil 
Corp. 


of 


agreement 


companies sign- 
ing 
is: 


Gasoline 


A similar a 
made some time ago between 
Universal and the Consolidated 
Oil Corp., the Sinclair interests, 
it is understood. 


ement was 


a A 


Gasoline Products Co. re- 
serves the right under this 
agreement to continue to license 
cracking processes under its 
own patents and of its 
associates, taking rights 
under Universal’s patent struc- 
ture. ‘ 

The 
action 
tour 
Texas 
Refining Co. of 
Texa Solvex 
Gladewater, 


those 


ho 


immediate result of this 
will be the dismissal of 
suits, brought by The 
Co., against Waggoner 
Wichita Falls, 
Refining. Co. of 
Texas; National 
Refining Co. of Cleveland; and 
Oil Co. of Oklahoma. 
brough Gasoline 
Co. National 
Co. will also be 


16) 


Sunray 
One suit 
Products 


Refining 


by 
gainst 
dis- 


(Continued 


oe 
yo 
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3 More Defendants Dismissed 
From Oil Conspiracy Trial 





(Continued from page 9) 
at the White House by Franklin 
D. Roosevelt.” 

Another order read was that 
of Ickes appointing the Petro- 
leum Administrative Board. 

Government counsel objected 
to these documents, as well as 
preliminary questions asked of 
Franklin about Ickes’ appeoint- 
ment. They contended that 


Donovan was “cluttering up the? 


record.” 

Judge Stone permitted the 
witness to testify that mem- 
bers of the PAB “were govern- 
ment employes and not con- 
nected with the oil industry—.” 


“Not at that time,” inter- 
jected Government Attorney 
Chaffetz. 


Government attorneys also ob- 
jected when Franklin, telling of 
the appointment of the original 
Planning and Co-ordination 


Committee by President Roose- | 


velt, characterized E. B. Reeser, 
president of Barnsdall Refining 
Co. and one of the defendants, 
as an “independent.” 


Reeser Independent 


Franklin retorted that Presi- 
dent Roosevelt had _ classed 
tees¢r aS an “independent” 
when announcing appointment 
of the code committee. 

Six other former members of 
the P. and C. Committee—C. E. 
Arnott, Socony-Vacuum; Henry 
M. Dawes, Pure Oil; E. G. Seu- 
bert, Standard of Indiana; Frank 
R. Coates, Cities Service, and 
I. A. O’Shaughnessy, Globe Oil 
& Refining Co.-—were_ also 
identified as defendants. 

Judge Stone permitted ques: 
tions as to duties of the P. and 
C. Committee but ruled out a 
chart of its subcommittees and 
organization set-up. 

During the virtually unending 
stream of objections from gov- 
ernment counsel’s table, Judge 
Stone sustained an objection to 
the judge’s own question about 
the effect of the refinery allo- 
cations under the code on gaso- 
line prices. 


Boggs An Allocator 


Donovan read a letter 
Chairman Amos L. Beaty, of 
the P. and C. Committee, ap- 
pointing as a district allocator 
C. M. Boggs, of Kanotex Refin- 
ing Co., who was indicted as 
president of the Western Petro- 
leum Refiners Assn. 

The jury was excused while 
Donovan told the court that 
Franklin, if permitted to testify, 
would say that objectives of the 
oil code were to stabilize the 
industry, balancing supply with 
demand and bringing gasoline 
up to a parity with crude oil 
prices, and raise wages and in- 


from 


crease employment, in a “part- 
nership of government 
business so ‘frequently ~men- 
tioned by the President.” 

This touched off another ar- 
gument like those which marked 
Franklin’s first two days on the 
stand, with government counsel 
insisting that such testimony 
was “immaterial” unless the de- 
fense could show express ap- 
proval of the means taken to 
achieve objectives of the code. 

Goldthwaite Dorr, Socony- 
Vacuum attorney, charged that 


from the start of the case, the | 


prosecution had “tried to in- 
flame the mind of the jury and 
court” against the defendants 


with assertions about their 
“evil” motives. He said it was 
inconsistent for government 


counsel now to contend that mo- 
tives have nothing to do with 
the case. 


Entrapment Argument 


An impassioned plea that the 
court consider the “instigation 
and entrapment” rule was made 
by J. C. Denton, Tulsa, for his 
client R. W. McDowell, vice- 
president of Mid-Continent Pe- 
troleum Corp. 

Denton contended that, ac- 
cording to defense counsel’s 
proffer of proof Nov. 30, the 
“hatching of the so-called con- 
spiracy was in the P. and C. 
Committee in Washington, with 
Mr. Ickes, the petroleum ad- 
ministrator, present.” 

The Mid-Continent attorney 
went on to say that McDowell 
should be permitted to show 
that he was put on a committee 
by some of these people—‘that 
it wasn’t his idea, but that he 
was being made just a catspaw 
Ui. 

He criticized attitude of the 
attorney general and his as- 
sistants during the code, assert- 
ing that if they “had given any 
advice, either to Congress, the 
President or the petroleum ad- 
ministrator or the people, they 
wouldn't have engaged in these 
activities.” 


“Indict Ickes Also” 


Government 
ford demanded 
remarks be stricken as a “re- 
flection” on two members of 
the President’s cabinet. 

Angrily replying, Denton cited 
Ickes’ annual report of 1935, 
contending that it ‘“‘adopts” what 
was done. 

“If these 


Attorney Craw- 
that Denton’s 


gentlemen were 
fair,’ Denton shouted, “they 
would indict him along with 


these others.” 

Judge Stone ordered Denton’s 
remarks stricken and the Tulsa 
attorney excepted to the court’s 
ruling. 


Declaring that it was “non- 
sense” to talk about entrapping 
“leaders in an industry,” Judge 
|Stone said: 


“What these men did, which | 


i'they claim was unlawful, they 
did with their eyes open.” 


and | 


“Greed and Avarice” 

Taking up the “motive” argu- 
‘ment again, Chaffetz summed 
up the government’s contention, 
as follows: 

“If the defendants went out 
to raise the price and they had 
no authority to do it, then their 


only motives were greed and | 


avarice, as we have contended. 
Their motives were illegally to 
take money from consumers 
and put it into their pockets. 

“Tf they had approval for 
what they were doing, if the 
law allowed them to do it, then 
their motives were good. So, 
ithe only question as to their 
motives depends upon what they 
were doing, whether they were 
operating within the law or 
not.” 

Replying to Chaffetz, T. W. 
'Brazeau, Cities Service attorney, 
pointed out that the indictment 
alleged an “intent and purpose” 
to fix prices in the western dis- 
‘trict of Wisconsin, ‘‘otherwise 
your honor would have no juris- 
diction.” 


Code Approval Again 


A few minutes later, there 
was another skirmish over “ap- 
proval” of the defendants’ ac- 
tivities, with H. H. Thomas, de- 
fense attorney, insisting that it 
was “unthinkable” that all ac- 
tions under the code required 
formal, written approval. He 
contended that the P. and C. 
Committee represented the oil 
administrator as well as the 
industry. 

Government Attorney Lewin 
“challenged” the defense to 
bring in evidence showing that 
defendant companies did _ not 
control the market, hence came 
under the Appalachian Coals 
ease. He insisted that the cqurt 
ought to require that this be 
shown before permitting evi- 
dence of “reasonableness.” 


Buying Programs of 1934 


The court asked if the P. and 
C. Committee had ever obtained 
approval of “arrangements” for 
buying gasoline from small re- 
finers under the refinery con- 
trol amendment of the code. 

“Yes sir, in 1934,” Lewin re- 
plied. ‘‘There were a series of 
buying pools under that amend- 
ment, done with government ap- 
proval and under government 
regulation. Defendants haven't 
been indicted for that, because 
that was exempt from the anti- 
trust laws. But they ceased on 
Nov. 14, 1934, when Secretary 
‘Ickes publicly announced that 
he was withdrawing his ap- 
proval of buying pools.” 

Lewin declared that the de- 


‘declaring 
‘have asked Mr. Donovan a ques- 


janswer. 


fendants “in March, without 
|getting any approval, ran their 
‘own private buying pools, with- 
‘out authority.” 


Defense Denies Pools 


Turning to Col. Donovan, the 
eourt asked if the defense would 
offer proof of “approval” as 
provided under Sect. 6, Art. IV, 
of the code (the refinery control 
amendment). 

“Will your honor let me ask 
you—,” Donovan started, but 
was interrupted by Lewin in- 
sisting, “just answer that ques- 
tien.” The defense counsel start- 
ed again and Lewin interrupted 
once more, demanding that Don- 
ovan answer. 

“Now, your honor, you must 


'tell Mr. Lewin not to be inter- 


fering with me _ continually— 
I have stood his insolence a 
long time—” 

Judge Stone started to say 
something. Lewin interposed to 
say he didn’t want to trans- 
gress, adding, “All I wanted to 
say was—” 

Judge Stone shut Lewin off, 
in sharp tones: “I 


tion, now, and I would like an 
” 

“Yes sir,’ said Lewin meekly. 

“And I am going to answer 
it,’ Donovan said. “We say that 
this action of ours and con- 
certed buying was not a pool; 
we are entitled to show it was 


not a pool—” 
“You haven’t answered my 
question,” Judge Stone _ inter- 


posed, adding that it could be 
answered yes or no. “Was there 
any compliance with that sec- 
tion of the code?” 

“We claim that what we did 
called for no compliance,” Dono- 
van replied. 

“Buying Arrangements” 

Charles I. Francis, Pure Oil 
attorney, took up the argument, 
contending that the “buying ar- 
rangements” requiring approval 
under the code were formal buy- 
ing pools such as in 1934. 

Government counsel replied 
that any kind of “buying ar- 
rangement” under this code sec- 
tion required approval, contend- 
ing that if the prosecution has 
proved. anything ‘we have 
proved a buying arrangement 
with a tank car committee, ‘so- 
called.” They contended that it 
was a question of -law whether 
defendants had complied with 
the code or not. 

Cites Ickes’ Report 

Donovan called attention to 
the final report of the PAB mar- 
keting division which mentioned 
appointment of a “tank car 
stabilization committee.” He 
also cited Ickes’ 1935 annual re- 
port about the “stabilization 
committee” co-operating with 
the PAB to bring about the ‘‘de- 
sired parity” between gasoline 
and crude prices in the spring 
of 1935. 

With the jury in the box again 
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to start the afternoon session 
Dec. 1, Judge Stone overruled 
Donovan’s offer of proof, point- 
ing out, for the record, that 
“the purpose of the NRA was 
to stabilize all industries, in- 
‘luding the oil industry.” 


Argument was renewed as 
covernment counsel objected to 
Donovan questioning Franklin 
about crude prices, but the 
court permitted the witness to 
inswer the question—‘“at whose 
insistence was the price of crude 
maintained at $1?” 

“The petroleum administra- 
tor,” Franklin replied. 

Judge Stone then took over 
the questioning, bringing out 
trom Franklin the _pre-code 
fight over price-fixing, raising 
crude prices to $1, Ickes’ price- 
fixing order and the ‘substitute 
plan.” Franklin was referring 
to the so-called pooling and mar- 
keting agreement of January, 
1934, but he carefully refrained 
from explaining them. 


Pooling Agreement 


Donovan next’ tried to get in 
copies of Ickes’ orders approv- 
ing these agreements, but the 
court sustained objections, hold- 
ing that Franklin had given the 
essentials. 

The chief defense counsel in- 
sisted Franklin had not been 
allowed to tell the “whole story.” 
He attempted to bring out de- 
pressed conditions in the _ in- 
dustry prior to the code in 1933 
and what was done about it. 

Opposing counsel clashed on 
‘vhether or not the prosecution 
had gone into prices and other 
conditions prevailing prior to 
1935. 

Judge Stone sustained objec- 
tions and the jury was again 
withdrawn for Donovan to pre- 
sent offers of proof about what 
Franklin would have said con- 
cerning the governors’ oil con- 
ference of 1933 called by Sec- 
retary Ickes and what occurred 
there, the chaotic conditions ex- 
isting in the industry due to 
over-production of crude in 1933 
and a detailed account of how 
the price of crude was raised to 


Pa 


Shell Attorney Argues 


Supporting Donovan’s offer 
of proof, T. P. Young, Shell at- 
torney, contended that the de- 
iendants had “salvaged” an in- 
dustry and ought to be _ per- 
mitted to show “what we went 
through and what were the mo- 
lives of these men on trial.” 

Goldthwaite Dorr, Socony- 
Vacuum attorney, was in the 
midst of his argument when 
court recessed for the day. Dorr 
contended that the defense 
could prove—and should be per- 
mitted to do so—that there were 
conditions in years prior to 
period of the indictment con- 


wibuting to price fluctuations ' 


which were in no way com- 
parable with those of 1935-36. 
Conservation Argument 


Opening the morning session 
Dec. 2, Dorr made another offer 


of proof. Based on the “im- 
portance” of conservation of 
crude supplies, his argument 


was the defense should be al- 
lowed to show that tank car 
gasoline prices were far below 
parity with $1 crude in January 
and February, 1935, the causes 
thereof, and Ickes’ anxiety to 
maintain the crude price. 

Replying, Chaffetz said that 
under Dorr’s theory the defense 
could go all the way back to 
Drake’s well in 1859. Under no 
theory of “reasonableness” 
could the defendants combine 
to raise the price of gasoline in 
the interest of conservation, he 
added. 

Judge Stone remarked that 
he “couldn’t see much to the 
conservation argument,” add- 
ing that if the government 
wanted to conserve oil re- 
sources, it could do so. 

“IT do think,” the judge added, 
“you ought to be permitted to 
show what factors entered into 
the price of gasoline that 
caused variation during those 


,years that did not exist in 1935 
‘and 1936.” 


W. P. Z. German, Skelly at- 
torney, then came forward and 
gave a summarized account of 


the ups and downs of the in-| 


dustry since the early 1920's. 
Beginning in 1926 the industry 
was not able to get on an even 
keel because of the discovery 
of new and larger oil fields, he 
said. He insisted that the jury 
should have this whole history 
of federal and state efforts at 
conservation and the industry’s 
co-operation. 

“Otherwise it is like coming 
into a movie theater ten minutes 
before the feature picture ends,” 
German said. 

Government counsel said all 
this “historical background” was 


immaterial, asserting that ‘‘sal- 
vation of stripper wells” was 
the concern of Congress—‘not 
the Skelly Oil Co.” 
‘Unfair to Government’ 
“If we turn this trial into a 


legislative investigation into the 
problems of the oil industry,” 
Chaffetz argued, “‘we think the 
government will be deprived of 
a fair trial. The issues will be- 
come confused to the jury and 
all the work and energy and 
expense of the government will 


go for naught.” 
Defense counsel contended 
that the jury should not be 


permitted to draw inferences 
from the record as it now stands 
without a full explanation by 
the defendants. For example, 
it was argued, the jury might 
infer that the major oil com- 





IN THE NEXT ISSUE OF N.P.N. 


Caravan Rolls South 


@ It may be hard to believe for those of us who practically 


sleep with a snowshovel beside the bed these days 


but, 


in a very sizable area of our own country, oil marketing 
companies and service stations are now brightening up in 


anticipation of their big touring business. 


Winter tour- 


ing is more than a fad now; it’s part of the scheme of 


living of hundreds of thousands of people. 


dustry help it along? 
issue of N.P.N. 


Can the oil in- 


A special article in the Dec. 15th 


First Stop Him, Then Sell Him! 
By Jack N. Westsmith 


@ Past experience showed that the motor tourist spends 
quite a bit of money wherever he stops; but he’s a restless 
fellow and loath to stay long in one spot, for the most part. 


In California, however, 


means were found for 


raking 


the tourist prolong his trip and stations and other places 


of business profited. 


How it was done is told in a special 


article in the Dec. 15th N.P.N. 


No Chilblains for 


Trailerites 


By Sam A. Weissenburger 


@ An increasing proportion of the winter tourists is made 
up of trailer owners, many of them already ensconced in 
camps for their like in Florida and across the southern 
tier of states. Their needs at service stations will be dis- 
cussed in another article Dec. 15 by The-Man-In-A-Trailer. 





panies went out and arbitrarily 
raised the price of crude to $1. 

In overruling Donovan's of- 
fers of proof, Judge Stone said 
he would permit testimony as 
to conditions and factors “ex- 
isting in 1935 and 1936 which 
did not exist in prior years and 
may have caused a constant or 


practically unvaried tank car 
price for gasoline.” 
Jury Back Again 
With the jury in the box 
again, Franklin, at the court’s 
suggestion, briefly told. “as Mr. 


German did in the argument” 
about new discoveries since the 
early 1920’s. When the witness 
reached the point of describing 


10-cent crude oil in East Texas, 
Judge Stone shut him off. 
Donovan then took over the 


questioning, Franklin 
about “factors” affecting gaso- 
line prices in 1935-36 which had 
not existed in prior years. 

“During the first few months 
of 1935,” Franklin replied, “con- 
ditions were similar to 1933. 
As a result of the Panama- 
Amazon decision, invalidating 
Sect. 9-C of the NIRA, the 
tender board system broke 
down and there was an im- 
mediate flood of ‘hot’ oil which 
was refined and thrown on the 
market for whatever price it 
would bring.” 

The witness went on to tell 
how the Connally law replaced 
Sect. 9-C and the tender board 
was restored in East Texas, re- 
sulting in curtailing “hot” oil 
production, within 30 to 60 days, 
to 5000 barrels a day, as com- 
pared with 100,000 barrels pre- 
viously. 

Encouraged by the federal 
covernment’s efforts, he added, 
the Texas Railroad Commission 
began to enforce strictly Texas’ 
proration law. 

“The result was that, for the 
first time since 1926, the in- 
dustry approached a balance iin 
crude production and consump- 
tive demand,’ Franklin de- 
clared. 


‘ lei y 
asking 


Other Factors Listed 

Other factors affecting gaso- 
line prices, listed by Franklin, 
included restriction of imports 
and crude withdrawals from 
storage under the code, the In- 
terstate Oil Compact, Bureau 
of Mines forecasts, and im- 
proved production methods. 

As the morning session closed 
Dee. 2, Franklin testified that 
there were violent fluctuations 
in crude production in the early 
1930’s which were reflected in 
crude and gasoline prices. 


The afternoon session had 


isearcely started before the first 


of a series of arguments broke 
out over Donovan’s questions 
about the P. and C. Committee, 
its duties, and relations with the 
federal oil administration. 
Franklin said he first heard 
,of the “tank car _ stabilization 
Arnott 


committee” from C. E. 
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Shatford, Refining Co-ordinator 
Under Code, Defense Witness 


at the meeting of the P. and C. 
Committee on Jan. 9, 1935. Ar- 
nott was identified as chairman 
of the marketing committee but 
government counsel objected to 
the Socony-Vacuum official be- 
ing called a “stabilizer.” 


Ickes—Cocanower Letter 


Government counsel also ob- 
jected to a letter dated Dec. 11, 
1934 from Secretary Ickes to 
R. G. Cocanower, then with Ol- 
ney Oil & Refining Co., “unless 
it is to be followed by proof 
that the Secretary of the In- 
terior approved the alleged buy- 
ing program.” 

Judge Stone interposed to 
again ask defense counsel, “are 
you going to prove that there 
was such a buying program, ap- 
proved by Secretary Ickes, as 
provided by statute?” 

“We are going to prove, your 
honor,” Donovan replied, ‘that 
there was no such buying pro- 
gram as is alleged in the indict- 
ment and therefore no such 
written approval was _neces- 
sary.” 

“That isn’t what I had in 
mind at all,” Judge Stone de- 
clared, but Donovan insisted 
that he had answered the court’s 
question. Ruling was reserved 
on the Ickes-Cocanower letter. 

On ecross-examination of 
Franklin, government counsel 
cited the provision in the inter- 
state compact declaring that its 
purpose was not to authorize 
limitation of crude production 
for “stabilizing or fixing the 
price.” 


Compact And Price 


tegardless of this provision, 


Franklin, on re-direct examina- 
tion, said he had heard “dis- 
cussed at interstate compact 


meetings the amount of oil 
necessary to be produced to 
stabilize the industry and to bal- 
ance production with demand; 
and some members of the com- 
mittee have even insisted on dis- 
cussing what is a proper price 
for crude oil.” 
Government Attorney 
fetz tried to bring out from a 
letter allegedly written’ by 
Franklin that the Ardmore man 
had plead he was “on his death 
bed” as an excuse for not ap- 
pearing before the grand jury. 
Franklin resentfully denied that 
he Was that ill, contending that 


Chaf- 


he was “convalescing” at the 
time. He pointed out that he 


had wired the Madison district 
attorney later offering to come, 


but was advised that he need 
not. 

The jury was then excused 
while Donovan made an offer 


of proof of what Franklin would 
have testified to about the July 
13, 1934, meeting of the P. and 
C. Committee at which a resolu- 
tion urging Ickes to fix prices 
was adopted, about Arnott’s 
discussion of the appointment 
of the “tank car stabilization 
committee” at the Jan. 9, 1935, 
meeting, and about a plan al- 
legedly proposed to the P. and 
C. Committee on Oct. 11, 1934, 
by J. Howard Marshall of the 
PAB to buy up several million 
barrels of crude stored on East 
Texas leases. 


Shatford Testifies 


After a brief argument, Judge 
Stone overruled Donovan’s of- 
fers of proof. The jury was 
then called in as the second de- | 
fense witness, John E. Shatford, 
El Dorado, Ark., independent 
refiner and n&tional co-ordinator 
of refining under the code, took 
the stand. 

Shatford pictured the plight 
of the independent refiner, be- 
ginning with the days when he 
sold much of his output to 
major companies, carrying it 
through the middle 1920’s when, ' 
he said, the small refiner lost 
this business, and a good slice 
of his jobber outlets, as major 
companies expanded and began 
giving guaranteed marginal 
contracts. Coupled with this, 
were the savings in transporta- | 
tion due to tankers and gasoline 
pipelines, which enabled the 
larger companies to push back 
the marketing territory of the 
Mid-Continent refiner, he added. 

He told how East Texas re- 
finers, operating on low-priced 
oil produced in excess of the 
allowable, had dumped gasoline ! 
on the market at less than the 
cost of refiners operating on 
legal crude. 

“Hot” Oil Stopped 

Shatford 


declared that Sect. 


2-C of NIRA had “stopped all 
of us who were getting this 
‘hot’ oil. My own plant (in 


Arkansas) was getting some of 
it before 9-C, but we had to 
stop then, and we did stop; and 
so from that point on, we were 
up against it.” 

Donovan brought out that the 
reason why Sect. 9-C stopped 
refiners outside of Texas from 
getting “hot” oil was because 
this NIRA provision prohibited 
interstate shipment of such 
crude. 

Discussing the effect of “dis- 
tress” gasoline on independent 
refiners, Shatford declared that 
a small amount of such material 
could affect a shaky market. 

“Suppose a refiner has ten 
cars he must sell,” explained the 


former national co-ordinator. 
“He calls a broker and that 
broker calls ten other brokers, 
and then they all begin calling 
jobbers and other brokers. Be- 
fore the day is out, that ten 
cars of distress gasoline sounds 
like a hundred.” 


Defines “Spot Sale” 


Replying to a question inter- 
posed by government counsel, 
Shatford said his own definition 
of “spot market” included sales 
for shipment up to 30 days, 
but tending to be within 10 or 
15 days, at a flat price. He gave 
this definition rather reluctantly, 
pointing out that in the trade 
a “spot sale’ was usually con- 
sidered for shipment within 10 
to 15 days. 

With government counsel ob- 
jecting—and most times being 
sustained—to nearly every ques- 
tion, Donovan next asked Shat- 
ford about his trip to Washing- 
ton on behalf of a group of 
small refiners to obtain an “ef- 
fective” refinery control pro- 
gram under the code. 

The Code Again 


Donovan tried one tack after 


another. During argument over 


a question about whether the 
code contained a “provision to 
protect the small refiner,’ Judge 
Stone interposed to say: 

“The code will speak for it- 
self; objection sustained.” 

Donovan pointed out that he 
had offered the code in evidence 
but was not permitted to get 
it in, adding, “I cannot be 
caught both ways.” 

Opening the morning session 
Dec. 3, Donovan read to the 
jury the complete text of the 
refinery control amendment of 


the code approved by Ickes on 


April 24, 1934, together with the 
amendment increasing the P. 
and C. Committee to 23 mem- 
bers. 

Shatford declared that the re- 
finery control program, with its 
curtailment of runs and policy 
ot low inventories, had the ef- 
tect of making the major com- 
panies buy more gasoline. 

During the almost endless ar- 


gument over Donovan’s ques- 
tions about the operations of 
the refinery control program 


and the duties of the national 
co-ordinator, the chief defense 
counsel again offered in evi- 
dence the NIRA oil code. 


Code Again Barred 


It was the first time that the 
code was offered at part of the 
defense case. Judge Stone 
barred it on objection from 
government counsel. 

“What did you do yourself 
after Jan. 1, 1935, about increas- 
ing the purchase of gasoline,” 
Judge Stone asked the witness, 
apparently in his capacity as co- 
ordinator. 

“In several instances,” Shat- 
ford replied, “I discussed with 


representatives of the major 
companies their individual in- 
ventory situations, in relation to 
their requirements of gasoline. 
They wanted to get larger 
quotas, and in many cases we 
urged them to buy gasoline.” 


To Keep Market Firm 


A few minutes later, the 
former co-ordinator declared 
that his objective under the 
code was “not only to provide 
enough gasoline to supply de- 
mand but to create a market 
condition which would be firm.” 

Donovan then read, without 
objection, a letter dated Jan, 2 
1935, from Ickes to J. D. Col- 
lett, then chairman of the P. 
and C. Committee, urging that 


|attention be given to the re- 


finery control program for the 
first quarter of 1935 to avoid 
“excessive” stocks. 

“During the time when the 
normal operation was to re- 
duce_- gasoline’ inventories,” 
Ickes’ letter said, ‘I feel that 
the industry co-operated in a 
splendid manner to achieve its 
objective and similar effective 
co-operation is necessary during 
the present period” to the end 
that stocks may not be disposed 
of “prematurely in such a man- 
ner as to affect injuriously the 


interstate commerce in gaso- 
line.” 

“Minutiae” 
Government counsel fought 


bitterly to head off Shatford’s 
testimony about conversations 
with E. B. Swanson, PAB mem- 
ber who handled refinery mat- 
ters. 

Lewin contended that defense 
counsel was trying to bring out 
conversations with ‘‘minutiae.” 

Judge Stone sided with gov- 
ernment counsel’s” contention 
that Ickes ‘“‘was the boss” and 
that the PAB had no powers 
except as an advisory body. 
Shatford, from the witness 
stand, differed with the court’s 
view, contending the code would 
show otherwise. 

Refinery Model 

At the start of the afternoon 
session Dec. 3, a model of a 
refinery in miniature, complete 
even to tiny tank cars and load- 


ing racks, was unveiled—it had 
reposed under a_ Sheet for 
several days and had_ been 
facetiously referred to in the 
courthouse corridor as the 


“corpus delicti.” 

Judge Stone had the jurymen 
group themselves about the 10- 
foot table while Shatford ex- 
plained with a pointer how 
large refinery operates an 
wherein it has the advantagt 
over a small refiner’s plant. 
Lawyers and some newsmen 
from the press row 


’ 
1 


took ad- 


vantage of the opportunity to 
“oo through a refinery.” 
The mode! duplicated in min- 
iature the West Tulsa plant of 
(Continued on page 21) 
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Low Rates On 8000-Gal. Cars 
Granted By ICC in Northwest 





N. P.N. News Bureau 
By G. T. KELLOGG 


WASHINGTON, Dec. 6. 
sets of rates for rail shipment 
of petroleum products from 
Washington and Oregon sea- 
ports to inland destinations in 
those states have been approved 
Interstate Commerce 
Commission. For the first time 
in the history of the ICC, freight 
rates based on “dual minima” 
have been authorized for petro- 
leum, 

The rates, filed early this year 
by the railroads but suspended 
pending an ICC investigation af- 
ter petroleum truckers and ship- 
pers in the area protested, pro- 
vide that shipments in tank cars 
holding 8000 or more gallons 
shall move at a 10 per cent 
lower figure than those mov- 
ing in cars of 5000 gallons. 

The rates for the 5000-gallon 
cars are about the same as those 
of truckers hauling between the 
same points, and are the same 
as the rail rates were prior to 
the new order permitting the 
lower rates for the larger ship- 
ments. 

Thus the effect of the order is 
to give the railroads a 10 per 
cent differential under truck 


Two 


by the 


rates, since the bulk of the rail ' 


movement of petroleum prod- 
ucts in the area has for some 
time been in cars to which the 
8000 gallon minimum applied. 
“Undoubtedly,” the ICC said 
in its report, “the effect of the 
dual minima will be to confine 
the traffic largely to movement 
in cars of 8000-gallon capacity 
and larger, with a _ relatively 
small proportion of special types 
of refined oil, for which there is 


a limited demand, moving in 
tank cars of 5000-gallon or 
smaller.” 


Used Truck Capacity 


The 5000-gallon minimum was 
proposed by the rails, they told 
the ICC in the hearing here on 
the rates, because it is the usual 
loading by trucks in the terri- 
tory. Thus, by going above the 
capacity of most of the trucks 
operating under the states’ min- 
imum weight laws, the rails have 
achieved for themselves a 10-per 


cent differential which the 
trucks will be unable to meet 
Without slashing their base 
rates. 


The protesting truckers, in a 
brief filed against the dual min- 
imum proposal, contended that 
the tariff was “one step in a 
program designed to drive bulk 


per 


petroleum motor carriers out of 
business, using regulatory au- 
thority as a primary aid in ac- 
complishment of that program.” 

Continental Oil Co. also pro- 
tested against the dual rates, 
contending that their adoption 
would undoubtedly spread 
throughout the country, proving 
a detriment both to the petro- 
leum industry and the public, 
since it would eliminate truck 
competition. 

The receiver of shipments of 
less than 8000 gallons at a time 
would be forced to pay the high- 
er rates, while his competitors 
would have an “edge” of 10 per 
cent in transportation cost if 
they wexe able to handle ship- 
ments of 8000 gallons or more 
at a time, the protestants also 
contended. 


“Inherent Advantages” 


At the argument before the 
ICC the rails sought to show 
that the truckers had many ad- 
vantages over delivery by rail, 
and that their only way to meet 
such advantages is in a rate dif- 
ferential. The ICC apparently 
adopted this point of view also, 
in its report and order. 

In a concurring opinion pub- 


lished with the order, Commis- 
sioner Eastman pointed to the 
phrase in the Motor Carrier act 
directing the ICC to regulate the 
truck industry so as to preserve 
its “inherent advantages,” and 
reasoned that “if this is a fair 
rule. to apply to the motor car- 
riers, and I think it is, it is an 
equally fair rule to apply to the 
railroads.” This was taken to 
mean that the railroads had an 
inherent advantage in their abil- 
ity to haul loads exceeding 8000 
gallons, which the trucks could 
not meet. 

Four members of the eleven- 
member commission, however, 
dissented to the majority opin- 
ion. They were Commissioners 
Porter, Lee, Caskie and Rogers. 
All four dissenters contended 
that allowance of the differen- 
tial constituted the “beginning 
of a rate war, which in all prob- 
ability will be hurtful to both 
forms of transportation.” 

In addition to this contention, 
Caskie and Rogers pointed out 
that the railroads are now be- 
fore the the ICC with a petition 
which asks permission for an 
“increase of 15 per cent in the 
rates they seek in this proceed- 
ing to reduce by 10 per cent.” 

“Respondent’s position in the 
instant proceeding and the alle- 
gations made by them in the 
pending proceeding in Ex Parte 


No. 123 (the 15 per cent rate 
increase now being heard by 


ICC) obviously are incompati- 
ble,” said Caskie and Rogers. 








Oil Faces $37,000,000 Bill 
If R. R. Rates are Boosted 15 % 


N. P. N. News Bureau 
By G. T. KELLOGG 

WASHINGTON, Dec. 6—A 
tale of railroads facing bank- 
ruptecy if rates are not in- 
creased, and a much brighter 
picture of how much the rail- 
roads will contribute to a busi- 
ness come-back through their 
purchases if the rates are in- 
creased, are being presented be- 
fore the Interstate Commerce 
Commission by railroad execu- 
tives in their plea for a flat 15 
cent increase in freight 
rates. 

If granted as sought, the in- 
crease would cost the petroleum 
industry around $37,000,000 per 
year, on top of its present out- 
lay for rail transportation. 

Hearings before Division 7 of 
ICC began last week here, and 
supplementary hearings on the 
case, known as Hx Parte 123, 
will be held subsequently here 
and in various cities. A decision 
in the case is not probable be- 
fore mid-February, it is thought. 

In addition to the increased 
cost to petroleum shippers if the 


rails’ requests are granted, it is 
expected that motor carriers will 
file increased tariffs for trans- 
portation of all commodities, in- 
cluding petroleum, if the rail 
increase is allowed. 


Truckers Intervene 


While no affirmative action 
has been taken by the truckers 
as yet, the American Trucking 
Assns. Inc., have been allowed 
to intervene in the case, and it 
is expected that they, too, as rep- 
resentatives of the trucking in- 
dustry, will make an effort to 
prove to the commission that 
the truckers’ need for additional 
revenue is as great as that of 
the railroads. 

No figures are available as to 
the amount the petroleum indus- 
try pays out annually for truck 
transportation of its products. 

The ATA’s newly appointed 
Emergency Revenue Committee 
is studying the need for addi- 
tional revenue on the part of 
truckers, and it is expected that 
it will present testimony at the 


hearing in behalf of a boost of 
truck rates. 


Water Rates Involved 


Other intervenors in the gen- 
eral rate case include the inter- 
coastal water lines, barge lines, 
and short line railroads, all of 
them seeking increases in rates 
similar to the 15 per cent boost 
the Class I railroads are asking. 

This application for increased 
freight rates follows the grant- 
ing, late last month, by the: In- 
terstate Commerce Commission 
of permission to make certain 
increases in rail freight rates on 
certain heavy commodities—in- 
cluding petroleum and its prod- 
ucts. This increase is estimat- 
ed to add $8,000,000 annually to 
the petroleum industry’s freight 
bill and if the currently sought 
increase is granted; the annual 
bill for rail transportation of pe- 
troleum products will be swelled 
by about $45,000,000 as a result 
of the two actions. 

Protests against the proposed 
increase will be presented at 
the current hearing by repre- 
sentatives of shippers of various 
products, but not until the car- 
riers have finished presenting 
their case. 


Consumers Enter 
‘Gas’ Weight Case 


N. P. N. News Bureau 
WASHINGTON, Dec. 6. 
The first gasoline consumers to 


enter any of the “weight of 
gasoline” cases now before the 


Interstate Commerce Commis- 
sion have been granted permis- 
sion to intervene by the ICC. 
All told more than 1000, mostly 
oil companies, have come into 
the four cases now pending. 

The gasoline consumers are 
the Tri-City Railway Co., French 
& Hecht Co., and Kohrs Pack- 
ing Co., all of the Tri-City area 
near Moline and Rock Island, 
Ill., and Davenport, Ia. 

The railway company  op- 
erates buses in the area, and 
the other two concerns operate 
trucks. All ship gasoline by 
rail to the cities from refinery 
points, paying for transporta- 
tion on the estimated weight 
basis of 6.6 pounds per gallon; 
this is the basis attacked as 
unjust, .-unreasonable and un- 
lawful by the complaints now 
before the ICC. They inter- 
vened in the first case filed, 
Tankar Gas, Inc., vs. Alton & 
Southern Railroad, et al. 

The new _  intervenors, like 
most of the oil companies and 
others who have intervened in 
the cases ask that the commis- 
sion establish a new basis for 
such shipments, and also that 
it award them reparations for 
overcharges in the past.. 
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Subpenas an Editor and 
Raises Country’s Biggest Issue 


By WARREN C. PLATT, Editor 


The labor movement has been cursed by the type and 
caliber of men and women whom Presidents have put in 
charge of the federal departments and boards that had 
to do with labor. 

These appointees have been of a decidedly fanatical 
type who seemed to believe that the end justified the means 
and that whatever they declared the end to be was right 
and proper and duly provided for by the Bible and the 
Constitution. Therefore, they have been arrogant, high- 
handed in their rulings, and none too scrupulous in their 
methods. 

Back during the world war President Wilson did labor 
and industry and even the cause of the war itself great in- 
justice by the kind of men he put on his War Labor Board. 
-residential appointments since have not always been happy. 
Most every one who had any contact with the government 
labor representatives in the various late code activities, 
will agree their selection was for the most part most un- 
fortunate. 

There has been increasing evidence of the unsuitability 
and high-handedness of the present National Labor Rela- 
tions Board but it capped the whole sorry show last week 
when it issued subpenas for the editor of a trade paper, 
Mill & Factory, and all his files pertaining to a devastating- 
ly critical story he wrote of the farce of a “hearing” con- 
ducted by the board recently in the recent “labor” diffi- 
culties at the Weirton Steel Co. The board now says all it 
wants to find out is whether the story was “paid for’, which 
has brought a hot retort from the editor, of deliberate dirt 
throwing. 

The editor has retained the general counsel of the 
American Newspaper Publishers Association, the attorney 
who made Roosevelt, after a year’s fighting, back down and 
put certain qualifying clauses in the newspaper code that 
sought to protect freedom of speech and of the press. The 
editor has flatly declined to recognize the subpena. His at- 
torney says to do so would be to admit that every board 
and bureaucrat in Washington and elsewhere would con- 


stantly harass every publisher whenever he printed some- 
thing the bureaucrats did not like. 

Now it is up to the labor board to go to court. In th 
meantime publishers all over the country are giving th 
board and the bureaucrats a hearty pummelling. 

The incident is just what is needed to bring before th 
country in striking manner the utterly intolerable bureai 
cratic condition at Washington which is rapidly spreading 
to the states. The incident focuses the country’s attentio: 
upon the type of men in high political office who wield grea 
power and who are constantly pressing for more power. 

For the most part these are men who are not fitted 
have this power, not fitted either by previous environmen: 
training ‘nor by their own mental make up. Even their con 
duct and attitude in little personal things is reprehensibl: 
If the whole country could but come into personal conta: 
with these men for a while there would be an _ uprisin 
against them that would vacate thousands of jobs in Was! 
ington. 

To “keep this country safe for democracy” or just sat 
for ordinary human beings, there must be a much highe: 
broader minded, more honorable type of men in public offic: 
The more power we see fit to give, the abler the men re 
ceiving that power must be. 

This gets right down close to the oil industry, becaus 
oil’s experience with all of these government labor rela 
tions people for 20 years certainly has not been a happ\ 
one. All sorts of injustices have been inflicted on the in- 
dustry. 

And as to the oil industry’s latest contact with hig! 
political authority at Washington, as in the anti-trust cas 
on triak at Madison — regardless of the cause of the orig 
inal complaint to the government, we can only more strong]: 
urge our recommendation of last week, that it would see: 
highly desirable for Congress, before it gives the Attorne: 
General the million dollars he asks for more anti-trust pr 
ceedings, to investigate the Department of Justice tho 
oughly as to policy, methods and character and caliber 
its men. 


Make The Highwayman 
Drop His Gun First 


While there appears to be considerable opposition ii 
Congress against the present taxes on undistributed profits 
and capital gains, the oil jobbers and their associations 
who have been so vigorously fighting these two tax mon 
strosities should not take victory for granted. 

Word seems to come from administration circles that 
while something ‘‘may be done” about the taxes, Congres: 
will have to provide the same revenue in some other way. 
The net result can easily be that.the small business man 
who would be so unfairly burdened by the undistributed 
profits taxes particularly, may have to pay out the sam 
number of dollars under some other formula. 

The attitude of the administration would seem to bi 
much like the highwayman who has gotten your watch and 
who is now willing tu return it providing the victim hands 
over the price of the watch in money. 

No intelligent and fair government has any right t: 
take money from a business so as not only to hamper with 
but perhaps ruin that business. At all events no govern 
ment should make it harder for that business to live ani 
hold onto its employes in the next depression, which ma) 
be this present ‘Roosevelt depression.” 

So the demand of American business men and those oil 
men who have fought this unjust tax so ably, should con 
tinue to be absolute repeal of the law without any strings 
tied to that repeal. If it is necessary to raise more mone) 
then start from scratch again. 

Because business has paid an unjust tax this year 
no reason why it should be forced to promise to pay that 
money in some other way before it is relieved of the tax 
before the highwayman takes down his gun.—W. C. P. 
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Dealer-En joined. 
To Sell ‘Gas’ At - 


Nominated Price 


N. P. N. News Bureau 


LOS ANGELES, Dec. 4. — 
Another moral victory was won 
by California’s Retail Petroleum 
Dealers Assn, the past week 


when Hayden C. Duggins, serv- | 


ice station operator in Los An- 


geles, agreed by stipulation to. 


maintain nominated retail prices 
on Rio Grande Oil Co.’s “Crack- 
ed” gasoline. 


Charged with violating the’ 


California Fair Trade act by 
giving discounts off this desig- 
nated 


price to “regular” cus- 
tomers, Duggins signed a supe- 
rior court judgment’ which 


would enjoin him for a period 
of one year from selling this 
gasoline “at a price lower than 
that nominated as the retail 
price by Rio _ Grande Oil Co. in 
a majority of contracts entered 
into with retailers of the said 
product.” 


As in previous judgments, 
by stipulation, the defendant is 
given the right to lower his 
retail prices on this branded 
gasoline in the event a majority 
of gasoline dealers selling the 
brand, within a radius of four 
miles of his station, sell at less 
than the nominated price. 

Plaintiffs in this action, which 
in addition to the dealers’ asso- 
ciation include J. R. Kittle, op- 
erator of another station sell- 
ing Rio Grande products in an 
area affected by Duggins’ com- 
petition, waived claims for costs 
and damages. 


Will Be Fought 


However, the Retail Petrole- 
um Dealers Assn.’s most recent 
discount suit filed two weeks 
ago with the charge that E. D. 
Roscoe had violated three Cali- 
fornia trade practice statutes 
gives every indication of being 
carried through in an effort to 
recover costs and damages. At- 
torneys for the defense have 
announced their intentions of 
carrying the case through to the 
California supreme court. 

In view of this, J. H. Dasteel, 
counsel for the dealers’ associa- 
tion, filed an amended complaint 
in which violation of the three 
California laws was outlined as 
three separates causes for ac- 
tion. In the original complaint 
these causes for action were 
joined. 

The .amended complaint also 
makes additional allegations in 
order to show that the defend- 
ants were duly notified and had 
knowledge of the actual price 
Stipulated by Shell Oil Co. — 
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| the supplier in this case — for 
'resale of its branded gasoline. 
| It is declared that, on numer- 
‘ous times during the past 
'months, representatives of Shell 
|Oil Co. and the R. P. D. A. 
called on-Roseoe and told him 
the minimum retail price list 
at which Shell required its prod- 
ucts to be sold and stated to 
him that the company had these 
contracts with a majority of its 
dealers with the retail price 
nominated as 18 cents per gal- 
|lon for this area. 

Dasteel has also filed a new 
temporary restraining order 
and order to show cause in 
which it is asked that Roscoe 
|be restrained during the trial 
\from selling Super Shell gaso- 
line below the retail price nomi- 
nated in resale contracts of the 
\supplier, from granting secret 
allowances and rebates or se- 
cretly extending to certain pur- 
chasers special prices on Super 
Shell gasoline not extended to 
,all purchasers and from selling 
,this gasoline at a price other 
than that posted on the defend- 
ant’s vending equipment. 


Cites Authority 


In a memorandum of points 
and authorities, accompanying 
this request for an order to 
show cause, Dasteel pointed 
out: 

“In Max Factor & Co. vs. 
Kunsman, which seems to be the 
leading case in the interpreta- 
tion of the Fair Trade act in- 
volving the sale of an article 
at the price below that which 
a producer fixes for the resale 
of his product by contract, it 
| was held that the Fair Trade act 
is a proper legislative declara- 
tion of the policy of the state 
on the practice of price cutting. 

“And that unless the enforce- 
ment of the Fair Trade act be 
inequitable, and where the facts 
substantiated the relief applied 
for, the present remedy granted 
by the statute for injunctive re- 
lief is proper, and that an equity 
court having broad and flexible 
discretionary powers would un- 
doubtedly deny such relief 
where it would be inequitable. 

“The facts in the Max Factor 
case were different only to the 
facts set forth in this complaint, 
in that a competitor and trade 
association is seeking injunc- 
tive relief rather than the manu- 
facturer of the product. 

“However, in Engle vs. Cook, 
No. 415,646, the demurrer of 
defendant to the effect that the 
plaintiff was not a proper party 
plaintiff, was overruled by 
Judge Robert W. Kenney in De- 
partment 35, on June 9, 1937, 
on the grounds that Sect. 1.5 
of the Fair Trade act specifical- 
ly gave the right to the plain- 
tiff in that case in view of the 
words of said act which reads 
as follows: 

“ ‘Wilfully and knowingly ad- 





Argo Oil Injunction Stymies 
Michigan’s Fair Trade Statute 


By JOHN W. THOMPSON 
DETROIT, Dec. 6.—Michi- 
gan’s Fair Trade Practice law 
bumped its head here last week 
—bumped it right smack against 
Roy R. Fisher and his Argo Oil 
Corp. 
Fisher, who along with 20 
other individuals and 14 other 
companies in the Detroit area 


found his and his company’s | 
name on a warrant issued Nov. | 
20, charged by the state with) 


selling gasoline below cost and 
giving unearned discounts, not 
alone has declined to appear in 
answer to the warrant. On Dec. 
2 he also obtained a restraining 


order in Wayne county circuit | 


court which will make his com- 
pany “untouchable” by the law 


until: the case is tried on its 
merits. 
The restraining order was 


signed by Circuit Judge Guy A. 


Miller, in response to a petition | 


of the Argo company, which 





vertising, offering for sale or 
selling any commodity at less 
than the price stipulated in any 


contract entered into pursuant | 


to the provision of Sect. 1 of 
this act, whether the person so 
advertising, offering for sale or 
selling is or is not a party to 
such contract, is unfair compe- 
tition and.is actionable at the 
suit of any person damaged 
thereby’.” 


Cal. Wildeats Announce 


Christmas Jinks 

N. P.N. News Bureau 

LOS ANGELES, Dec. 4.—The 
Wildcat Committee, funmakers 
of the California Oil and Gas 
Assn., has elected as chairman 
Frank Morgan, in charge of ex- 
ploration for Richfield Oil Corp., 
J. R. Pemberton, California oil 
umpire, is assistant chairman, 
and N. C. Needham, manager 
of land department, General Pe- 


troleum Corp., is  secretary- 
treasurer. 
Dana Hogan, Hogan Petro- 


leum Co., is the outgoing chair- 
man of the committee. 

Announcement was also made 
the past week of the 1937 Christ- 
mas Jinks and Banquet of the 
association to be held in the Bilt- 
more Bowl, Los Angeles, Dec. 
17. Put on by the Wildcat Com- 
mittee, the Jinks will feature a 
satire on the oil industry. 

Ballots for the election of of- 
ficers and directors of the oil 
and gas association for the cal- 
endar year 1938 were mailed to 
members Nov. 30, with the an- 
nouncement that election day 
was Dec. 15. 


-asked an injunction against the 
| City of Detroit, the Detroit po- 
lice, County Prosecutor Duncan 
| C. McCrea, and the Retail Gaso- 
| line Dealers Assn. of Michigan. 
|The Argo company charges the 
law is unconstitutional. 

While the restraining order 
applies only to the Argo com- 
pany, it is believed by some that 
'the order will temporarily af- 
'fect the matter of enforcement 
of the law with respect to all 
companies involved. Examina- 
tions of those to whom warrants 
were issued had been originally 
set for Dec. 14 and 21, but the 
present complication may ex- 
tend those dates. 


Protest Injunction 


In the meantime, Prosecutor 
‘McCrea and the Retail Gasoline 
Dealers Assn. have protested 
the injunction and an effort is 
| being made to set it aside. 

With the signing of the re- 
straining order by Judge Mil- 
ler, Prosecutor McCrea is liable 
'for contempt of court if he pro- 
ceeds with the case. Being 
stymied in his own district, Mc- 
Crea Dec. 4 wrote State Attor- 
ney General Raymond W. Starr, 
urging that Starr take over the 
prosecution of the Argo Oil 
Corp. and its president, Roy R. 
Fisher, on the charge of violat- 
ing the state fair trade law. 
The injunction did not name any 
state authorities. 

These events followed closely 
the activities of the Detroit 
police, who the week previous, 
on McCrea’s orders, had been 
pulling down discount signs at 
service stations in this area. 

When the fair trade law was 
first introduced into the state 
legislature it covered practically 
all lines of business, but when 
finally enacted it was shaved 
down to include only the petro- 
leum and baking business. It 
prohibits giving premiums, of- 
fering secret rebates, and sell- 
ing below cost with the intent 
to injure or destroy a competi- 
tor’s business. 

In October, the dealer’s as- 
sociation completed a cost sur- 
vey, one of the law’s require- 
ments, which established the 
dealers’ cost of doing business 
and which formed the basis for 
the state’s charges of violation 
against those to whom warrants 
were issued. 

All the defendants, except 
Fisher and the Argo Oil Corp., 
have been arraigned and the 
dates set for their examination. 
The Argo company operates 
four retail stations in the De- 
troit area. Fisher, its president, 
is also president of the National 
‘Oil Marketers Assn. 
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CRACKING PEACE IS SEEN | 
IN LICENSORS “TREATY” 





(Continued from page 9) 
missed for the same _ reason. 
All are Universal licensees. 

The new settlement recognizes 
the value and importance of the 
Behimer clean circulation pat- 
ents owned by The Texas Co., 
stated R. J. Dearborn, president 
of Texaco Development Co., in 
announcing the consummation 
of negotiations. Universal Oil 
Products Co. will also dismiss 
a suit involving the Dubbs clean 
circulation patent, against the 
Chalmette Petroleum Corp. of 
New Orleans, a Gasoline Prod- 
ucts Co. licensee. 


Many Benefits Seen 


The tremendous, far-reaching 
import of this great 
treaty, however, is the cessation 
of the greater part of the very 
expensive 


second 


between 
an activity which 
has plagued the industry almost 
since the advent of 
processes. Universal, 


litigation 
contestants, 


cracking 


Products and Donnelly licensees 
now may all obtain immunity 
under the patents of 
all the others, eliminating any 
necessity maintaining ex- 
pensive legal staffs and prose- 
cuting or defending infringe- 
ment suits, with the continually 
mounting and increasingly 
heavy expense. 

The returns from this clear- 
ing of the cracking picture, in 
the release of executives’ time 
alone is incalculable. The elim- 
ination of uncertainty in the 
minds of 


from suit 


for 


with the resulting freedom of 
expansion in operations and op- 
erating methods should give the 
cracking technological field an 


impetus for progress far great- | 


er than anything which has oc: 
curred before in all the history 
of cracking. 
It may be 
greatest 


that 
untram- 


stated 
hindrance to 


meled progress in the develop- | 


ment of better cracking, and 
still more to the general applica- 
tion of new developments to 
cracking technology throughout 


the country and the world has 


been the lack of certainty as to 
just what principles were con- 
trolled by patents, and whether 
or not certain patents, con- 
sidered basic in their principles, 
were valid or not. 

Gradually 
points have 


some of 
clarified 


these 


| decisions, 


Gasoline | 


licensees and of the | 
licensing organization officials, | 


the | 


as court | 


| 


licensing and cross- 


licensing agreements have been | 


completed. The first great court | 
| contest, that between Universal 
{and Standard Oil Co. of Indiana, 
it having | 


was never decided, 
been settled by the sale, in 1931, 
of Universal Oil Products 


Cov} 


to Shell Petroleum Corp. and | 


| Standard of California, and the | 
agreements of peace and am-| 


nesty which accompanied or 
soon followed that epoch-mak- 
ing action which involved the 
major portion of American 
cracking capacity. 

Later the 
case, involving the Trumble 
patents and one or more Jen- 


kins units operated by Skelly, | 


was decided by the U. S. Su- 
preme Court, following which 


\there was a long period of ac- | 

the. 
Skelly | 
should pay. While the Trumble | 
patents are not now considered | 
tech- | 


determine 
indemnity 


counting to 
| amount of 


important in cracking 
‘nology, this was the first im- 
jportant suit decided which in- 
ivolved cracking. 


One of the patents generally 
‘considered basic by all cracking 


technologists is the “clean cir- | 
'culation” patent, No. 1,392,629, 


issued to C. P. Dubbs in 1921, 


Dubbs 
position and is 


|Which company 
a responsible 


iunderstood to be a large stock- 


holder. This patent was brought 
into suit in the Universal-Wink- 
ler-Koch-Root Refining suit, 
{which was finally decided in 
favor of Universal and on which 
case an accounting to determine 


Skelly-Universal 


a 


ms 
-ceeeemenienneenen 
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Root Petroleum Co. 
Shell Oil Co. 
Standard Oil Co. of Calif. 
Wilshire Oil Co. Inc. 
Shell Petroleum Corp. 
Barnsdall Refining Corp. 
Derby Oil Co. 
Dickey Refining Co. 
Globe Oil & Refining Co. 
Independent Oil & Gas Co. 
National Refining Co. 
Ashland Oil & Refining Co. 
Louisiana Refining Co. Inc. 
Pan American Petroleum 
Corp. 
Cities Service Refining Co. 
Leonard Refineries, Inc. 
Naph-Sol Refining Co. 
Socony-Vacuum Oil Co. Inc. 
Arro Oil & Refining Co. 
Big West Oil Co. of Mont. 
Home Oil & Refining Co. 
Independent Refining Co. 
Northwest Refining Co. 
Ohio ‘Valley Refining Co. 
Elk Refining Co. 
Cosden Oil Corp. 
Waggoner Refining Co. Inc. 
Panhandle Refining Co. 





Table 2—Licensees of the Universal 


Oil Products Co. 


Malco Refineries, Inc. 

Alco Refining Co. 

National Refining Co. 

Bell Oil & Gas Co. 

Black Gold Refining Co. 

Continental Oil Co. 

Cushing Refining & Gaso- 
line Co. 

Deep Rock Oil Corp. 

Empire Oil & Refining Co. 

Independent Oil & Gas Co. 

Johnson Oil Refining Co. 

Mid - Continent Petroleum _ 
Corp. 

Sunray Oil Co. 

H. F. Wilcox Oil & Gas Co. 

James B. Berry Sons’ Co. 

Continental Refining Co. 

Freedom Oil Works Co. 

Kendall Refining Co. 

The Pennzoil Co. 

Quaker State Oil Refining 
Corp. 

United Refining Co. 

Wolverine-Empire Refining 
Co. 

Solvex Refineries, Inc. 

Eastern States Petroleum 
Co. 








' damages is now under way. This 
|decision determined the validity 


'of the Dubbs patent, and also 


\that of the Egloff multiple coil | 


patent, No. 1,537,593. 


'mentous cracking patent deci- 


elgg | other 
So far this is the most mo- | 


‘sion yet rendered in America. | 
and owned by Universal, in| The Dubbs patent involves the 


|practice uncracked or _ insuf- 
ficiently cracked, from the 
charging stock which has passed 
|through the cracking unit or 
‘some part of it, and the re- 


‘cycling of this clean stock for | 


‘further cracking “passes” 
| through the system. This prin- 





Associated Oil Co. 
* General Petroleum Corp. of 
California 
Richfield Oil 
fornia 
Walter Steiner Refining Co. 
| Super Asphalt Products Co. 
The Texas Co. (California) 
Union Oil Co. of California 
Continental Oil Co. 
The Texas Co. (Delaware) 
Indian Refining Co. 
Ohio Oil Co. 
Shell Petroleum Corp. 
Socony-Vacuum Oil Co. Inc. 
Standard Oil Co. (Indiana) 
Wadhams Oil Co. 
Latonia Refining Corp. 
Louisiana Oil Refining 
Corp. 
Standard Oil Co. of Louis- 
iana ~ 


Co. of Cali- 





Table 1—Licensees of the Gasoline 


Products Co. 


and affiliated companies 


Stanolind Oil & Gas Co. 

Continental Oil Co. 

Standard Oil Co. of New 
Jersey 

Colonial Beacon Oil Co. Inc. 

International Refining Co. 

The Barber Co. Ince. 

Tide Water Associated Oil 
Co. 

Pure Oil Co. 

Standard Oil Co. (Ohio) 

Barnsdall Refining Corp. 

Atlantic Refining Co. 

Waverly Oil Works Co. 

Crown Central Petroleum 
Corp. 

Humble Oil & Refining Co. 

Magnolia Petroleum Co. 

Pan American’ Refining 
Corp. 

Utah Oil Refining Co. 








holds separation of clean stock, in| 


| only 


i claims to cover 


'ciple is considered one of the 


basic factors in modern crack- 
ing. 

Following the pact of 1931, 
agreements have been 
reached with several refining 
companies other than _ those 
mentioned above—Sinclair, Sun, 
and others—whereby practical 
amnesty was granted those com- 
panies and Universal by each 
other, clearing the work of each 
of any legal involvement. It is 
the unlicensed cracking 
companies which are liable to 
suit now, for infringement of 
patents held by these licensing 
organizations. 

A year or two ago, Donnelly 
Process Corp., considered to 
control the quenching principle 


| used in cracking, made a cross- 


licensing agreement with Gaso- 
line Products Co., whereby the 
licensees of each may be granted 
rights under both patent struc- 
tures, and whereby each com- 
pany can license refiners under 
both companies’ patents. This 
left only two licensing organiza- 
tions as direct competitors, the 
Universal and Gasoline Prod- 
ucts companies. 


The 17-year period of the 
Dubbs patent expires in 1938, 
after which the principle cov- 
ered by that validated patent is 
opcn to the industry, so far as 
that patent is concerned. Behi- 
mer patents Nos. 1,840,012 and 
1,883,850, were issued and as- 
signed to The Texas Co. in 
1932, the first on Jan. 5, 1932, 
and the second on Oct. 18, 1932. 


The .. first 


mentioned also 
clean circula- 
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and runs. until 1949.| 
Neither Behimer patent has 
been tested in court, although 
they are included in several in- 
fringement suits against Uni- 
versal licensees now on the 
dockets of various U. S. district 
courts, in the defense of which 
doubtless the Dubbs patent 
would have been used if these 
cases had come to trial. 


This is the situation which 
confronted refiners before the 
present agreement was reached. 
Heretofore most infringement 
suits have been directed against 
non-licensed refiners, but more 
recently actions have been filed 
by one licensing company 
_against licensees of the other. 
The situation offered all the 
possibilities of a monumental 
legal snarl which would cost the 
oil industry millions of dollars 
in direct expenditures, with the 
equivalent of more millions in 
the time of important and high- 
ly paid executives, technical and 
legal men required to carry on 
the engagement. It has become | 
rather axiomatic that no legal 
controversy ever profits the in- 
dustry involved, whatever the 
profit or loss accruing to the 
direct combatants engaged. 


tion 


If, after the Dubbs patent ex- 
pired, the Behimer patent had 
been adjudged valid, it would 
have dominated that phase of 
cracking for a dozen years to 
come. Universal licensees would 
be subject to suit and convic- 
tion for infringing it, in all 
probability, since all use the 
clean circulation principle in 
cracking operations. In _ fact, 
in the Root case as mentioned 
statements by numerous re- 
finers indicate that that pos- 
sibility has been well forward 
in their minds. Prospective new | 
licensees, considering a Uni- 
versal license, have been un- 
certain as to their position. 


This latest agreement solves 
that problem for all concerned 
at one time. Copies of the agree- 
ment are not available, but it 
is understood from announce- 
ments that a general amnesty 
is obtainable by any licensee of 
any of these groups from the 
others. What the consideration 
may be is not disclosed. 


Relative Claims 


The Dubbs patent, validated 
in the Root case as mentioned 
earlier, covers in its claims the 
heating of oil in a container, 
a soaking or reaction container 
or “zone where’ vaporization 
takes place,” refluxing vapors 
and returning condensate to the 
heating zone. Claim 1 of this 


patent is: 
“1. A process of converting 
relatively heavy into lighter 


hydrocarbons, consisting in pass- 
ing a stream of oil through a 
zone where the oil is heated to 
a cracking temperature but 
without substantial vaporiza-_ 





Table 3. 


homa. 


homa. 


Co., Oklahoma. 





List of cracking patent infringement suits 
pending in which the Gasoline Products Co. and its asso- 
ciates are plaintiffs is as follows: 


Gasoline Products vs. Globe Oil & Refining Co., Okla- 


Gasoline Products vs. Skelly Oil Co., Kansas. 
The Texas Co. vs. Anderson Prichard Oil Corp., Okla- 


The Texas Co. vs. El Dorado Refining Co., Kansas. 

The Texas Co. vs. Omar Refining Co., Oklahoma. 

The Texas Co. vs. Baird Refining Co., Texas. 

Standard Oil Co. of Indiana vs. Globe Oil & Refining 








tion, passed thence to and 
through a zone where vaporiza- 
tion takes place, removing the 
vapors, subjecting them to re- 
flux condensation, returning re- 
flux condensate for further 
cracking, removing the residue 
after said vaporization, from the 
system without permitting in- 
termingling of any substantial 
portion thereof with the oil in 
the heating zone and maintain- 
ing a pressure upon the ma- 
terial during distillation.” (Ital- 
ics are ours—Editor.) 


In this claim the vapors are| 
refluxed to condense some part | 
of them, and reflux condensate 
is returned to the still, with no 
mention of the manner or 
means of returning it. This is 
the clean circulation principle, 
by which the charge, to the still 
is freed from heavy, carbon- 
forming and other undesirable 
materials and at the same time 
insufficiently cracked material 
may be cracked again to in- 
crease yields. 

The clean circulation idea is 
presented in the older Behimer 
patent as shown in the follow- 
ing, Claim 1 of No. 1,840,012: 

“1. Oil converting apparatus 
comprising a feed pump for con- 
tinuously forcing a stream of 


oil under pressure, an elongated 
heating coil connected at one 
end to receive the stream of oil 
from the pump and adapted 
to heat the oil in transit to a 
cracking temperature, an en- 
larged chamber under pressure 
connected to the other end of 
said heating coil and adapted to 
contain a body of liquid oil 
under distillation, means for 
discharging residual oil from 
said chamber and preventing 
the return of any residual oil 
to the system, a preliminary 
condenser in communication 
with said chamber for receiving 
the vapors therefrom and ef- 
fecting a separation of the 
heavier constituents by partial 
condensation, and an open con- 
nection under pressure of the 
system including pumping 
means connected between the 
condenser and a point under 
feed pump pressure on the inlet 
side of said heating coil for 
forcibly recycling the clean con- 
densate free of residual oil and 
under pressure to said heating 
coil for retreatment.” (Italics 
are ours—KEditor.) 

The second Behimer patent, 
No. 1,883,850, deals with a some- 
what similar arrangement, re- 
ferring among other things also 
to returning a “condensate of 





Table 4. 
suits in which Universal 
versal and The Texas Co., 
so on: 


Anderson-Prichard Oil 
Corp., Oklahoma 

Crew-Levick Co., Penna. 

H. H. Cross Co., Arkansas 

Danciger Refineries, Inc., 
Texas 

Derby Oil & Refining Co., 
New Jersey 

Eldorado Refining Co., Kan- 
sas 

Empire Oil & Refining 
Delaware 

Globe Oil & Refining 
Kansas 

Globe Oil & Refining 
Illinois 

Hancock Oil Co., California 

Illinois Oil Co., Illinois 

Kanotex Refining Co., Kan- 
sas 


Co., 
Co. 


Co., 





List of defendants: in patent infringement 
Oil 


Products Co. is plaintiff 


which are not affected by the agreement between Uni- 


Gasoline Products Co. and 


Octane Oil 
Delaware 

Omar Refining Co., 
Oklahoma 

Rock Island Refining Co., 
Oklahoma 

Skelly Oil Co., Delaware 

White Eagle Refining Co., 
Delaware 

Taxman Refining Co. (Dis- 
missed earlier), Texas 

Doherty Research Corp., 
Illinois 

Other Cases 

Empire Oil & Refining Co., 

vs. Vickers Petroleum Co., 


Refining Co., 


Kansas 
Empire Oil & Refining Co., 
vs. Universal Oil Prod- 


ucts, Illinois 








the heavier constituents of the 
vapors evolved in said crack- 
ing zone,” as the source and 
nature of the recycled oil. 

As has been the case in re- 
cent years, the non-licensed 
cracking precess operators are 
the only companies “out in the 
cold” in the cracking patent 
situation. The suits which are 
to be dismissed by Gasoline 
Products Co. against Universal 
licensees leaves Gasoline Prod- 
ucts and its associates with the 
suits pending as shown in Ta- 
ble 3. 

Universal dismisses only one 
suit, the only one which has 
been filed against a licensee of 
the Gasoline Products group. 
The infringement suits still on 
file against refiners, with Uni- 
versal as plaintiff are given in 
Table 4. 

These three organizations, Gas- 
oline Products Co., Universal Oil 
Products Co. and Donnelly Proc- 
ess Corp. together license a to- 
tal of approximately 2,100,000 
barrels per day of cracking ca- 
pacity. Of this amount, G. P. 
licenses cover 1,650,000 barrels 
capacity, Universal 400,000 bar- 
rels, and Donnelly 24,000 bar- 
rels per day. 

Most of the larger refining 
companies which are not actu- 
ally licensees, in the strict sense, 
of one or bath of these compa- 
nies, have obtained immunity 
from one or _ both _licensers 
either by payment of a lump 
sum or by some other manner, 
such as exchange of rights un- 
der patents owned by each. 


Immunity Is Offered 


To Licensees 


N. P.N. News Bureau 

CHICAGO, Dec. 6.—Immunity 
from cracking patent infringe- 
ment suits by Universal Oil 
Products Co. may be obtained 
now for its licensees by Don- 
nelly Process Corp., J. E. Don- 
nelly, president of the latter 
company announces. 
| This is a result of the licens- 
ing agreement reached this week 
between Universal Oil Products 
Co. and The Texas Co., Gasoline 
Products Co. and several refin- 
ing companies, whereby Univer- 
sal obtains licensing rights un- 
der the cracking patents of the 
other companies mentioned. 
This agreement includes the 
famous Behimer clean circula- 
tion patents, owned by The Tex- 
as Co. 

Since July 1, 1936, the Don- 
nelly interests have had licens- 
ing rights also under the Gaso- 
line Products Co. patents, in- 
cluding the Behimer patents. 


This new arrangement makes it 
possible for Donnelly licensees 
,to obtain rights and immuni- 
ties under the patents of both 
|large licensing companies. 
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Industry Must Create Understanding 
Of Taxation Menace, Warns Markham 


DALLAS, Dec. 4 

The court decisions | 
in 1937 has been ‘‘toward exten- 
sion of taxing powers of gov-; 
ernment, the 


trend of 


at expense of 
what most of us had come to re- 
gard as our vested constitutional 
rights.” 

This assertion was made by 
F. P. Hagaman of the Standard 
Oil Co. of Louisiana, at the joint 
annual meeting here of the Mid- 
Continent Oil & . Gas 
standing committees 
and local 
eral 
The 
was 


Assn’s. 
on state 
and on fed- 
income and excise taxation. 
meeting, held Dec. 2 and: 3, 
attended by a large num- 


taxation 


ber of tax department men from 
the oil industry 
States. 


of several 


“Forme! of 


‘equal protection’, and 


concepts 
process’, 
‘burdens on_ interstate com- 
merce’ must be revised and lim- 
ited in the light of the apparent 
tendency of the re- 
strict the application of these 
constitutional guarantees where 
they threaten 


courts to 


serious interfer- 
ence with powers of federal and 
state governments to tax,” said 


Mr. 
Among 


Ai 


Hagaman. 


the cases reviewed by 


Hagaman in his address was 
one of recent date by the Su- 
preme Court of Louisiana. The 
court decided in favor of the 
state in a suit against the 
Standard Oil Co. of Louisiana 


for additional severance taxes 
on crude oil from August, 1928, 
to Dec. 31, 1936. 

The state 
Hagaman, 
was not entitled to take a two 
per cent deduction for loss in 
handling: the crude oil which it 
produced and that which it 
bought. Attempts along the 
same general line to collect addi- 
tional taxes have been made in 
other states, notably Oklahoma, 
and the case is of outstanding in- 


’“s claim 
that the 


was, said 
company 


terest to producers. and to oil 
purchasers. The company has 
applied for rehearing, it was 
said. 


Immediate repeal of the undis- 
tributed profits tax is one move 
that Congress could take to halt 
the current business recession, 
Elisworth C. Alvord, general 
counsel The American Min- 
ing Congress, Washington, as- 
serted in his informal talk at the 


luncheon, Dec. 3. 
“Ti 


ol 


is generally admitted the 





| through dividends. 


‘due 


tax will be repealed next year,” 
he said. 

“Tf it is to be no good for 1938, 
why is it good for 1937? 
been said that it would be: un- 
fair to repeal it now with most 


alveady distributed their profits 
Instead, and 
on that very basis, the present 
seems a good time to accom- 
plish it. There is nothing in 
the way of quick repeal.” 

Mr. Alvord said there are 
three ways in which government 
rids itself of indebtedness. One 


iis by taxation of the people, sec- 


ond is by repudiation of its debts 
and the third is by. confiscation 
of the people’s property. The 
course of the present adminis- 
tration, he said, is toward con- 
fiscation and in some respects 
that. process is now being ap- 
plied. 

Executive committees of the 
two tax committees of the asso- 
ciation were elected the closing 
day of the meeting. J. C. Walling- 
ford, Tulsa, Amerada Petroleum 
Corp., was elected chairman of 
the standing committee on state 
and local taxation and H.. L. 
Stone, Houston, Humble Oil & 
Refining Co., vice-chairman. 

W. Leo Austin, Tulsa, Mid- 
Continent. Petroleum Corp., is 
new chairman of the standing 
committee on federal income 
and excise taxation and H. D. 
Mahin, Houston, of the law firm 
Vinson, Elkins, Weems and 
Francis, is vice chairman. John 
W. Campbell, Tulsa, Mid-Con- 
tinent Oil and Gas Assn., is sec- 
retary to both committees. Both 
general committees are sub- 
divided into Several topical and 
regional groups. 

Chain Store Taxes 

J. A. Vorderman, Denver, The 
Texas Co., discussed a topic that 
has held the wide attention of 
petroleum marketers—the chain 


store tax. He saw a trend 
against such taxes, at least a 
slowing down in the tendency 
to apply such taxes, but he 
warned that the states’ require- 
ments of revenue to care for 
pensions, relief and welfare 


work, may again bring the tax- 
ing of chain stores into greater 
favor. 

“We are familiar with the fact 
that the idea behind their (chain 
store taxes) origin some 10 
years ago was conceived by. the 
local or independent merchants 
as a means of suppressing chain 
merchandising,” said Vorder- 
man. “The history of the sit- 
uation indicates these laws were 


It has, 


aimed primarily at food, drug 


|/and other chains and not at the 


petroleum industry, for the rea- 
son that its principal products 
for.a long time have borne ex- 


|ceptionally high excise taxes. 
of the big corporations having) 


“It is true that chain store 
taxes produce considerable reve- 
nue, but judging by events up to 
the present time, it appears that 


,revenue has been a secondary. 


influence, because at least five 
states formerly having chain 
store taxes have repealed them 
or. permitted them ito expire. 
These states are Arizona, Maine, 
New Mexico, Vermont = and 
Washington. 

It seems to me that this is fur- 
ther indicated by the fact that 
laws imposing some_ kind of 
chain store taxes were intro- 
duced during 1937 in the legisla- 
tures of 13 states not then hav- 
ing such a law, but the pro- 
posal being rejected in 11 of 
them, while Maine repealed its 
law. 

“There are at present 23 states 








West Texas Assn. 


Hears Tax Talks: 


By Telegraph 


ABILENE, Texas, Dec. 7.— 
More than 700 oil men, state 


officials and business men from 
Texas and adjoining states at- 
tended the annual meeting of the 
West Central Texas Oil and Gas 
Assn. here the night of Dec. 4. 
They heard the oil industry’s 
problems discussed frankly and 
at some length. 

There were 20 members of the 
Texas legislature present, and 
talks by Col. E. O. Thompson, 
member of the Texas Railroad 
Commission, Charles F. Roeser 
of Fort Worth, president of the 
Independent Petroleum Assn. of 
America, and by Charles B. Mc- 
Gahey, president of the Texas 
Mid-Continent Oil and Gas 
Assn., indicated the speakers 
had taken the occasion to ac- 
quaint the law makers with the 
problems of the industry. Each 
of the speakers made_ special 
reference to oil industry taxes 
and legislation. 

All officers of the association 
were re-elected. They are: J. C. 
Hunger, Abilene, president; A. 
J. Frazier, Abilene, first vice- 
president; Ralph G. Fleming, 
Albany, second vice-president, 


and Ed. King, Abilene, secre- 
tary-treasurer. : 


A Se 
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| having chain stove tax laws on 
| the. statute. books, but in. one 
of these, Texas, enforcement has 
| been suspended by injunction,” 
|said. Vorderman.. \ 
| For Better Understanding 
The creation of better under- 
| standing -among legislators and 
| tax authorities was recommend: 
\ed by Baird H. Markham, di- 
'rector of the American Petro- 
\leum Industries Committee, in 
| his address.at the annual dinner 
|of the tax committees. 


| After recounting the tax con- 
| fusion that now exists, the du- 
| plication of taxes imposed by 
‘local, state and federal authori- 
| ties and the effect of taxes to re- 
|tard business development, the 
'speaker said he believed that 
|most men in official life welcome 
/constructive help in the matter. 


| “It is my conviction that by 
|far the majority of our repre- 
| sentatives in government are 
serious, well-intentioned men,” 
‘he said. “They are able and 
| qualified, when informed, to act 
| wisely upon public matters. As a 
|rule, they-not only welcome, but 
|even geek, the advice of. those 
| who, by training, experience, or 
other qualification, are equipped 
to advise them fully and hon- 
| estly. 

|, “Furthermore, I have found 
| that when there is full under- 
standing of any tax question, 
on the part both of the people 
and their legislators, that ques- 
|tion usually is answered in a 
;manner satisfactory to all. 


Industry’s Duty 


| “This being so, is it not pos- 
|sible that we can find a solu- 
tion for our tax problems by 
creating understanding? Could - 
we engage in any more patriotic, 
any. more. beneficial, endeavor 
than to convey to the ‘don’t 
| knows’ the information about 
taxation and its effects so long 
apparent to the ‘do knows’? 


“Tf we, representing an indus- 
| try which by sad experience has 
learned the adverse effects of 
unwise, unsound and unjust tax- 
ation, shall attempt to save oth- 
ers from the fate which has been 
ours, need we expect, or fear, 
honest criticism? Is it not our 
duty, as citizens having the abil- 
ity to judge, to devise and to di- 
rect tax policies before damage 
is done, to render that service 
to our country and to our native 
states? If we, knowing that 
taxes affect all alike and ad- 
versely, know also how to cor- 
rect inimical tax conditions for 
the benefit of all, should we hesi- 
tate?” 

State unemployment compen- 
sation acts were discussed at the 
meeting by W. Leo Austin, 
Tulsa, Mid-Continent Petroleum 
Corp., and old-age benefits tax- 
ation by Newton Montgomery, 
Bartlesville, Phillips Petroleum 
‘Co. 
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TULSA, Dec. 6 


The evolution of E. W. Mar- 
land’s economic philosophy in 
11 years has been profound and 
complete. In 1926 he was head 
of a large oil company, operat- 
ing internationally, and he was 
perhaps the most extreme of 
oil men in urging that govern- 
ment keep its hands off his in- 
dustry. 

Today he is trying to get the 
governors of the oil producing 
states into a price-fixing rodeo. 
There may actually be such a 
meeting, for the governor was 
still hopeful of it as the week 
closed. He had received a half 
dozen acceptances of his tele- 
graphed “feeler”’ of Nov. 28 and 
he thought others might still 
respond. The governors . of 
Texas and New York turned 
Marland down and the refusal 
of the Texas governor, couched 
in a tone that barely preserved 
the niceties of gubernatorial 
exchanges, is fatal to whatever 
Governor Marland hopes to ac- 
complish at his meeting. Texas 
oil production is approximately 
40 per cent of the nation’s total. 

Marland’s record of consist- 
ency on this price matter cov- 
ers about three years. He took 
the lead in forming the Inter- 
state Oil Compact a little while 
before he was sworn in as gov- 
ernor of Oklahoma. He had 
some fancy curlicues and fur- 
belows attached to his plan. He 
wanted a compact that would 
provide a fact-finding agency 
whose conclusions would be 
binding upon the compacting 
states and there was to be an 
umbilical connection with the 
federal government. It was ap- 
parent in his numerous speeches 
in the organization meetings 
that he itched to have some- 
thing to say about oil prices. 


Texas Stands Pat 


Then, as now, Texas stopped 
the end run. Governor Allred 
insisted. the state had no busi- 
ness with anything except pre- 
vention of waste in oil produc- 
tion and the compact was 
drawn with some very strong 
language prohibitory of price 
considerations. There have been 
attempts by Marland to get 
price discussions started in sev- 
eral compact meetings, but 
Texas was always there to put 
its foot down. 

So, the Oklahoma governor is 
setting out to get up another 
compact of oil states, informal 
or otherwise. 


It may not be good manners, 


but it is quite interesting, to 
turn back the pages to the re- 
corded thoughts some years ago 
of E. W. Marland, the oil man. 
The quotations which follow 
are taken from the record of a 
public hearing conducted by the 
Federal Oil Conservation Board, 
Feb. 10 and 11, 1926, in Wash 
ington, and are compared with 
selected remarks by Governor 
Marland, of recent date. 

Governor Marland (1937): 
“The known proven reserve of 
crude oil under our land is 
small measured by the rate of 
annual consumption. The Unit 
ed States looks to the several 
oil producing states to conserve 
this great, irreplaceable natural 
resource. We should not per- 
mit waste of any kind.” 

Oilman Marland (1926) “I am 
not one of those who believe 
there is any necessity for con- 
servation, because I believe that 
there is a sufficient supply of 
oil to meet the demand for in- 
ternal combustion fuel and lu- 
brication for centuries to come, 
probably as long as our civili- 
zation and its necessities for pe- 
troleum shall exist.” 


Price Affected 


Governor Marland (1937) 
“This situation (overproduc- 
tion) affects the price of oil. 
The price is already lower than 
the cost of production from 
many thousands of wells. A 
continuation of overproduction 
threatens still lower prices for 
our oil, and the consequent 
abandonment of thousands of 
our wells which cause under- 
ground waste.” 

Oilman Marland (1926) “Over- 
production is the only protec- 
tion the public has against 
higher prices. ... It is truly 
the best, if not the only protec- 
tion the public has against 
higher prices, and I am not sure 
that overproduction is an un- 
mixed evil for the industry. It 
will eventually lower the costs 
of production.” 

There was much more of that 
speech in 1926, but most of it 
was in the vein of the quoted 
excerpts. Marland then was 
opposed to restriction of pro- 
duction, favored cheap gasoline 
as in the public good. 

The year’ following that 
speech he departed abruptly 
from the thesis he had _ laid 
down to the Federal Oil Con- 
servation Board and fathered a 
bill in the Oklahoma legislature 
to compel production of oil 
under a rigid gas-oil ratio. The 







SKYLINE 


By LAWRENCE E. SMITH, N. P. N. Tulsa News Bureau 


effect would have been curtail- 
ment of supply. He crusaded in 
the American Petroleum Insti- 
tute for gas energy control in 
oil production and rightfully is 
given much credit for greater 
attention to use of reservoir 
energy and consequently better 
technique now used in the in- 
dustry. 

He has changed front at times 
since his retirement from. the 
oil business. He was elected to 
Congress and, early in 1933, in- 
troduced a bill which would 
have established a liberal slice 
of federal regulation. A num- 
ber of the provisions in this 
bill, which gave the Secretary 
of the Interior broad regulatory 
authority, were later embodied 
in the NRA petroleum code. 

However, with his election as 
governor of Oklahoma, Marland 
began to champion states rights 
in oil regulation. He fostered 
the compact of states and was 
its first chairman. His is the 
only state that is represented by 
the governor. The governors 
of the other five member states 
designated representatives to 
the compact commission. 


* * x 


Texas Anti-Trust Suit 


The Texas Supreme Court 
has denied a rehearing of the 
appeal in the so-called ouster 
suit filed five years ago by the 
then attorney general, James 
V. Allred, now governor of the 
state. Appeal was taken by the 
state after the district court at 
Austin and the Court of Civil 
Appeals had nullified the prose- 
cution of 15 oil companies and 
two trade associations for al- 
leged violation of the state anti- 
trust laws. The rehearing had 
been asked by the defendants 
after the state supreme court 
last June reversed the court of 
appeals, upheld the constitution- 
ality of the state anti-trust laws 
and remanded the case to dis- 
trict court for trial. 

Some of the defense counsel 
contend that this ends the mat- 
ter, that appeal cannot be taken 
to the U. S. Supreme Court 
prior to a decision in the trial 
court. At least one attorney 
thinks the appeal can be taken, 
however. The question involved 
is constitutionality of the anti- 
trust laws. The Court of Civil 
Appeals held with the defense 
on this point. 

Whether the present attorney 
general, William McCraw, will 
get around to trying the case is 


another question. .He is busy 
running for governor and next 
year is primary and general 
election year, and there is no 
public concern in the case now, 
if there ever was. 

Maximum penalty under the 
law would have been revocation 
of the corporations’ permits to 
do business in the state and 
fines totaling $17,850,000. In 
the meantime two of the corpo- 
rations and one of the associa- 
tions have ended their existence. 


Sue On New Gas 
Proration Order 


Of Texas Ageney 


N. P. N. News Bureau 

TULSA, Dec. 6.—The latest at- 
tempt of the Texas Railroad 
Commission to -promulgate a 
proration order for natural gas 
production in the Panhandle 
field already has been attacked 
in federal court. 3 

The Consolidated Gas Utilities 
Co. obtained a temporary in- 
junction in U. S. district court at 
Waco on Dec. 1, when the new 
order’ was to have become effec- 
tive. The court ‘set Dec. 10 as 
the date for hearing on the com- 
pany’s plea to make the injunc- 
tion permanent. 

The attack was considered in 
most quarters a friendly one. It 
was generally known that the 
commission had been hopeful 
that a test would be made in the 
courts as quickly as_ possible. 
That regulatory body, it was in- 
dicated, wanted to know, after 
the many months of study, if it 
finally had found a_ formula 
Which would permit writing a 
valid order under the provisions 
of the regulatory act. 

It will be recalled that the 
commpission’s initial effort to 
prorate natural gasoline produc- 
tion in accordance with the act 
yassed by the 44th Texas legisla- 
ture resulted in the U. S. Su- 
preme Court holding the act was 
a valid anti-waste measure but 
that the regulations prepared by 
the commission to administer it 
were not valid. This case, for 
purposes of appeal being a con- 
solidation of those filed in the 
lower courts by Consolidated Gas 
Utilities Co. and the Texhoma 
Natural Gas Co., was decided 
Feb. 1, 1937. 


Order Issued Nov. 19 


Since that time the commis- 
sion has worried along with the 
problem interspersing consider- 
able study with a number of 
hearings on the subject. At the 
monthly crude oil market de- 
mand hearing Nov. 15 at Austin, 
copies of a proposed order were 
handed to operators. This _pro- 
posed order was issued officially 
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on Nov. 19, with only one slight in Collingsworth, _Gray and Reports on Panhandle 
change in the text. Wheeler counties. This puts the 
The formula which the com. commission in the position of Natural Gas Output 
mission finally decided would confining its allowable produc 
give if 9 NeW nd valid approach tion efforts to only one zone ol By Teletype 
igh aegis a ERGY 40 ( the Panhi le field. some ee ; : 
to the problem is stated as fol. the Panhandle field. in AUSTIN, Texas, Dec. 6.—Nat- 
lows guarters it Was believed the 
liad 7 . 7 ve Qc ; > « > se » Tayasc 
; —r location CoMmission was desirous of get: ural gasoline plants in the Texas 
‘Two-thirds of the allocation ~, * : > Pa 
{ | | t of the acreage ©! over the “valid order’ hur- Panhandle used 1,156,549,000 
) % 1) auC O! Lie =aCiIiCdaL re : te . ; . ; t : ie f 
containing the well by the ob- dle before tackling the task Of eybic feet of gas daily during 
VriitcaAbsdilin ai \ ha J AX ayn _ bs . = : : 
served pressure at the well; and Preparing an order fot the October, according to a report of 
Pica more icult sour gas area. 1 +1 . lots 
one-third of the allocation to the = acs e S a 7 the Texas Railroad Commission. 
potential of the well.” pe. yt ae ain rs : a ©" Of this total, 336,185,000 cubic 
injunction Wl  TOMOWeG A niet a eer bh” asoline 
: ‘+t was casinghead gasoline, 
\ Are: vith considerable interest by the rp sigetindge's . gy Pang x ical 
Covers Sweet Gas Area \ l es | oil “ iu 123,788,000 feet dry sweet gas 
n en lrai as < ) I S Oc 12¢ “yr @ y Ac 
1 with provision iti cena ies = t] ig tie ie and 696,156,000 dry sour gas. 
Mm acco nee With provisions try operating in the Texas Pan- \ Tee = 
of the order the commission is- handle. In some quarters the Natural gas pipelines took a 


] . jilx,y awvear: r ACO 7S 11. 
sued a schedule for each well pelief persists that the commis- daily average of 369,731,000 ca 
in the East Panhandle field. The cio.) now feels it has done its bic feet, making the total gas 


te ee ent ; Me ay 15962 ubic feet 
schedule listed total acreage at pest to write a valid order and take 1,526,280,000 cubic fee 


. “ . hed 
43,632, with 397 wells, and total jf the courts do not uphold this daily. Of this total take 817,- 
potential at 6,843,783,000 cubic eyyrent effort the end of thc 509,000 cubic feet daily went to 
feet daily. The acreage times poad has been reached as far as Carbon black plants. 
rock pressure fateor accordingly administration of the ratable The commission’s report for 
was given as 0,2716002, while takings provisions of the act, the entire state gave natural gas 
the potential factol waS known as HB No. 266, is con-, production for October at 1,878,- 
0.2038346. Nominations totaled cerned. 876,000 cubic feet daily from the 
4,177,922,000 cubic feet. The next move, it was’ be- 317 natural gas reservoirs. Pipe- 


The commission confined its lieved, would have to come from lines took 24.74 per cent of the 
order to the sweet dry natural the legislature in the form of dry gas, 4.37 per cent was used 
gas in the East Panhandle field,, amendments to the present act.|for lease purposes, and 70.89 per 
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cent was processed by natural 
gasoline plants. 

The report also shows that the 
134 natural gasoline plants in 
the state processed 2,230,680,000 
cubic feet daily of casinghead 
and dry gas from 34,609 oil wells 
and 1044 gas wells, recovering 
2,269,653 gallons daily of grade 
26-70 and 197,686 gallons daily of 
butane-propane. 

The commission reports that 
the 40 carbon black plants in the 
state burned 929,807,000 cubic 
feet of gas daily and produced 
an average of 1,141,505 pounds 
of carbon black a day. 


John Kane Retires 
From Phillips Co. 


N. P. N. News Bureau 

TULSA, Dec. 4.—Retirement 
of John H. Kane, executive vice- 
president of Phillips Petroleum 
Co. and election to that position 
of Kenneth S. Adams, former 
treasurer and assistant to the 
president headed the list of 
changes in executive personnel 
announced Dec. 1. The change 
is effective Jan. 1. 

Russell M. Riggins, comptrol- 
ler, was advanced to the treas- 
urer’s position and Roy Parr, as- 
sistant comptroller, will succeed 
Liggins. Don Emery, who came 
in from the company’s Amarillo 
offices some months ago to be- 
come vice-president and _ assis- 
tant general counsel, was made 
general counsel. This position 
had been held by Kane. 

Kane terminates a service of 
20 years with the Phillips com- 
pany. He is nationally known 
among oil men and attorneys 
and has been outstanding in 
most of the Mid-Continent at- 
tacks on problems of general 
concern to the industry. His 
resignation, long contemplated, 
was delayed while preparations 
for the defense of the company 
and the individual defendants in 
federal court at Madison were 
under way. 


Lucien Locke Dies 
In Florida 


NEW YORK, Dec. 6.—Lucien 
P. Locke, vice president of Out- 
door Advertising Inc. and for- 
mer advertising director of the 
Ethyl Gasoline Corp., died Dec. 
2 at Jacksonville, Fla., after a 
long illness. He was 37 years 
old, a former employe of the 
Barnsdall Refining Co., and the 
son of George D. Locke, former 
vice president of Barnsdall. 

After graduation from Notre 
Dame University in 1921, Locke 
joined Erwin Wasey & Co., a 
Chicago advertising agency. In 
1928 he joined Williams & Cun- 
nyngham, another Chicago 
agency. He is survived by his 
wife and two sons, Lucien, Jr., 
and George. 
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“Thumb-Nail’’ Sketch of Code 
Buying Program Is Given 


(Continued from page 12) 


Mid-Continent: Petroleum Corp. 
Donovan then tried again, 
through one avenue after an- 
other, to bring out conversa- 
tions between Swanson and 
Shatford regarding gasoline al- 
locations. But each attempt was 
snowed under by _ objections 
from government attorneys, 
with frequently several of them 
objecting at the same time. 


Inventory Survey 


Shatford then testified about 
a survey of gasoline inventories, 
as of Feb. 28, 1935, following an 
unexpected decrease in con- 
sumption due to severe weather. 
This showed an excess of 1,- 
400,000 barrels over what was 
expected on that date, so the 
co-ordinator undertook to per- 
suade the larger refiners to cur- 


tail their runs in March, he 
added. 
“By authority of the admin- 


istrator?” Judge Stone asked. 

“Yes sir,” Shatford declared 
emphatically. 

Shatford then read a list of 
23 companies, including 13 of 
the original defendants in the 
alleged conspiracy case, to 
whom the co-ordinator sent tele- 
grams appealing for a reduc- 
tion in runs. A typical tele- 
gram, dated March 9, 1935, ad- 
dressed to E. B. Reeser, presi- 
dent of Barnsdall, was then read 
to the jury by Donovan. 

Most of the companies com- 
plied, Shatford added, resulting 
in runs being cut back 960,000 
barrels. 


Lewin insisted that the wit- 
ness should put in data show- 
ing stocks held by each com- 


pany which the co-ordinator re- 
garded as “excessive” in the 
light of attaining the stock- 


level objective set for March 31, 


1935. Shatford promised to do 
this over the week-end, and 
court then recessed until Mon- 


day, Dec. 6. 


Dec. 6 Session 


Opening the morning session 
Dec. 6, Shatford presented a 
tabulation showing -. gasoline 
stocks held by defendant major 
companies as requested at close 
of testimony Dec. 3. With a 
chart, Shatford explained to the 
jury how voluntary curtailment 
by the larger refiners, plus an 


unexpected increase in de- 
mand, had brought stocks to 


the desired objective on March 
31, 1935. 

During an argument over 
Shatford’s testimony about the 
plight of the independent re- 
finer, Chaffetz, in front of the 


jury, charged the defense with 
“dragging in another red her- 
ring” and Judge Stone instruct- 


ed the jury to disregard the 
statement. 
Oilgram Story Cited 
The jury was then excused 


while Donovan offered to prove 
that Shatford would have testi- 
fied that E. B. Swanson of the 
PAB, reading in Platt’s Oilgram 
for Feb. 27, 1935, a story to the 
effect that the number of inde- 
pendent refiners had decreased 
20 per cent under the code, 
recognized the story as having 
come from the _ co-ordinator’s 
office and came over to discuss 
again with Shatford what could 
be done to “save” the independ- 
ent refiner. 

Judge Stone sustained objec- 
tions to this offer of proof. 

Then Donovan offered testi- 
mony about conferences _be- 
tween the PAB and the co-ordin- 
ator leading up to Shatford’s 
requesting major companies to 
cut back their runs voluntarily. 


“Informality of Code” 


Defense counsel contended 
that they wanted to show the 
“informal” way in which things 
were done under the code, that 
Ickes’ orders covered “only the 
high spots.” 

“The defense is going to 
argue that informal approval 
was obtained for the buying 
program,” Chaffetz declared. 

Donovan replied that defend- 
ants were not claiming immun- 


ity under that provision, but 
are insisting that their activi- 
ties did not require approval. 


Lewin went back to Donovan’s 
opening statement in which he 
said the chief defense counsel 
had declared he would show 
“written and oral” approval. 

“No amount of 
ean take them out from under 
the Sherman law,” Lewin said, 
adding that oral approval was 


talky-talky 


’ 


not sufficient. 
Dorr, Socony-Vacuum attor- 


ney, next declared that the evi- 
dence offered would show that 
the coda did provide for 
the co-ordinator seeking volun- 


not 


tary curtailment of refinery 
runs through concerted action, 
as Shatford did. But this was 
in line with the code’s objec- 
tives and was done with the 
knowledge and approval—al- 


though not formal approval 
of the oil administration, he 
added, declaring that it was evi- 
dence of “reasonableness” of 
efforts to correct abuses. 

Iekes’ annual report for 1935 
wherein the secretary credits 
the “stabilization committee” 


working in co-operation with 
the PAB with aiding in restor- 
ing gasoline prices to the “de- 
sired parity,” was cited by 
Frederick Wood, Sinclair attor- 
ney. 

“It is not to be assumed that 
the PAB was co-operating in an 
illegal enterprise,” Wood con- 
tinued, arguing that Ickes’ in- 
terpretation of the defendants’ 
activities must have been that 
either no approval was required 
or that cooperation of the 
PAB was all that was required. 


“Nugatory,” Says Lewin 
Replying, Lewin contended 
that whether or not a govern- 
ment officer doesn’t live up to 
the law is “nugatory”; the only 
question whether the 
was complied with, he said. 


is code 

The government attorney con 
tended that Ickes’ report re- 
ferred to the general stabiliza- 
tion committee set up under au 
thority of the July 20, 1934. The 
Ickes-Arnott letter, he contend- 
ed, referred only to retail 
Arnott had authority 
to set up a “tank car stabiliza- 
tion committee,” he added. 


mar 
Ilictt 


kets. no 


Judge Stone declared that the 
code provision was “plain” and 
no administrative interpretation 
was needed. Anything as im 
portant as a “buying program” 
would require written approval, 


the judge replied to defense 
counsel’s point that the word 
“written” was not used in the 


refinery code section. 
FDR and Ickes 


J. C. Denton, Mid-Continent 
i{torney, again asked the prose 
cuting attorneys why they “had 
not indicted the Secretary ot 
Interior.” 

Judge Stone interposed to say 
that, under Denton’s 
sound, “you could go 
way up the line and 
President.” 


} . if 
tneory, 1 
aul 


indict the 


“That is right,” Denton re 
plied, adding that he meant no 
reflections on these _ officials. 
“They shouldn’t have been in 


we. 
that, on the 
there company of 
ficials named as defendants who 
didn’t such knowledge or 
approval of the “program” as 
Ickes does in his annual report. 


dicted, and neither should 


Denton argued 
record, are 


show 


Government 
clared that the defense 
changing position; that- a 
short while before defense coun- 
sel were saying that the P. and 


attorneys 
was 
its 


C. Committee “knew all about 
it,’ pointing out that several 
defendants were members of 


this committee. 
“Rats In A Trap” 

that the le 

jumping 


I 


another, 


Lewin declared 
fense was 
position to 


in a trap.” 


from one 


*eret y« . 
like rats 


Resuming after the noon re- 
cess Dec. 6, with the jury still 
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cut, defense counsel renewed 


their argument that they should 
be permitted to show how “in- 
formally” things were conducted 
under the code. 

Government counsel replied 
that it was never contemplated 


that there should be any “buy- 
ing arrangements” without for- 
mal approval, and drew from 
Ponovan the retort that the 


prosecution acted as if the de- 
fendants were charged with vio- 
lating the code, of the 
Sherman law. 


instead 


Then, Judge Stone asked Shat- 
ford to explain how the P. and 
C. Committee worked with the 
PAB. He also explained the 
“buying programs” of 1934, em- 
phasizing that they were “highly 
formalized” and that the com- 
for this reason regarded 


mittee 





Ickes’ approval as 


necessary. 


Government counsel vigor- 
judge's 
Shatfol 


ously opposed the 
that 
“thumb-nail” 


these buying programs. 


sug- 
‘d give the 
sketeh of 
Judge 
imony would 


cestion 


mwury a 


Stone said such test 


be “immaterial” but he thought 
hat the government might “re- 
lent” so that the jury could have 
this as background. 
“Government Did It” 
Prosecution attorneys  con- 
tended the defense wanted this 


testimony about 


the 1934 buying 


programs in the record so they 


ould claim “we were doing 
only what the government itself 
did in 1934.” 

Judge Stone said he would 


sustain the objections about this 
but would permit the 
briefly 
the code committee 
the PAB to the 
which Shat- 
jury was 


estimony, 
ss to 


witn 


about 


tell the jury 
how 
worked through 
oil admin tor, 


did 


brought in. 


ford fter the 


then made an offer 
on Shatford’s 
the court’s questions 


about the 1934 buying programs, 


Donovan 
f proof, based 


answers To 


adding Ickes’ orders on these 
programs. The court overruled 
is, as well as offers of proof 
about 1 suggested plan in 
,ucust, 1934, of small refiners 
holding the casoline off the 
market and of events leading 
up to the refinery control 


mendment. 
sustained to 
to show that 


Objections were 
a chart purporting 
asoline prices in the fall 
f 1934 when the first tender 
board was set up in East Texas 
Sect. 9-C NIRA, 
*d out and then toppled in 
when the U. S. Su- 
Court in the Panama- 
knocked out 


rose 


under of the 
le vel 
January 
preme 

Amazon 
Sect. 9-C. 


decision 


chart which 


Shatford, using a 


} 


showed price rises in the spring 
of 1935, described as “the gold- 
en stairs” by the prosecution, 
explained “factors” in the price 
‘ise. 

As a result of voluntary cur- 
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Witness Questioned On Basis 
Of Jobber Gasoline Contracts 





tailment of runs in March, plus 
unexpectedly large increases in 
gasoline demand in March, April 
and May, the major companies 
found themselves with low in- 
ventories they were 3,000,000 
barrels short by the end of May, 
he said. Under ordinary condi- 
tions, the major companies 
could have made this up with 
their own production, but they 
were not allowed to do this 
under the refinery control pro- 
gram, he added. 

Shatford pointed out that this 
“shortage”, amounting to 15,000 
tank cars, was “about equal to 
the quantity of gasoline pur- 
chased, according to the record 
here, during the first several 


months of the buying program.” | 
Government counsel were fre- | 


quently objecting that Shat- 
ford’s testimony was “opinion”. 
They contended that the wit- 
ness had not been qualified as 
an “expert on the buying pro- 
gram” which the government 
contends was a factor in the 
price rise. ; 

Shatford said that the “buy- 
ing program” was part of the 
demand. 

The witness then gave, in 
ABG€ language, an explanation 
of how the Connally law op- 
erates and state proration laws 
prevent fluctuations in crude 
prices. 


Witness Reluctant 


Government counsel renewed 
their objections when Donovan 
asked Shatford about “factors” 
contributing to the stable tank 
car price from June to Decem- 
ber, 1935. Shatford admitted, “I 
am no expert on the buying 
program.” 

There was considerable argu- 
ment then. Shatford said he 
“preferred” not to testify, point- 
ing out that after August, 1935, 
he was no longer connected 
with code work but engaged in 
the business of leasing tank cars 
to refiners. 

“I was like a football player 
called to the sidelines,” Shat- 
ford explained. “I could see the 
game but couldn't ‘feel’ the play 
anymore.” 

“But you could look into the 
plays better than if you were 
quarterback, couldn’t you,” Don- 
ovan retorted. 

The defense counsel persisted, 
contending that the witness was 
familiar with the “factors”. 
Questioning was resumed. 

The crude price in the last 
half of 1935, according to Shat- 
ford was on a firm, economic 


basis and not just “arbitrarily” 
maintained as under the code. 
He explained in ABC language 
the Connally law and state pro- 
ration laws which, when ef- 
fective, as in 1935, prevent fluc- 
tuations in the crude price, he 
said. 


‘Floor And Ceiling’ 


The firm crude price was the 
“floor” while the “ceiling” was 
the unusually-stable retail price 
at that time; between the two 
hung the stable tank car price 
of gasoline, he explained, point- 
ing to the “level” price period 
on .the chart. However, other 
petroleum products showed the 


same stable-price trend, he 
added. 

Government attorneys _ ob- 
jected to Shatford’s “lectures”, 
declaring that he was “argu- 
mentative.” 

Judge Stone shut off Shat- 


ford’s testimony about effect of 


the crude price advance in Jan- | 
uary, 1936, on the government’s | 


objection that he “was not in 
the refining business then.” 


The day’s sessions ended Dec. 
6 with Donovan reading a let- 
ter from Ickes to Shatford, 
dated Aug. 23, 1935, declaring 
that success of the refinery con- 


iter of that company replying 
,to Shatford’s request for volun- 
tary curtailment of refinery 
runs. Objections were sustained. 


It was brought out by Ralph | 


Horween, attorney for Globe 
Oil & Refining Co., that Shat- 
ford regarded Globe as a non- 
integrated refiner which did not 
build up large inventories. 


On cross-examination, Chaf- 
fetz brought out that other de- 
fendant companies were of the 
type that build up inventories 
in the off-seasons. 

Shatford’s salary as refinery 
co-ordinator under the code was 
at the rate of $18,000 a year, 
it was brought out. He was paid 
from industry funds, not by the 
government, Chaffetz pointed 
out. 


The refinery allocations were 
“almost constantly” overpro- 
‘duced, said Shatford, replying 
to Chaffetz. 

Over the objection of defense 
‘counsel, Shatford agreed with 
the government attorney 
purchases of 75 cars a month 
were “insignificant” as regards 
the Standard of Indiana. But 
he wouldn’t go so far in reply- 
ing to questions about other de- 
\fendant companies. 


Chaffetz wanted to know if 
‘the refinery co-ordinator could- 


n’t increase refiners’ allocations | 


so that they could run more oil 
‘to make up “shortages” due to 
increased demand, and Shatford 
‘pointed out that the oil admin- 
istration fixed the national gaso- 
line allowable. 


trol amendment was “in large | 


part due to your advocacy of 
its formulation.” 


Opening the morning session 
Dec. 7, Judge Stone announced 
he would grant the motions for 
a directed verdict on behalf of 
Welch, Irwin and Smith. He 
said that he was going to give 
more consideration to similar 
motions for other individual de- 
fendants, and perhaps might 
not be ready to make his rul- 
ings until all the defense evi- 
dence is in. 


Donovan closed his examina- 


tion of Shatford with an at- 
tempt to get in a letter from 


Ickes. Government counsel’s ob- 
jections were sustained. 
Donovan 
letter 
should 
lems.” 


explained that the 
stated that the industry 
“solve its own _ prob- 


This brought Chaffetz to his 
feet sharply declaring, “Since 
counsel has stated that to the 
jury, we withdraw our objec- 
tions.” 

Judge Stone ordered the jury 
to disregard Donovan’s remark, 
adding that hereafter he wanted 
no argument unless, “I ask for 
| Pegg 

Charles I. Francis, Pure Oil 
attorney, tried to get in a let- 


Importance of Inventories 


| The government attorney 
pointed out that even if “caught 
short” the major companies 
could draw on inventories. Shat- 
ford replied that the larger re- 
finers budgeted their operations 
‘and that, to them, their inven- 
tories were just as important as 
meeting current demand. 


The questioning then turned 
to jobber contracts based on 
spot market prices. 


Shatford would not say that 


all companies followed _ the 
Standard of Indiana as_ the 
“market leader’ as Chaffetz 


tried to bring out that, with a 
“fixed differential” between 
Standard’s retail price (in 1935- 
36) and the spot tank car price, 
the retail price would fluctuate 
with the tank car quotations. 


Defense counsel objected that 
‘there was nothing in the record 
to support this but were over- 
ruled. 


Shatford said he didn’t know 
whether the Indiana company 
based its retail prices on a fixed 
differential over the tank car 
spot market price. 

Shatford, in his testimony 
Dec. 6, about the “level” tank 
car price in the last half of 1935, 


that | 


\had stated that the stable crude 
price was the “floor” and the 
‘unusually stable retail price was 
the “ceiling.” 

Opening the afternoon session 
‘Dec. 7, Chaffetz resumed his 
attack on Shatford’s testimony 
about “factors” affecting gaso- 
line prices in 1935-36. 

The government attorney de- 
veloped his rebuttal by piling 
assumption upon assumption 
and asking the witness what 
would be his answer if these as- 
sumptions were true. Defense 
counsel frequently interposed 
objections during cross-examina- 
tion along this line, which lasted 
more than an hour, but they 
were overruled. 

Shatford qualified many of 
his answers but the government 
‘attorney would back up and re- 
lentlessly approach from an- 
other angle. Oftentimes it would 
require a dozen or more ques- 
tions before Chaffetz was sat- 
isfied he had made the point 
intended. 

“So if you wanted to deter- 
mine what makes fluctuations 
in the retail price and spot mar- 
ket, you would look to factors 
affecting prices obtained by in- 
dependent refiners in their spot 
sales to jobbers and brokers,” 
Chaffetz asked, and Shatford re- 
| plied, yes. 


Chaffetz then directed his 
questions to factors, such as 
supply and demand, affecting 


price, pointing out that, where 
,there was a surplus, a weak 
market would be expected nor- 
mally. 


Might Have a Market 


Pressed by Chaffetz, the wit- 
ness expressed the opinion that 
the independent refiners might 
have found a market for their 
“surplus” gasoline in the sum- 
mer of 1935, even if the major 
companies had not bought from 
them. He pointed out, however, 
that selling to major companies 
was part of the small refiners’ 
regular market. 

Despite the Connally law, in- 
creased consumer demand, and 
refinery control program, inde- 
pendent refiners were making 
more gasoline than they could 
sell, with the result that ordi- 
narily a weak market would be 
expected, the government at- 
torney brought out. 

Voluntary curtailment of runs 
and decrease in inventories of 
major companies would not di- 
rectly in itself affect the mar- 
ket, Chaffetz pointed out. The 
effect of such condition is 
brought about by the major 
companies purchasing, he said, 
asking the witness: “So, if you 
want to learn what was the ef- 
fect of that purchasing you have 
to know whether it was regu- 
lar buying, in concert or com- 
petitive and other details.” 

Pointing to the level period in 


- 
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the price chart for 1935, Chaf- 
fetz said; “If you were an in- 


dependent refiner and had be-| 


hind you a major company buy- 
ing program to take off your 
hands all the gasoline you 
couldn’t sell on the open spot 
market, then you wouldn't sell 
at less than what the majors 
would pay you, and that would 
be your going price to jobbers 
for that period, would it not?” 

And again Shatford said his 
answer would be yes, if the as- 
sumption of Chaffetz were true. 

“So, if there were major com- 
pany buying programs 
on in 1935-36, you would have 
to know all about them in order 
to discuss intelligently the cause 
of the price level?” 

Shatford’s reply was yes. 

Chaffetz concluded with the 
point that, after the code, re- 
finers were under no legal re- 
strictions as to how much gaso- 
line they could make. 

On _cross-examination, Col. 
Donovan brought out from Shat- 
ford that sales by brokers to 
jobbers also had an effect on 
the spot market price. The chief 
defense counsel tried to bring 
out that major companies also 
sold to jobbers, but the witness 
said he thought the majors sold 
very little on the spot market. 

Cross-examination by Wey- 
mouth Kirkland, Standard of 
Indiana, brought from Shatford 
the statement that Waggoner 
Refining Co., alleged to have 
been the Indiana Standard’s 
“dancing partner’, was a re- 
sponsible company to buy from. 

Next defense witness called 
was F. W. Fischer, Tyler, Texas, 
who identified himself as a 
“lawyer who accumulated 39 
oil wells along the way.” 


Colorful Witness 


Fischer made a colorful wit- 
ness as he bulged over the sides 
of the witness chair with his 
legs crossed and one hand in 
his pocket while gesturing with 
the other. 

Replying to government at- 
torneys when they objected that 
he was not qualified to state 
the amount of “hot” oil pro- 


going | 


duction in East Texas in 1933-34, 
| Fischer drawlingly replied: 

| “Well, I think my idea of how 
/much ‘excess’ oil was produced 
is better than anybody else's. 
I represented the fellows who 
produced that ‘excess’ oil. It 
amounted to between 150,000 
and 200,000 barrels a day.” 

A ripple of laughter swept the 
court room as Fischer, who as 
lawyer in Panama-Amazon case 
convulsed the dignified justices 
of the U. S. Supreme Court, 
made this reply to Lewin. 

“Of course, I don’t mean that 
these fellows were violating the 
law in producing that ‘excess’ 
oil,” Fischer added. “Every bit 
of that oil was run under pro- 
'tection of court injunctions.” 

Explaining the organization of 
the East Texas Refiners Mar- 
keting Assn., Fischer said that 
when the first order requiring 
tenders was issued by the Texas 
Railroad Commission under the 
new law in December, 1934, he 
foresaw that his clients would 
not be able to ship “excess” oil 
or its products; so he suggested 
lorganizing a “central selling or- 
ganization like those coal people 
back east did and which the 
Supreme Court said was o.k.” 

A few minutes later as Fischer 
was excused, without cross- 
examination, he beamingly nod- 
ded to the court, government 
counsel and jury as he threaded 
his way out of the court room. 

Final witness of the day was 
Marion Travis, Houston, Texas, 
of Southport Petroleum Co., who 
testified as to the organization 
of the East Texas Refiners Mar- 
keting Assn. He said he sug- 
gested Neil Buckley, Cities Serv- 
ice Export Oil Co., as the “most 
likelv”’ man to contact the ma- 
jor companies for the associa- 
tion. 

On cross-examination, Travis 
denied that any major company 
had anything to do with organ- 
ization of this association, which 
he said was set up to “allocate 
equally” major company pur- 
chases among East Texas re- 
finers. 

An argument developed over 
government counsel's question 
about whether Travis was at a 
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| Refinery Runs Down 106,000 Bbls. 
Past Week; Gas, Fuel Stocks Down 





N. P. N. News Bureau 
NEW YORK, Dec. 7. — A 
106,000 barrel reduction in re- 
finery crude runs, and an in- 
crease of over 1,500,000 barrels 
in motor fuel stocks, were the 
high spots of refining opera- 
tions the week ended Dec. 4; 
according to the American Pe- 
troleum Institute. Reporting re- 
finers were operating at 78.3 
per cent capacity, a decline of 
3 per cent from the previous 
week. 
The only two refining districts 





meeting at Judge Starnes’ place 
in 1936 at which Buckley al- 
legedly asked East Texas re- 
finers to curtail their runs. The 
witness said he couldn't recall 
being at any such meeting. De- 
fense counsel denied that there 
was any testimony in the record 
that Buckley had done this. 
Then, with a series of ques- 
tions, Lewin recapitulated testi- 
mony given by government wit- 
nesses as to major company 
buying through the association. 


to show inereases in crude runs 
were East Coast, with an in- 
erease of 55,000 barrels, and 
Louisiana Gulf with an increase 
of 2000 barrels. Decreases 
ranged from 8000 barrels each 
in North Louisiana-Arkansas 
and Rocky Mountain plants, to 
37,000 barrels in Indiana-lllinois- 
Kentucky. The latter district cut 
operations 7.6 per cent. Inland 
Texas plants cut their runs 
28,000 barrels; Texas Gulf 18,000 
barrels; Appalachian 16,000 and 
Oklahoma-Kansas-Missouri  11,- 
000 barrels. 

Motor fuel stocks gained in 
ul but three districts. The 
largest increase was in East 
Coast where they were up 712,- 
000 barrels. Texas Gulf district 
stocks inereased 516,000 — bar- 
rels; Oklahoma - Kansas - Mis- 
souri, 343,000 barrels; Indiana- 
Iilmois-Kentucky 214,000 _ bar- 
rels; and other districts showed 
smaller. gains. Decreases oc- 
curred in Appalachian, Inland 
Texas, all Louisiana and Arkan- 
Sas. 


Gas and fuel stocks declined 


Court recessed until 9 a.m., 197,000 barrels, to 118,169,000 
Dec. 8, as Travis was excused. barrels. 
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REFINERY OPERATIONS 


———_—. Cracked Gasoline Production 
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pS ee 69.3 694,000 712,000 87.0 89.3 9.877 9 361 11,781 12,204 93.0 ~30.000 159.000 
Oe ee ee 96 6 145.000 143,000 86 3 $5.1 1.732 1.754 136 te 100.0 ».000 52,000 
a FS) Serer’ tere 63.7 15,000 »3,000 7.6 O14 126 1 ) 23 11.000 = 000 
Serre 69 18,000 6,000 76.4 90 1,523 14760 650 hoo 35.4 TB.000 17.000 
5 a 5s oe cele 90.9 509,000 545,000 68.2 (3.1) 12.682 12,663 73.176 2 7 08.0 669.000 TL.000 
Total Reporting........... 89.0 2,900,000 3,006,000 78.3 $l.2 66,375 64,784 LL8, 169 LL8,506 14.8 745.000 674.000 
Estimated U. S. Total (Bur. 4 , ‘ ore - 
of Mines Basis).......... 3,230,000 3,525,000 70,193 68,544 121,319 L21,616 708.000 15.000 


Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 
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Pledge Revision 
Of Profits Tax 
By Jan. 1, 1938 


N. P. N. News Bureau 
By G. T. KELLOGG 
WASHINGTON, Dec. 6.—Just 
what type of tax relief industry 
may expect from Congress is 
becoming more and more un- 
predictable, although it is vir- 
tually certain there will be 
some modification of the un- 
distributed profits tax. 
However, the many conflict- 
ing views of how best to cure 
industry’s tax ills within the ad- 
ministration, as well as between 
the administration and Con- 
gress, make any forecast almost 
impossible. 


The substitute undistributed | 


profits tax evolved by the Vin- 
son subcommittee of the Ways 
and Means Committee appar- 
ently will prove too mild for the 
administration, and will meet 
with opposition, it is believed. 

In statement prepared by 
Chairman Robert L. Doughton, 
of the Ways and Means Com- 
mittee, for presentation at a 
meeting of the National Assn. 
of Tax Administration, Dec. 7, 
the North Carolinian pointed 
out that, while the demand for 
abandonment of the undistri- 
buted profits tax is coming from 
all quarters “those taking the 
leadership in this clamor are 
offering no constructive sugges- 
tions for an alternative tax that 
would be fairer and still get the 
required revenue.” 

“From experience, 
ton added, “I know that no 
really satisfactory legislation 
has ever been drafted in a 
frenzied rush; and the defects 
which are now so apparent in 
the undistributed profits tax 
might well have been avoided 
if more time had been spent in 
consideration of its effects be- 
fore its enactment. 


a 


” 


Dough- 


Pledged Revision 


“T have pledged my best ef- 
forts toward the revision and 
substantial modification of this 
tax to be effective Jan. 1, 1938. 
Our subcommittee on taxes 
now working overtime to carry 
out this purpose: We feel that 
we should, in all justice, have 
sufficient time to complete our 
study and to think through the 
proposals now under considera- 
tion.” 


is 


Another thorny question be- 
fore the tax revisers is that of 
the depletion allowance, which 
Secretary Morgenthau has 
branded of tax 


as a method 





DAILY AVERAGE PRODUCTION 
IMPORTANT DISTRICTS 
American Petroleum Inst. Figures 
Week Ended 
Dec. 4 Nov. 27 
Barrels Barrels 
114,400 125,600 
556,100 567,800 
416,900 416,050 


Oklahoma City 
Total Okla.. 
East Texas. 
,304,350 
43,100 
246,300 


Total Texas 
Rodessa 
Total La. 


1,321,950 
44,150 
242,700 


700,500 
2,725,300 
3,425,800 
Crude imports. 89,430 46,860 
Tot. new sup’ly 3,476,430 3,472,660 


703,100 
. 2,683,900 
. 3,387,000 


California 
E. of Rockies 
Total U.S. 











“evasion.” Last week, however, | 
Morgenthau received a letter| 
from the Independent Petro- 


NATIONAL PETROLEUM NEWS, WEDNESDAY, 


leum Assn. of California urging | 


a “reconsideration” of his offi- 
cial attitude toward the allow- 
ance. 


The letter, which went also} 


to Chairman Fred Vinson of 
the tax subcommittee and mem- 
bers of the California delega- 
tion in Congress said that Mor- 
genthau’s statement 
caused widespread 
sion throughout petroleum 
circles, and nothing could have 
a more beneficial effect upon 
this major industry than re- 
moval of the possibility that the 
depletion allowance will be 
eliminated or reduced.” 


Patman Hearings 


Hearings on H. R. 4722, the 
Patman bill to divorce manufac- 
turers from retailing where 
they are in competition with re- 
tail outlet, which opened last 


“had | 


| 
| 
| 





| 


apprehen.- | 


week, have been recessed until | 


after the regular session begins 
next month. 


Among the witnesses to ap- 


pear in support of the bill was 
Paul E. Hadlick, secretary of 
the National Oil Marketers’ 
Assn., who asserted that “the| 
major oil companies have 
proved themselves wholly ineffi- 
cient and incompetent to engage 
in the wholesale and retail 
marketing of the petroleum 


products at a profit. By failing | 
to operate profitably in market- | 


ing, they have rendered it al- 
most impossible for 


anyone | 


else to operate profitably in_oil | 


marketing.” 

New bills introduced during 
the past week include the cor- 
poration licensing bill (S. 3072) 
drawn by Senators’ Borah, 
Idaho, and O’Mahoney, Wyom- 
ing, which would provide for 
federal licensing of corporations 
and would deny licenses to cor- 
porations found by the Federal 
Trade Commission as tending 
to monopolize any part of com- 
merce, or violating the existing 
antitrust laws. The bill has 
been referred to the Senate 
judiciary committee. 
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Jurisdiction Point 


MINNEAPOLIS, Dec. 6.—The 
question of jurisdiction within 
the American Federation of La- 
bor over oil truck drivers has 
been raised in connection with 


eral petroleum workers union. 
Twenty-three oil companies in 
the Twin Cities have a stipula- 
tion with the drivers in the gen- 
eral petroleum workers union 
expiring Jan. 31. Other oil com- 
panies, and a few of the 23, have 


agreements expiring early next g stipulation with drivers in the 


year. 

From out of the general truck 
drivers’ union the federation 
moved oil drivers into the gen- 


general truck drivers’ union. 

The jurisdiction question has 
been raised by the two unions, 
both in the federation, 




















JUST A MINUTE 


Remember that 


Offers each distributor A PROTECTED TERRITORY 
and every dealer a GUARANTEED MARGIN OF PROFIT 


Remember too 


that MONOGRAM OIL has had the public's perfect confi- 
dence for over forty years. 


MONOGRAM sells readily and builds up 


volume fast. ie 
ae ii niiiilis 


THE MONOGRAM FRANCHISE TODAY 
HAS MORE PROFIT-MAKING FEATURES 
THAN EVER BEFORE IN THE HISTORY 
OF THE BUSINESS 
* 


WRITE FOR FULL DETAILS TO 


FRANCHISE DEPARTMENT 


NEW YORK LUBRICATING OIL CO. 


116 BROAD STREET = NEW YORK =: _ U.S.A. 








Sales Offices and Warehouses 
NEW YORK * CBI EGCAGO: © FRILA ORE RIA-* BOSTon 
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Jobber to “Integrated” 





In Twelwe Years 





re 

| | O SAY that the Bay Pe- 
troleum Co. of Denver is a jobbing 
company, is not exactly correct. It 
“was” a jobbing company. 

Today it is a fully integrated com- 
pany. It now has its own producing 
wells, recently brought in in Ellis 
County, Kansas. It has its own mar- 
keting units with 10 bulk plants and 
24 service stations in western Nebras- 
ka around Sidney, Scottsbluff and 
Kimball. Its sales in Colorado are now 
handled through dealers and jobbers, 
of which the Red Dot Oil Co. of Den- 
ver is one of the largest. 

Today this company has three re- 
fineries, located at Cheyenne, Wyo., 
McPherson, Kans., and the third — 
the largest and newest among the re- 
fineries of Colorado is located on 





The heart of the Bay Petroleum Co. refinery 


26 


at 


Denver. 


the city fringe of Denvér. The prod- 
uct of these refineries, Bay Gas, will 
be sold by independent marketing units 
throughout Wyoming, Colorado, Utah, 
Idaho, Kansas, Nebraska, Iowa, Min- 
nesota and Missouri, with headquarters 
at the Denver plant. The combined ca- 
pacity of these three plants is about 
8000 barrels of crude per day. 

But the story of this unique jobbing 
success, if it may be called jobbing, 
is not so much one of impressive plant 
buildings as it is of men and methods. 

The keystones of the Bay firm are 
M. H. (Bud) Robineau, president, and 
C. U. Bay, chairman of the board. The 
company is an outgrowth of the West- 
ern Nebraska Oil Co., started by Rob- 
ineau as a jobber and retailer of pe- 
troleum products in 1925. It became 





of pump and control house is at extreme right 
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the Bay Petroleum Co. in 1932, when 
Bay, a New York capitalist, impressed 
with Robineau’s sincerity of purpose, 
decided to finance him in extending 
his marketing business. 

The present far-flung scope of this 
once jobber business is evidence 
enough that Robineau knew his way 
through the “hall of mirrors” of the 
oil industry. 

Last spring, when the company 
quietly entered Denver and proceeded 
to purchase land and build its newest 
refinery, little was known of the com- 
pany locally. 

But when the plant went “on 
stream” for the first time recently, 
you may be sure that Robineau and 
his colleagues saw to it that Denver 
knew about every pipe bend in the 


a 
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Crude distillation unit is at left, cracking unit at right. Boiler house is at extreme left and roof 
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BAY PETROLEUM 


BAY PETROLEUM 
SPECIAL SECTION 


SPECIAL SECTION | 








THE DENVER POST 
NEW MILLION-DOLLAR DENVER INDUSTRY STARTS 


oy ent tet Lites cekeee's nee BAY PETROLEUM 
REFINERY OPENS 


rels a day—it gives steady employment to 110 Denver residents and is the most important industrial enterprise to choose the 
TL me ete 
—— ; With Gauges Set, Valves Wide and Fires Burning, Plant Gets 


Mile High city in many years. Its product—Bay Gas—will be marketed thruout the Rocky Mountain area, 
Process Yields Finest : 
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of the Bay Petroleum company, just completed on the Brighton road | 

















Pee teriden | : Under Way on Brighton Road Just North of City Limits; 
Motor Cars. | Product Will Be Sold Thru Independent Dealers 


Denver and the entire western 
country thru which Bay gasoline 
will be sold is going to see a lot 
of the term, ‘‘Dubbscracking,”’ 
in the extensive advertising pro 
gram of the Bay y 





With gauges set, valves opened and fires burning, a new million-dollar Denver industry ts 
away to a great start. The Bay Petroleum company is in production at its recently completed 
refinery on the Brighton road just north of the city limits. Largest and newest among refineries 
ef Colorado, the new Bay plant adds another important manufacturing industry to Denver s ever- 


increasing list 
Petroleum compan 










This is the third refinery of the Bay group, others being located at Cheyenne, Wyo. and Me- 
mg make an In Pherson, Kan. Its product, Bay gas, will be sold by independent marketing units in the states of 
Colorado, Wyoming, Utah, Idaho, Kansas, Nebraska, Iowa, Minnesota and Missouri 
headquarters are maintained at the Denver plant 

The Bay Petroleum company is a fully integrated oil opera 
tion, that is, one directly interested in every phase of the business 
It has its own producing wells, recently brought in in Ellis county 
Kansas. It has its own marketing units with ten bulk plants and 
twenty-four service stations in western Nebraska around Sidney 
Scottsbluff and Kimball. Its sales in Colorado, however, will go 
entirely thru independent jobbers and dealers 


petroleum 
also to users 
gaseiir whom understand | 
much about the product that makes 
motore £0 


Company 


BAY PETROLEUM 
TAPS SAND FOR 
2,340 BARRELS 


, Without fanfare, little is known about the company locally. It is/ . 
the outgrowth of the Western Nebraska Oil company with head 
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DENVER CHOSEN FOR 
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DUBBS SYSTEM 


orado 


AIDS MODERN CARS. 
What “Dubdb: 


- STORY OF BAY FIRM 


acking” has me 





ibbs we would not have 
fern high-speed, economica . 
Today's high 











me motor fuel of even ten Collage Boy's Musical Talent Leads Intn *- 
ance That rn * 


BUSINESS ROMANCE 


a q 
quarters at Sidney where M. H. Robineau, now president of Bay Company 5 First Well Lo- 


began operations in 1925 as a jobber and retailer of petroleum | cated as Offset in Ellis 
products. It became the Bay Petroleum company in 1932 when Co t Kansas 
unty, as. 


| STRATEGIC LOCATION 


Bay Predicts More Outsite Capital Will Be Attracted 


U. Bay, a prominent New York capitalist, decided to finance 
Robineau in extending his marketing picture. Now the Bay com 
pany with its own wells, thiree refineries and a twenty-four-station 
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The Bay Petroleum Co. used a special section in the 
its importance among Denver industrial concerns. 


Denver Post, when its new refining plant went “on stream,” to properly impress the public with 


The eight-page section told of the growth of the company and carried advertising of the company it 


self and of companies which had contributed to the building of the refinery. The Post said the section was the largest ever issued to introduce a new 
gasoline to an American market 
‘ntroduce a new The section had the be govern 
ery tank truck that left used in America to introduce ¢ a regular newspaper with sim! ~ first 
plant and every Moni ‘chino a com- gasoline. ut of stories and illustrations, Mrs 
it. This they did by age Se ‘tion Crammed with stories and photos pi .ccing the value to the city, then 
plete Bay Petroleum Specs’ ~ of the development of the new bust- oe concerning the 


the outstanding facts 
and its personnel. Of | 
continuations of 


in the Denver Post, a local newspaper. 
“With gauges set, valves opened and 
r million-dollar 


its personnel, of the type of 


1 succeed- 
estige of the Universal 


stor- 


ness and 


business 
refining and pr 


: i?) ‘ xs were 
voit Ww ‘ hace cracking proc: ing page by ee 
fires burning, a ne fav to a great Oil Products Co. whose cracking | « ‘es headlined on the front page, SUI 
Denver industry is away ae lead ess it is licensed to use, and of the eto os and related stories emphasiz- 
oe " , € re ss . : ae a ic yor < : ; eT) 
start” — that was the way none benefits Denver will receive from this to the extent of present engineering 
story in this eight-page section 0} re new plant, the section put Bay on the = fuels, and othe! 


affecting 


research rod 
f interest to motorists. 


i ‘alding this 3000-barrel 
tery ote a material o 


finery to the natives of Denver, which 
the Post said was the largest ever 


Denver map in a style that attracted 
wide attention and comment. 
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Advertising of companies which par- 
ticipated in the construction of the 
refinery occupied a considerable pro- 
portion of the inside pages. The Bay 
company and Universal Oil. Products 
Co. each had full page advertisements 
and one of the principal distributors, 
Red Dot Oil Co., had a half page. 
The total number of advertisers was 
25. 

One feature story in the section 
stated that “Denver and ‘the entire 
western country through which Bay 
gasoline will be sold is going to see 
a lot of the term “Dubbscracking”’ in 
the extensive advertising program. It 
is the company’s plan to advertise its 
gasoline as Bay Dubbs Cracked Gaso- 
line. 


The company feels that the backing 
of Universal Oil Products Co. will 
give it additional weight as being a 
specialist in developing advanced re- 
fining processes. Much space in the 
feature section is devoted to this re- 
fining process, the prestige of the lic. 
ensor, and the quality of the products 
it yields. A full line of petroleum prod- 
ucts are to be manufactured, includ- 
ing three grades of gasoline, kerosine, 
distillate, diesel fuel, tractor fuel and 
furnace oil. The lubricating oils are 
Baylube and Baypenn. 

Robineau’s rise in the oil business 
has been rapid, and tempered with 
consistency. 


Success of his Nebraska oil company 
followed an experience as sales repre 
sentative with one of the largest oil 
companies in the same territory. From 
1925 to 1932 the business grew to an 
annual turnover of 2,500,000 gallons 
with 10 bulk plants and 24 service 
stations. Now the Bay company is 
completely integrated and has over 
$2,000,000 invested. The company 
reached this stage Aug. 26 when its 
No. 1 well came in at 450 barrels a 
day in Ellis county, Kansas. Well No. 





The design which the Bay Petroleum Co. will 
use on its pumps to identify its Dubbs Cracked 
brand of gasoline 


2, four miles northwest of the Bemis 
pool, also in Ellis county, was running 
1890 barrels daily. 

Acquaintance of Robineau and Bay 
resulted from the former’s musical 
talent while a student at Cornell. While 
leading an orchestra at a famous re- 
sort in the Adirondacks in 1916 the 
friendship sprang up which continued 
to the present and resulted in the 
formation of the company. Advice of 
Bay was sought in 1932 when bad 
times came and the idea of the com- 
pany refining its own oil was formu- 
lated. Bay discouraged the idea then 
but it was revived again two years 
later. 

To prove its ability to operate prof- 
itably, a 90-day lease was taken on 
a small decrepit plant in Cheyenne. 
Proof being shown, the plant was pur- 
chased and $100,000 spent immediately 
for rehabilitation. Since then the re- 





finery has been operated successfully. 

While in the midst of building the 
Denver plant, an opportunity to branch 
further into the refining business was 
offered. The Dickey Refining Co., Mc- 
Pherson, Kans., was purchased with 
its pipelines from leading Kansas fields 
and it is now being completely rebuilt. 

In addition to Robineau, president 
of the company, and C. U. Bay, chair- 
man of the board, the officers include 
R. V. Rodman, vice president, and 
H. E. Armitage, secretary and trea- 
surer. W. R. Newman is general super- 
intendent, L. L. Leabo is sales man- 
ager of the Denver and Cheyenne 
plants, and D. N. Hand is comptroller. 
Refinery superintendent is Carl Orri- 
son. 

Employed at the refinery are 110 
Denver residents bringing to the city’s 
payroll an addition of over a quarter 
million dollars. Over 300 persons are 
employed by Bay in all the company’s 
operations. 

The refinery is a 3000-barrel per day 
topping-cracking plant, charging Wy- 
oming crude. It includes Dubbs selec- 
tive cracking unit, using the new type 
of furnace known as the Equiflux. The 
system includes stabilizer and absorp- 
tion equipment, gasoline sweetening 
and ethylizing units, water cooling tow- 
er, two 250 hp. boilers, with storage 
tanks, office, loading racks, etc. 

According to present figures, from 
220 barrels per day the plant is obtain- 
ing 40.6% straight-run gasoline, 5.7% 
kerosine, 6.6% distillate, 46.1% topped 
crude, with 1% distillation loss. Crack- 
ing the slightly more than 1000 barrels 
of topped crude from this charge, of 
25.5 API gravity, shows yields of 53.4% 
cracked gasoline of 70 octane number, 
37.5% residue with 135 seconds, Saybolt 
Furol viscosity at 122° F., and a 9.1% 
gas and loss in the cracking operation. 
This results in a total gasoline yield of 
64.9% gasoline, based on the crude 
charge. 
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Six Fuel Tanks 


For Transoceanic Clipper 


This fuel tank, nine feet long and holding 600 gallons, is 
one of six to be installed in each of the 72-passenger trans- 
oceanic Clippers being built by Boeing Aircraft Co., Seat- 
tle, for Pan American Airways. 
alloy tanks will be housed in the 152-foot wings. 
other tanks, each with a capacity of 750 gallons, will be 
constructed as an integral part of the hydro-stabilizers. 
(Photo courtesy of Steel Magazine) 
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ONLY FRUEHAUF GIVES 
YOU Nation-wide SERVICE 
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This Fruehauf hauls bigger loads 
at lower costs in mountainous Colorado, 





When you're buying a Trailer on the basis of capacity, light 
weight, easy pulling and long life—you’re stressing mighty im- 
portant points. But Fruehauf offers you an additional feature. 


YOU MEN who transport petroleum 
products have taught us that keep- 
ing a Trailer on the road is just as 
important as building the Trailer to 
carry profitable payloads. 


COMPLETE STOCK OF PARTS 


And because our business prospers 
most by helping you succeed, we 
have established and maintained 
service Branches in all principal 
cities, as a protection to your earn- 
ings. We know what it means to you 
when, through normal wear or acci- 
dent, you have to pull one of those 
big Trailers off the road awhile. And 
we've equipped these country-wide 
service points with a complete stock 
of parts—put specially trained men 


Oldest and Largest Manufacturers of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 
10963 Harper Avenue, Detroit, Michigan 
Sales and Service In All Principal Cities 


in the field to assure you of fast, 
capable workmanship. 

Before you buy your next Trailer, 
check any other make point for point 
against Fruehauf. You'll find Frue- 
hauf leads two 
ways — before 
the sale and 
after the sale! 


CALL US IN FRuen, 
For details and UF 
7 ARE SALES 
prices, or for help EPEar 
on any haulage Morr ORDER 
problem — see raile, 
our nearest RO, fre ld a °f the he 
A : ence ®ir, g an 
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FRUEHAUF TRAILERS 722.222. 
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PROFESSIONAL HAULERS USE MORE FRUEHAUF TRAILERS THAN ANY OTHER MAKE 
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li You Would Sell 


Christmas Merchandise ... 


Mw Y memories of the Gay 
Nineties are anything but “gay”. As I 
look back they were filled with chil- 
blains, baseburner stoves which con- 
tinually needed the ashes scraped out 
or coal put in, and suits of clothes 
that never fitted up around my neck 
except with the aid of a hellish device 
known as a “coat collar spring”. This 
neat little article was adroitly slipped 
under the collar, where it hugged your 
young neck in an iron embrace, giv- 
ing the wearer a natty appearance until 
in a moment of forgetfulness, he would 
start to remove his coat. 

Then the coat collar spring jumped 
out, with a disturbing whirring, whin- 
ing sound. Frequently, the wretched 
thing landed behind the sideboard or 
under the stove and all social activi- 
ties stopped until it was recovered. 

Then, too, there was the fear of not 
getting Christmas presents. And, in 
the Victorian era, there were always 
“movements”, and “causes”. One that 
had to do with one Christmas is very 
clear. 

That night I was gloating over my 
cigaret pictures of Lillian Russell (in 
tights) behind my algebra book, when 
J heard Father and Mother discussing 
a new “movement” which Father said 
would sweep the country. I did not 
pay much attention. Father’s hobby 
was “movements” that would help the 
oppressed classes. If it was not Sin- 
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Here Are Important Suggestions, By a Merchandising Ex- 
pert, on Catering to Women Shoppers; Making the Station’s 
Appearance in Keeping with the Season; 
Glorifying What You Have To Sell 


By SAM A. WEISSENBURGER 








Christmas Selling at Stations 


@ Other articles appearing in recent issues of NATIONAL PETROLEUM News 
on the subject of the service station’s sharing in 


include: 


In Holiday Garb—Selling Gift Merchandise at Stations—Holiday Gitt 
Sale Must Be Staged; Dec. rst issue. 

A first article by Sam Weissenburger, for many years merchandise 
manager of one of the leading department stores in the country, “Glamour 
in Noy. 24th issue. 
“Christmas Holiday Trade for Stations”, 


Sells Merchandise”: 


the Holiday buying 


in Nov. 17th issue. 








gle Tax, then it was Free Trade, then 
later Free Silver. 


That particular evening, however, 
Mother continued her sewing until 


finally she said in her usual realistic 
tone of voice, “Father don’t be absurd. 
It won’t work. It’s just another fool 
idea like Carrie Nation’s hatchet and 
the Fenian Raids.” She bit off the 
thread and gazed distastefully at me, 


On display here is 
the Christmas com- 
bination package 
Shell dealers will 
feature in the 1937 
Holiday season—a 
can of lighter fluid 
and a lighter, in an 
attractive package, 
and priced at 44 
cents 


and continued, “Even Sam could tell 
you that.” 

Hearing my name, I came back from 
dreams of a stage career with Lillian 
Russell, and asked in my brightest and 
most sparkling manner, “Huh? Wot 
did you say, Ma?” 

“Your father was 
Spug Movement.” 

“What's that, Ma?” I asked brightly. 
“What’s a Spug?” 

“Well,” said Father, “There is now 
being launched and destined to sweep 
this extravagant country of ours from 
coast to coast, a movement Known as 
Spug. Which means, a Society for 
the Prevention of Useless Gifts.” See 
S for Society, P for Prevention, U foi 
Useless and G for Gifts.” The kindly 
old man beamed at his youngest son 
with a yearning hope that he would 
some day show signs of moderate in- 
telligence. 

This time his faith was rewarded. 
The word “gift” struck a nerve some- 
where. I bounded up with a yell. 
With the awkwardness of the adol- 
escent, I tipped over the table where 
I was studying art as revealed in 
Lillian Russell’s shapely figure (behind 
the algebra book). I let out another 
shriek that started out to be a deep 
base roar but, with my changing voice, 
ended up in what sounded like the 
wail of a banshee. 

“If that means you don’t intend to 
get me some decent Christmas pres- 
ents, I think it is a snide trick,” I 
blubbered, “You old people think any- 
thing but red flannel underwear is use- 
less, and you promised me, you prom- 
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Keep your balance 


One million 500 thousand domestic burners 
this year are bidding for 50 barrels* apiece of 
distillate fuel—that’s 75 million barrels 





Twenty-eight million motor cars are bidding 
for 15 barrels’ apiece of gasoline (Dubbscracked 
gasoline preferred)—that’s 420 million barrels 


And their peak demands come at different 
times 


Dubbscracking is the way to balance your 
plant operation to meet them both 


In winter, Dubbscrack residual fuel oil and 
heavy crude to make your gasoline—sell your 


gas oil in the market that needs it and can pay 
the price for it 


With the Equiflux heater it is easier to crack 
fuel oil than ever before 


In summer crack fuel oil and gas oil and all 
kinds of oil into Dubbscracked gasoline 


Even then there won’t be enough to go round 


“Or more 
Universal Oil Products Co A Dubbs Cracking Process 


Chicago, Illinois Owner and Licensor 
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Red Seal equipped loading rack of the Globe Oil & Refining Co., Holland, Mich. Other bulk plants of the company nou 
served by Red Seal Meters are at Lemont, lll., Gary, Ind., and Ecorse. Mich. 


ERE’S yet another Neptune 


Red Seal Meter‘‘success”’ story. 


This time it is by the Globe Oil & 


Refining Company, Chicago, III. 
Economies that Red Seals made 
possible in an initial installation 
at this company’s Lemont, III. bulk 
plant led to additional installations 
at the Globe plants in Gary, Ind. 
and Ecorse, Mich. Here, too, Red 
Seal Metering has been working out 


so well that recently the latest and 
most modern Globe bulk plant at 
Holland, Mich. has likewise been 
Red Seal equipped! 

W ouldn’t you like to have further 
information about Red Seal Meters 
and how they are serving in detect- 
ing discrepancies in tank capacities, 
ending overfilling and spillage, sim- 
plifying bookkeeping, and maintain- 
ing a positive check on sales? Write. 


NEPTUNE METER COMPANY, Mazn Office: 50 W. 50th Street, New York, N.Y. 


dtlanta. Boston. Chicago. Dallas, Denver. Kansas City, Los Angeles. Louisville. Portland. Ore.. San Francssce 


NEPTUNE METERS, LTD . . . 


. 345 Sorauren Avenue, Toronto 3, Canada 


LARGE DIAL ACCURACY PROTECTS 

















Neptune Red Seal Bulk Plant Meter 


GALLONAGE 


NEPTUNE RED SEAL METERS 


DISPENSING .. CASH RECORDER .. BULK PLANT.. (FE 


stPTUy, 


METER 


fa. TANK TRUCK..AUTO-STOP.. FUEL OIL.. GREASE 
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ised me, and now you are going back 
on your promise just because some 
darned old fogey starts another move- 


ment.” My fears were not over esti- 
mated. “Movements” were never taken 
lightly in our house and, if Father 
really enlisted in this one, then Christ- 
mas was doomed. 

“That is no way to talk to your 
Father,” said Mother, making a quick 
grab for the cigaret pictures now scat- 
tered over the floor. She opened the base- 
burner and dropped Lillian Russell in 
her most seductive poses into the fire. 

Father returned to the fray, slightly 
flustered at my coming to life, and 
tried to reason with us. “You see,” he 
said, “Useless gifts are wasteful. The 
necessities of life should be provided 
first, without regard to the season of 
the year. I think it is a very sensible 
movement and will save the tax payers 
of this country—” 

Here Mother broke in, “Save the tax 
payers nothing. Fiddlesticks. We will 
have a nice Christmas for the children, 
except Iam not sure of what I shall do 
with this one.” She gazed sourly at me. 
“Now you study your algebra and get 
to bed. Stop that bawling or I will 
give you something to cry over. Nice 
goings on in this household. Cigaret 
pictures and impudence.” 


Many years have slipped by since 
those days, most of them spent in a 
department store where Christmas 
meant overtime, night work, and a 
Christmas morning when we were so 
tired we hardly knew whether it was 
Christmas or Labor Day. 


But there are compensations work- 
ing in a store, especially at Christmas 
time. We really got to know people 
then. We have seen financial wizard 
and top flight executives who prided 
themselves on being so hard-boiled 
you could crack hickory nuts on their 
hearts buying Christmas tree orna- 
ments, dolls, sleds, silk underwear, per- 
fumes and gadgets for someone else. 
Why? Because, while it may have 
been all tommyrot, still it was Christ- 
mas and, underneath their hard boiled 
exteriors, they were just ordinary hu- 
man beings who got a kick out of being 
Santa Claus. 

We have seen toil worn people spend- 
ing money for some luxury so that 
someone might have the merchandise 
they could never hope to own for 
themselves. We have seen many a 
man in a shabby overcoat willingly 
part with the price of a new one in 
exchange for some present that would 
bring joy to the heart of someone at 
home. 

This probably is all wrong from the 
standpoint of common sense. It is un- 
doubtedly extravagant. The whole 
business of Christmas Gifts may seem 
to be commercializing a great holiday, 
but somehow every one who works 
in a store at Christmas feels some- 
thing of the mystery of the Festival 
of Christmas that celebrates the good 
tidings of peace and joy and love. 

To shoppers, Christmas means a bit 
brief of romance, a short excursion 
into the glamorous world where they 
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can spend money freely. It is an 
escape from the stern realities of life 
to which they know they must return 
the next day. As I watched thousands 
of shoppers each Christmas for 20 
years, I realized that Father was right, 
and that the world was wrong. Christ- 
mas gifts were extravagant, so were 
flowers, and music, and going skating 
and having parties. 

Father reasoned it all out very log- 
ically and thoroughly. The logic was 
sound, but the world swept logic aside 
and replied, “Yes, but this Christmas 
gift business is fun.” And now I come 
to think of it, after a good rousing 
battle over the extravagance of Christ- 
mas, Father would be the first one down 
in the morning to see what was under 


Spotless Station is Important 





the tree for him. “Spug” was one of 
the dreary Victorian ideas that disap- 
peared with horse hair furniture and 
wax flowers. It never got to first base, 
anyhow. 

When it comes to Christmas shop- 
ping, smart merchants “bait the traps” 
for the ladies. Many service stations 
seem to forget “The woman’s point of 
view.” Watch the crowds in stores 
and see who are in the majority. It 
is the ladies, God bless ’em. Men 
may pay the bills, but the women cer- 
tainly write the specifications. Women 
love to buy, but they have traditions 
that must not be scorned. Some of 
these traditions about Christmas shop- 
ping are almost as important as the 
Christmas Gifts themselves. 


Christmas Display Consideration 


One of the traditions of the Holiday 


season is “Getting the house ready 
for Christmas.” If you will remem- 
ber when you were a boy at home, 
that spell of housekeeping was _ prob- 
ably the first real evidence that Christ- 
mas was really coming. 

Too many generations of American 
wives have “gotten their houses ready 
for Christmas” to have the modern 
woman forgive a storekeeper for neg- 
lect, in his own place of business, of 
this ritual and ancient traditions of 
cleanliness and neatness at holiday 
time. 

Smart storekeepers Know that a 
woman will not shop willingly or free- 
ly in a disordered, littered store. So, 
if a service station store wants to 
tune in with her traditions, it had 
better police up. Windows must shine, 
driveways must be scrubbed, porce- 
lain scoured, metal polished, floors 
cleaned, electric light bulbs replaced, 
litter banished, stocks of merchandise 
cleaned up and re-arranged. 

Look into corners and under the 
counters. Women are snoopy. Throw 
away your old calendars and the rub- 
bish you have treasured against the 
day you might need it. Make your 
place look as fresh and clean as your 
good right arm and plenty of soap and 
water can make it. All this you should 
do, before you spend a dime on decora- 
tions. 

No decorations can fool a woman if 
it covers up dirt and dust. Have men 
snap out in new, clean uniforms. Be- 
fore you spend anything on decorations 

if your station is spotless—you will 
hear your women customers say, “Well, 
it looks as if you are getting ready 
for Christmas.” They know the signs, 
grips and pass-words. Make your sta- 
tion look like it belonged in the Christ- 
mas picture. Nothing sparkles like 
cleanliness. 

Next, let your service station beckon 
to the shoppers. If you feel that you 
don’t have that certain something that 
can make the decorations of your serv- 
ice station attractive and inviting, try 


talking your problem over with some- 
one who knows the principles of de- 
sign. Your local electric company 
may have some good ideas. The oil 
company from whom you buy your 
supplies will probably have some plans 
and budgets of money required. 

One station operator enlisted the 
local high school art teachers. They 
were eager to get practice projects 
for their pupils to work on in their art 
classes. The station operator estab- 
lished the budget, and together with 
the teachers arranged prizes and judg- 
ing committees. The students came 
to the service station for blank forms 
to submit when they had their ideas 
worked out. Then they came back 
with the blank forms filled out. Of 
course teachers and pupils talked 
about the station all the days they 
were working on the contest and the 
whole neighborhood was interested. 

Another man who sold Christmas 
trees used them as decorations. The 
minute he sold one tree, he took it out 
of the decoration scheme, labeled it 
and replaced it with a new tree. His 
driveways were outlined, his lot looked 
attractive at all times and his cus- 
tomers saw the trees spread out and 
knew exactly what kind of a looking 
tree they were buying. 

No need to spend a great deal of 
money if you don’t want to splurge. 
Ingenuity is much cheaper and simple 
decorations, in good taste, well planned, 
will beat the expensively trimmed sta- 
tion which violates balance and sym- 
metry. When in doubt, keep decora- 
tions simple, is a good rule for the 
Holiday season. 

Florenz Ziegfeld was a great show- 
man, and he taught a lot of merchants 
a smart trick. He taught them the 
value of glorifying whatever a cus- 
tomer had to look at. With Ziegfeld it 
was girls. With many a storekeeper 
today the display of merchandise is the 
right arm of selling. Good merchants 
maintain that goods well displayed 
are half sold. Shrewd storekeepers 
know that glorifying does not mean 
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that the tinsel, ribbon and gift cards 
should cover up the article for sale. 
Glorify your merchandise, yes, but let 
the decorations and display make the 
merchandise itself stand out. Don’t 
ever let the glamour call attention to 
itself. It must never detract from 
the merchandise you want to sell. 


If you have decided to sell this Christ- 
mas such articles as radios, car heat- 
ers, tires, batteries, cans of oil, coupon 
books, spark plugs, electric light bulbs, 
and so on, you have a problem of dis- 
plays that will sell. The first thing 
that a customer coming into your sta- 
tion should see is the merchandise it- 
self. Each article should be displayed 
with enough room around it so that 
it can be clearly seen, each article by 
itself. 


This may require that you put tem- 
porary shelving in your service sta- 
tion. Cover the wood shelves with 
simple white paper. Any decorations 
on the merchandise should be in scale. 
Small decorations on small articles, 
small price tags. Price is secondary 
at Christmas time. If a good display 
artist should come to visit your serv- 
ice station the first thing he would tell 
you is to consider yourself a good 
stage manager. Each piece of mer- 





chandise must occupy a good spot on 
the stage. 

Just imagine yourself a Hollywood 
producer. How the sirens of the screen 
would scream if you set them back of 
something else. Well, each line of 
merchandise you decide to sell is just 
as temperamental. If you don’t give 
them all a good break, they will likely 
go into a sulk and not perform for 
you. Remember to treat merchandise 
like prima donnas. Remember to 
glorify your merchandise. Cleopatra 
had sense enough to look her best 
when she took that boat ride down 
the Nile to meet the boy friend Mark 
Anthony, and, since she was a smart 
girl, she did not cover up the mer- 
chandise. 

Take tires for instance. Bring them 
out and make them look like Christ- 
mas. They are rubber, of course, but 
more than that, they are a sort of 
magic carpet to carry people from 
where they are to where they would 
like to be. If tires are to be Christ- 
mas presents, make them look like 
Christmas presents. Fix them up. Tie 
a great big bow of red ribbon on one 
of them. Put a bunch of holly on an- 
other. Wrap up a third in fancy 
wrappings and put a greeting card 
on it. 


How to Bring Christmas Items 


To the Motorists’ Attention 


Show your customers how appro- 
priate a gift of a tire can look under 
the Christmas tree. Certainly there 
are thousands of people who would 
rather have a set of tires, or even one, 
than a lot of flossy novelties that will 
soon find their way to the attic. Just 
because tires have the virtue of being 
useful, there is no reason under the 
sun why they should look dull and 
uninviting. 

Any good psychologist will tell you 
that the circle will attract attention. 
So let the circle of the tire get atten- 
tion as a Christmas Gift. Many a car 
stands motionless on slippery days 
just because the tires are “baldheads’”’. 
Watch the tires as you check them 
and remind your customers that Christ- 
mas is coming. Then see that tires 
you sell look bright, happy and eager 
to go places on Christmas morning. 

Many of your men customers who 
compromise on silk stockings—that 
are likely not to be the right shade or 
size—for the girl friend—or buy lin- 
gerie for their wives that a woman 
would blush to wear, could be switched 
by you to something that a woman 
of today could really enjoy. Play 
Santa Claus’ little helper and suggest 
a car heater. It will add comfort 
to the car. It is a graceful gesture to 
a wife, but there is no law that will 
prevent a man from enjoying it too. 

Vice versa, many a woman might 
welcome the suggestion too.. It was 
Mark Twain, wasn’t it, who said that 
Cold feet kills romancé? 

If you are going to sell heaters, have 


them look like something to sing about. 
If car heaters will prolong the honey- 
moon, then they should be sure fire 
winners. But don’t just sell so much 
metal and electrical cord. When you 
sell heaters sell rather comfort and 
luxury and the cozy warmth of an 
automobile when the icy winds blow. 

In department stores many small 
items are known as “Impulse Mer- 
chandise”. This means these items 
are bought largely on the shopper’s 
impulse. The purchase of these ar- 
ticles is rarely planned in advance. 
They sell on sight, but must be seen 
to be bought. In service station stores 
there are similar items, such as spark 
plugs, lamp bulbs, air pressure gauges, 
fan belts, small tools, and knick knacks. 

Here is the way one service station 
operator brought these necessary but 
inexpensive items to the attention of 
Christmas shoppers. He trimmed a 
tree with the small items. Each little 
article was fixed up so it looked like 
a Christmas gift and hung on the tree. 
Some of the items he wrapped up and 
put a card on the outside and marked 
“To Dad” or “To Joe” and under- 
neath he told what was in the pack- 
age. The whole tree, marked “For A 
Motorist’s Christmas”, suggested use- 
ful and welcome gifts. Big items like 
tires and batteries were underneath. 

This smart merchant had another 
selling idea. He knew that in many 
homes the old, delightful custom of 
filling Christmas stockings still held 
an honored place. He bought one of 
the cheap, transparent Christmas 


stockings that you can get in any dime 


store. He took out the toys and the 
candy and substituted the small arti- 
cles his station offered for sale. This 
suggested to many a woman customer 
a new way to fill the Christmas stock- 
ings with unexpected and appreciated 
gifts. There is no prosaic item in a 
store at Christmas time. Every ar- 
ticle in the shop can be dressed up 
to take its place in the Christmas 
Caravan of Gifts. 

We all know many a young couple 
temporarily living at home. The young 
fellow may have the makings of a go- 
getter, but just now he is getting start- 
ed. He probably has a car, but the up- 
keep likely is a strain on his pocket 
book. Let the father or father-in-law 
give the young couple a “Coupon 
Book”. Every time they drive that 
car that otherwise might be standing 
in the garage, they will rise up and 
call the elder statesman blessed. But 
don’t forget to have the coupon book 
printed in a breezy style, don’t have 
it look like an overdraft at the bank. 
Remember it represents a substantial 
investment. Make it look as if it was 
designed by old Saint Nicholas him- 
self. The gift of gasoline and oil 
is the gift of many happy hours in 
the out-of-doors, a New Design for 
Living. 

If you are going to turn your serv: 
ice station into a Christmas store, you 
are going to have a lot of work, but 
you are also going to get a new thrill 
out of your customers. Christmas 
time is a grand season to know the 
men and women who come in to trade 
with you. It is the one time of the 
year that men and women let down 
their guards and take off their masks. 
You will find that many of your cus: 
tomers will surprise you by showing 
themselves, by the magic of Christ- 
mas, the kind of men and women they 
really are; and if you will do your 
full job, afterwards many of them 
will remember your service station for 
its part in their Christmas shopping 
pleasure. 


Barber Co. Modernizes 
Minneapolis Plant 


MINNEAPOLIS, Dec. 6.—W. H. Bar- 
ber Co., Minneapolis, has purchased ad- 
ditional transportation equipment and 
is improving its main office here. 

Ten 8000-gallon, steam coil tank cars 
have been purchased from American 
Car & Foundry Co. Barber now has 
30 tank cars. The 10 cars will be 
in fuel oil service. 


Six new, 1000-gallon, streamlined tank 
trucks have been purchased for re- 
placements in fuel oil deliveries in the 
Twin Cities. 

Installation of an indirect lighting 
system in the main office is nearly 
completed and the ceiling has been cov- 
ered with a sound absorbing material. 
The company now is planning to com- 
pletely air-condition the main office be- 
fore next summer. 


NATIONAL PETROLEUM NEWS 








ws 





acquatnted with BAY 


A NEW, INDEPENDENT SO@MCE OF SUPPL 
OF FINEST QUALITY PETROERUM PRODUCTS 



















ss He Wy \ a ie Saree tee 


.* 


Ld Nig reing = ae NE AY, 
il Loo \ in a 


= ill 


se 





Three Modern Refineries 


Above, the new BAY plant at Denver, which em- 
bodies the latest devetopments of refining science, 
including Dubbscracking ... At left—the initial BAY 
refining operation at C€ heyenne. . Atright—the BAY 
plant at McPherson, purchased last June from Dickey 
and now entirely rehabilitated with the addition of a 





Dubbscracking unit... Combined, these three refin- 
eries will produce 100, 000,000 gallons of BAY Gas 
annually. 


A Better Deal for Independent Jobbers 
because BAY Knows What They Need 


Refiners often go into marketing but seldom do marketers enter refining. 
BAY was first a marketer, learning thru 15 years’ experience all about the 
independent jobber’s problems... Now the BAY refining operations are 
arranged entirely and exclusively to the requirements of the independent 
marketer. As such, they offer advantages worthy of your investigation. 


Step Ahead with this 72 Octane Gasoline 


BAY gives you a combination that can't be beat: finest quality gasoline p/us an effec- 
tive, economical plan of selling it ... Impressive identification and merchandising 
cooperation that gets results quickly and substantially. 











Scores of important independents already are “going to town” with BAY Gas. 
So should you! ... Many desirable exclusive territories are still available ... Write 
now for details on how you can make more money with BAY! 


BAY offers... 


BAY Bronze Gasoline (with lead added A Full Line of Petroleum Products 
BAY Dubbscracked Gasoline : 

BAY Ethyl Gasoline ‘Ready for Spring Farm Demand—- 
BAY White Gasoline (U.S. Motor A Fine Grade of Tractor Fuel 


General Offices: Denver, Colo., Refineries at Denver, McPherson, Kans., Cheyenne, Wyo. 


THE BAY PETROLEUM Co. 
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Sun Oil Co. makes available to salesmen at 
stations handling its products a wide variety 
in uniforms, coats, caps, puttees, even to slicker 
style raincoats, with materials to be selected 


either for cold or warm weather climates. The 
station man here is wearing the regulation cap 
and identification emblem, which carries the 


name in the center, blue chambray shirt, with 

Sunoco on the back and Sunoco Diamond em: 

blem on left breast pocket. Breeches are navy 

blue worsted whipcord. Puttees are black leather. 
\ zipper jacket is included for winter wear 


A N AUTOMOBILE pulls up 
to the station, the driver all set to buy 
a tank full, have the chassis lubri- 
cated, the oil drained, and in need and 
willing to buy several dollars worth 
of accessories. Such is the industry’s 
vision of an ideal customer. 

To greet this customer a_ bright, 
snappy salesman is on the gasoline 
platform before the auto stops rolling, 
and with a tip of the hat and smiling 
he inquires “May I fill it up?” to 
start the selling job. Such is the cus- 
tomer’s vision of an ideal service sta- 
tion salesman. 

Prominent in that vision of the ideal 
station salesman is his personal ap- 
pearance, and back of that is the uni- 
form he wears. And where that pic- 
ture fails to materialize the fault fre- 
quently is the lack of a uniform, or 
the wearing of a torn, greasy uniform. 

Many station salesmen today greet 
customers dressed in uniforms, and 
oil companies, jobbers and retailers 
recognize the value of a smartly turned- 
out salesman in building good-will and 
repeat business. To determine the ex- 
tent of uniforms being worn and pur- 
chased a questionnaire was sent by 
NATIONAL PETROLEUM NEws to a num- 
ber of jobbers throughout the country, 
also to some refiners with marketing 
divisions. The large integrated oil 
companies were not included. 

The jobber returns showed that an- 
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nual purchases of service station uni- 
forms are 12,016 by 193 companies 
answering this question. As for yearly 
purchases of truck driver uniforms 
174 companies reported buying 3956 
outfits. Averages are 62 station uni- 
forms bought yearly, and 23 truck 
driver uniforms. 

To many retailers the jobbers or 
oil company supplier is the source for 
uniforms and other supplies as well 
as petroleum products and accessor- 
ies. The retailer may purchase uni- 
forms through the petroleum supplier 
to obtain advantages of the supplier 
buying in quantity, and to standardize 
appearance of his salesmen with those 
of other dealers of the same supply- 
ing company. 

The survey showed that, of 294 com- 
panies answering the query “do your 
dealers buy uniforms through you?” 
130, or 44 per cent, replied “yes” 
while 164, or 56 per cent, replied “no.” 
Annual uniform purchases of the 130 
companies amounts to 5889. 

A similar survey among a limited 
number of refiners in the east and Mid- 
Continent territory showed that eight 
companies purchase annually 33,000 
service station uniforms, 16,190 truck 
driver uniforms. 

Data on the cost of uniforms by 
these refiners showed a considerable 
range, more so for winter than for 
summer uniforms. Summer outfits 
cost from $3 to $15.50, refiners re- 
ported. Winter uniforms cost $2.75 to 
$24.10. The lower priced uniforms un- 
doubtedly are coveralls or jumpers, 
while higher priced outfits are the 
pants, shirt and jacket uniforms. 

Top price paid for winter uniforms 
came to $8.60 above the top price for 
summer uniform, on account of cold 
weather requiring heavier materials 
and such protectors as wind breakers. 

That the importance of uniforms, 
and increased business obtained from 





Uniforms 


Make The Man 


By E. L. BARRINGER 
N. P. N. Staff Writer 


smartly dressed station salesmen, has 
been recognized by leading oil com- 
panies is evidenced by articles in house 
organs edited for salesmen. 

“Smart uniforms invite business” 
was the headline on an article in Sun 
Oil Co’s. Sunoco Diamond, telling that 
uniforms have become the symbols 
of authority and that “most every- 
body seems to respect a uniform.” 

“Here’s another point about uni- 
forms,” the article continued. “They 
build confidence in the wearer as well 
as the customer. A uniform tells the 
world you are prepared to perform a 
certain duty. Knowing that you look 
the part of a real on-the-job service 
man you can better act the part. 


“A uniform makes you feel better, 
talk better, and perform better. As 
for your customer: a uniform instills 
confidence because it makes you look 
businesslike; appear like a man pre- 
pared to fulfill his calling; and a per- 
son upon whom he can depend. This 
is ‘confidence’ business and every 
Sunoco dealer is entitled to a good 
share of it.” 

The Sunoco article also brings up 
the point that a man must dress and 
spend money on clothing to go on 
the job. Hence, why not “use those 
specially designed to fit working re- 
quirements” as money must be spent 
on working clothes anyhow. 

Mid-Continent Petroleum Corp. had 
this to say about uniforms in an ar- 
ticle in The Diamond: 

“Because well-groomed men inspire 
confidence all Diamond D-X driveway 
salesmen are urged to wear the of- 
ficial D-X cap and either the two- 
piece suit or coveralls. Other garments 
include three-quarter length service 
coat and winter jacket.” 

Uniforms publicize the company’s 
Diamond D-X mark with the emblem 
on the cap, shirt, jacket, coverall, and 
across the back of uniforms. 
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“Business goes where it is invited. 
And, next to an attractive and orderly 
station, the new sun-tan uniforms for 
Shell dealers provide you with one of 
the best welcome signs available,’ so 
Shell Petroleum Corp. informs deal- 
ers in Shell Progress. 

“Definitely out of date now is the 
station employing dirty, greasy, and 
shabbily dressed salesmen. The neat, 
trim appearance of salesmen in official 
Shell uniforms creates confidence, and 
attracts new customers as well as fa- 
vorably impressing your regulars. . . 

“You'll find real economy in wear- 
ing the Shell uniform. The least ex- 
pensive suit of clothes available costs 
more than the price of these garments, 
and it could not approach the Shell 
uniform in serviceability and appear- 
ance.” 

The importance of uniforms was 
stressed to jobbers in the Dixie group 
by an article in the Dixie house organ 
written by Royal E. Decker, Plymouth 
Oil Co., Detroit, relating: 

““Motoring today is just as com- 
fortable, luxurious and clean as travel- 
ing by rail or plane. The people who 
drive into gasoline stations are gen- 
erally well-dressed. If I were dressed 
in a ragged, dirty uniform I would in- 


A—Winter uniform of the Humble Oil & Refin- 
ing Co. station salesmen is donned Nov. 1. 
It includes coat, trousers and cap ot navy blue 
gabardine. The coat has a zipper front and 
laydown style collar in grayish light blue. The 
shirt is also of this same light tone. Black 
riding .boots complete the winter uniform. A 
powder blue uniform is worn in summer, with 
straight-leg trousers 


B—Uniform used by Union Oil Co. of Cali- 
fornia at its company operated _ stations. 
Trousers are white duck, with a blue stripe 
down the side. The company insignia on the 
broadcloth shirt is in the company colors of blue 
and orange. “Union Service” across the cap 
is blue and the visor is black, topped by a gold 
band. The attendant’s name is sewed above the 
left pocket and, for managers, the word is 
sewed on the lapel of the right side shirt pocket 








Work suits for car servicing worn at Sunoco 
stations are dark blue, of cotton twill or cotton 
serge in material 


stinctively feel inferior and I’m afraid 
my selling efforts would be _ half- 
hearted and without a doubt, ineffect- 
ive. 

‘‘T don’t mean that a salesman 
should be wearing a top hat and morn- 
ing clothes and carrying a cane when 
he steps to the left side of a car,’ Mr. 
Decker continued. ‘I mean that the 
Dixie Distributors have adopted an of- 
ficial Dixie uniform — one for each 
season — and these uniforms have 
been tested for their durability, color 
fastness and general attractiveness. 
They are.a unit on the mark of uni- 
formity which Dixie is achieving. For 
the same reason that your station is 
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painted in Dixie colors, that it displays 
the Dixie pump globes and that the 
pumps are painted in Dixie colors and 
according to specifications, the Dixie 
salesmen should wear an official Dixie 
uniform.’ ” 

Mr. Decker then reminds jobbers 
that women are daily customers at 
stations and what is the comparison 
in her mind of a dirty looking sales- 
man compared with the clean home 
she has just left. 

“Every salesman who comes in con- 
tact with the public is an advertise- 
ment for his employer, but only the 
well dressed or neatly uniformed em- 
ploye is a good advertisement,” one 
uniform manufacturer comments on 
the subject of uniforms for station 
salesmen. 

“It has been definitely proved that 
the neatly uniformed station salesman 
takes more pride in his business, is 
more courteous and efficient than his 
competitor across the street who possi- 
bly does not pay any attention to his 
personal appearance.” 

Most popular materials for station 
uniforms, given by this manufacturer 
are vat dyed herringbone, gabardine 
and drills. Matched shirts and pants 
are now more popular than coveralls. 

Shrinkage and fading were principal 
early objections to uniforms, the manu 
facturer continues, but now uniforms 
are available in fast vat dyed colors 
and completely pre-shrunk by the san- 


C—A_ distinctive maroon color uniform with 
sharp color contrast achieved through the yellow 
tie and insignia on shirt and cap, is worn by 
station salesmen in the Sovereign Service plan. 
The material is sanfordized gabardine. Complete 
unitorm consists of pants or service suit, shirt, 
cap and bow tie. Also available are shop coat 
and breeches 


D—The uniform of station salesmen for Gilmore 
Oil Co. of Los Angeles is cotton in herringbone 
weave, olive drab color. The company insignia, 
a red lion, is Sewed above the right side pocket 
on the shirt and operator's name above the left 
pocket. Cap is of the same material 
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While the station uniform the Standard Oil Co. of New Jersey buys to its dealers’ orders is 
only a common type of unionall or coverall, with the Esso insignia on the left pocket, it gives the 
wearer a distinctive appearance that would be impossible to achieve with street clothes 


fordized process, assuring permanent 
fit and color. 

The manufacturer suggests photo- 
graphing a group of station salesmen 
without uniforms, then with uniforms 
for visual proof to any oil company 





A service coat to be worn by the station man 


when servicing a car on the lift can be an 
efficient working garment and still have a 
semblance of style. The one illustrated above 
is used by The Texas Co. in California. It 


carries the words Service Man and the operator's 
name and the company insignia 


executive of the advantages of uni- 
forms. 

“A man may be just as efficient in 
a slouch hat and greasy bib overalls, 
but the public expects better and more 
efficient service from neatly uniformed 
men,” the manufacturer comments. 

Distinctive colors and design of uni- 
forms is an advertising advantage, an- 
other uniform manufacturer points out, 
that is another link in the motorist 
identification of stations of a given 
company. Some large companies now 
place selection of uniforms under su- 
pervision of the advertising depart- 
ment. 

This 


manufacturer also points to 





coveralls being replaced by pants, shirts 
and jackets as station uniforms. 

“A uniform becomes a symbol of 
service and is closely identified in the 
mind of the public with the product 
offered for sale,” the manufacturer 
comments. “Competition is exceeding 
stringent in service station sales these 
days, and spic and span uniforms and 
fast courteous service give an un- 
doubted edge.” 

The manufacturer points to the ele- 
ment of personal pride of a customer 
being served by uniformed men and 
likens the customer’s feeling to that 
cf the diner when the dining room 
captain steps up to take his order. 
“The uniforms of course play an im- 
portant part in this glowing feeling 
of gratification. They add the offi- 
cial air to the occasion,” he said. 


Another manufacturer brings up the 
point that there is greater comfort in 
working in a uniform, as the uniform 
has been tailored to the man and made 
to allow ample movement, more so 
than in ordinary clothes not specifically 
designed for service station work. 


The manufacturer further points to 
uniforms creating confidence between 
the customer and the oil company, and 
to uniforms creating a healthier men- 
tal attitude for station men. 


“It gives him a spruce, precise, 
military look that shoves out his chest 
and stimulates his pride,’ the manu- 
facturer said. 

In the selection of uniforms the 
manufacturer advises simplicity, and 
not ornate outfits. “Care should be 
taken to choose a style of uniform that 
will not lose favor, because one of 
the principal objects of uniforming is 
standardization,” one manufacturer 
said. Care too should be taken to 
choose a color that is natural and log- 
ical for the particular type of busi- 
ness, and one that will prove a per- 
manent choice because the public 
comes to identify a particular color 
with the business whose employes 
wear it.” 


Street Clothes Won’t Stand Up 


In Service Station Usage 


T HAT uniforms are cut to 
stand the strain and stress of service 
station work is a point made in an 
article on uniforms in a recent issue 
of Pure Oil Co’s. publication, Pure 
Oil News. 

“When Mr. Retail Buyer approaches 
your outlet for the first time, he un- 
consciously gauges us by appearance, 
actions, and_ business-like courtesy 
that he receives,” the article began. 

“In many cases this first impres- 
sion is a lasting one, and is built up 
long before a word is spoken by the 
dealer. Personal appearance, there- 
fore, plays one of the major parts 


in the rating that is put upon the 
dealer, and it is here that the ‘clothes 
make the man’ — and improper out- 
fits may break the man. 

“The butcher, the barber, in fact, 
many merchants have already realized 
the advantage of proper working at- 
tire and we today take their uniform 
outfits for granted. 

“Nevertheless, considerable good oan 
be obtained from this little merchan- 
dising asset, which has been sadly 
neglected in many petroleum outlets. 
The public is aware that a white shirt 
was never intended for wear in a 
garage or service station, and when 
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Reaching the 4 Corners 
of the Earth with 


High Grade Petroleum Products 





We Tide Water pioneers, in 1878, 
brought their revolutionary pipe- 
line through from the oil fields of 
Pennsylvania to the coast of New Jer- 
sey, they little thought that 288 miles of 
pipe would"‘carry oilaroundthe world"’ 

But, today, millions of motor cars 
and costly machinery in 55 countries 
are safeguarded by the exceptional 
lubricating qualities of the crude oil 
that flows through that pipe-line. 

Acclaim for the petroleum products 
of Tide Water Associated Oil Com- 
pany, owners of that original pipe-line, 
has spread steadily from country to 
country. Industry after industry has 
found that Tide Water Associated prod- 
ucts invariably perform the “‘lubrica- 
tion miracles” that cut operating costs 
... that make the highest quality oils 
the most economical to use. 


With this acclaim has come the logi- 


NEW YORK e 


cal expansion of the company. Seven- 
teen Tide Water Associated tankers 
ply the 7 seas, carrying the output of 
the company’s 4 great refineries, stra- 
tegically located at Avon and Watson, 
California...Drumright, Oklahoma... 
and Bayonne, New Jersey. Today, every 
step in the production, refining and 
marketing of its petroleum products is 
self-controlled. 


Of special interest to the independ- 
ent oil distributor is the complete line 
of Veedol oils and greases . . . for 
twenty-two years a leader among auto- 
motive lubricants. Today, command- 
ing a demand unequalled by any 
other quality line. A few territories 
are open to merchants looking for pre- 
mium merchandise that can be sold 
at full profit without a premium price. 
If you are interested please communi- 
cate with our nearest office. 


TIDE WATER ASSOCIATED OIL COMPANY 


SAN FRANCISCO ° 


TULSA 


Makers of Tydol GAS OILINE... Associated ‘Flying A’’ Gasoline...Veedol Motor Oils and Greases... 


Cycol Motor Oils and Greases...and Tycol and Avon Oils and Greases for every industrial purpose. 














Copyright 1937 by Tide Water Associated Oi] Company 
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it appears, the immediate reaction is 
that the man is a misfit. This reaction 
is further reflected in the customer’s 
hesitation to have confidence in the 
work to be performed. 

“As the uniform of a military or 
police officer reflects authority, so 
properly uniformed dealers in petro- 
leum products create a favorable im- 
pression in the mind of the public. 

“There is built up in the retail buy- 
er’s mind confidence in the work he 
will receive at this outlet and confi- 
dence in the ability of the men to per- 
form that work. 

“This immediate recognition of de- 
pendability is most evident when solici- 
tation is carried on away from the 
dealer’s outlet. Many words of ex- 





planation are eliminated when the 
dealer appears in his working uniform. 
Imagine being approached by a stran- 
ger in civilian clothes soliciting your 
business. Would it not be necessary 
for that stranger to explain in quite 
some detail who he is and where he 
is from, and would not a great ma- 
jority of people still be skeptical of 
these facts? 

“On the other hand, an appearance 
in uniform eliminates such detailed ex- 
planation, all because the _ public’s 
mind reacts favorably to the appear- 
ance of the dealer. 

“The folly of converting one’s better 
suits to work suits cannot be too 
strongly stressed. First, dress clothing 
was never made for manual labor. 





UNIFORMS 
And CAPS... 


SEND FOR SAMPLES 
AND QUOTATIONS 













Every pump needs a 
MORRISON FOOT 
VALVE ... because 
they stay TIGHT. 34 
varieties and sizes... 
engineered to handle 
latest types of gaso- 
lines. For ‘accuracy 
... for positive action 
« « « fee tome Efe «s. 
use genuine MORRI- 
SON FOOT VALVES. 


Write for FREE Folder and Prices 


MORRISON BROS. CO. 


DUBUQUE, IOWA 


205 W. MONROE ST. 


MORRISON 
BROTHERS 





To MEET any 


requirements of the Oil Industry. 


Service Station attendants... 
tank truck drivers and salesmen 
completely outfitted. 


A. G. MEIER & COMPANY estastisnen 1298 
e CHICAGO, ILL. 





OllL EQUIPMENT 


HEADQUARTERS 


The cut of the shoulders and other 
portions of the suit will not withstand 
severe exertion. 

“How quickly does one tear out the 
sleeve of a dress suit while working 
around a petroleum outlet! It is bet- 
ter to get several additional months’ 
wear from the suit in the class of 
wear it was designed for than to at- 
tempt to obtain this same wear while 
at work.” 


TULSA—A uniform of outstanding 
appearance for station operators is pre- 
ferred by the men themselves to some- 
thing that is serviceable only, is re- 
ported by the Independent Refiners 
Service Corp., (Sovereign Service) as 
a result of survey made the past two 
months among Sovereign station sales- 
men. Approximately 80 per cent of the 
returns were in favor of the distinc- 
tive maroon uniform and 95 per cent 
said their customers liked the uni- 
forms. 


Traveling Clinic 
Tests Motor Fuel 


CHICAGO, Dec. 6.—Ethyl Gasoline 
Corp.’s clinic unit at Fort Wayne, Ind., 
was moved last week to Detroit. Other 
clinic units are now in Baltimore, New 
York, Lima, O., and one is on the 
West coast. 

Each clinic is a complete unit, with 
its own chairs for the audience, draper- 
ies to enclose the meeting room, lights, 
and the technical equipment and stage. 
The equipment weighs 12 tons and a 
crew of five men operate it. 

The clinics are visiting major cities 
and are set up in a garage or display 
room for an extended showing to oil 
and automotive industry employes. 
They are not open to the public. 

After presentation of the mechanical 
parts of the automobile, through pro- 
jectors and the sound track, comes the 
climax of the clinic with a dynamome- 
ter test of an auto owned and operated 
by a man in the audience. The engine 
is run on various grades of motor fuel 
at different spark adjustments. 


Maps Oil Fields In Venezuela 


A new map of Eastern Venezuela 
showing in seven colors the ownership 
of oil concessions by the principal com- 
panies in that area, has been published 
by the International Map Co., Inc., 90 
West St., New York. Considerable ac- 
tivity has taken place recently in this 
area. Since the map went to press in 
August a vast additional area has been 
acquired by Royal Dutch-Shell and 
Socony-Vacuum, it is reported, at a 
cost of two to five million dollars. Prac- 
tically all of these concessions just 
north of the Orinoco were considered 
of little or no value a few years ago. 
Price of the map is $10. 
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Tenosmanns 


The following are trade mark applications per- 
tinent to our field pending in the United States 
Patent Office which have been passed for publica- 
tion and are in line for early registration unless 
opposition is filed promptly. For further informa- 
tion address National Trade-Mark Company, 
Munsey Building, Washington, D. C., trademark 
specialists. 

As an additional service feature to its readers, 
this journal gladly offers to them an advance 
search free of charge on any mark they may con- 
template adopting or registering. You may com- 
municate with the Editor of this Department, or 
send your inquiry direct to the National Trade- 
Mark Company, stating that you are a reader of 
this journal. 


Pub. Nov. 9, 1937 


KEEPS YOUR ENGINE YOUNG, 
Ser. No. 397,281. Deluxe Products 
Corporation, La Porte, Ind. Filed Sept. 
10, 1937. 

For Oil Filters Used as Accessories 
for Internal Combustion Engines. 


CHAMPION, representation of an 
athlete with ball in hand, and a feather, 
in a circle, Ser. No. 397,325. Champion 
Laboratories, Inc., Meriden, Conn. 
Filed Sept. 11, 1937. 

For Automobile Oil Filters. 


CHEVRON, Ser. No. 396,699. Stand. 
ard Oil Company of California, Wil- 
mington, Del., and San _ Francisco, 
Calif. Filed Aug. 23, 1937. 

For Cleaning Solvents for General, 
Household, Professional and Commer- 
cial Cleaning. 


METASAP CHEMICAL COMPANY 
in a triangle, Ser. No. 393,083. Metasap 
Chemical Company, Harrison, N. J. 
Filed May 21, 1937. 

For Metallic Soaps Composed of 
Naphthenates, Oleates, Palmitates, 
Stearates, and Other Organic Fatty 
Acids in Combination with Metals 
Other Than Sodium or Potassium Hav- 


ing a General Use in the Industrial 
Arts. 
* * * 


TRADE MARKS 
Pub. Nov. 16. 1937 
SUB ZERO ZONE, picture of ther- 


mometer with ice thereon, Ser. No. 


395,718. National Accessories Stores, 
Inc., Utica, N. Y. Filed July 28, 1937 
For Anti-Freeze Mixture Solution. 


DIRTY DAN CARBON, fanciful pic- 
ture of man with hammer in one hand 
and sign in other reading “STOLEN 
POWER AND MILEAGE,” Ser. No. 
377,804. The Pure Oil Company, Chi- 
cago, Ill. Filed Apr. 29, 1936. 

For Liquid Hydrocarbon Motor 
Fuel Lubricating Oils, and Lubricating 
Greases. 

FACTO, Ser. No. 394,745. The Fac: 
tory Oil Company, Akron, Ohio. Filed 
July 1, 1937. 

For Gasoline and Oils. 


FACTO QUALITY PRODUCTS, on 
a black shield, Ser. No. 394,746. The 
Factory Oil Company, Akron, Ohio. 
Filed July 1, 1937. 

The words “Quality Products” are 
disclaimed apart from the mark. 

For Gasoline and Oils. 
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WHEN MODERNIZING YOUR 
GAS PUMPS, REMEMBER THE 


MOTOR-—IT'S IMPORTANT 





EXECUTIVE ENGINEER: 


“The motor that cuts gas- “ This one gives longest service 
pump maintenance expense." with least attention." 


SERVICE MAN: OPERATOR: 


“A gas-pump motor that “Sure starting whether 
requires little or no serv- it's hot as blazes or 30 
icing.”’ below."’ 


BY THE G-E CAPACITOR-MOTOR 


ODERNIZED appearance attracts customers, but it takes 

modernized performance to keep them. G-E capacitor- 
motors give you instant, dependable service. That’s why millions 
of these motors are now in use on such devices as refrigerators, 
stokers, and pumps. 


The G-E capacitor-motor for gasoline-dispensing pumps is eco- 
nomical as well—will pump millions of gallons without noticeable 
wear and with little or no attention. The rotor is indestructible 
—has a one-piece cast-aluminum winding and no soldered or 
riveted joints. Stator windings are resistant to oil, moisture, and 
mild acids and alkalis. Oiling is required but once a year. 


All working and electric parts—including the line switch—of the 
G-E explosion-proof capacitor-motor are contained in the motor 
enclosure. This motor is listed by the Underwriters’ Labora- 
tories, Inc., for operation in Class I, Group D, hazardous gas - 
locations. It is readily adaptable to any pump. 


Why not investigate the money-saving advantages of these 
motors today? Write for GEA-2277 and GEA-977D. Address 
the nearest G-E sales office or General Electric, Dept. 6A-201, 
Schenectady, New York. 


Built by Men Who Know Motors, for Men Who Know Pumps 


070 205 


GENERAL (4) ELECTRIC 








DPwe Got An Idea... 


By JOHN W. THOMPSON 
N. P. N. Staff Writer 


‘ 
ey, O YOU, too, have an idea 
you want to sell to a great, big, wealthy 
oil company. Needless to say, you 
think it is unquestionably a “nat- 
ural”, one that will skyrocket an 
oil company’s sales and bring cus- 
tomers into the service stations by the 
thousands—or anyway, by the dozens. 
Hardly a day passes but what a large 
oil company, as well as other large-vol- 
ume organizations, gets from six to 50 
visits from “idea men”—and women— 
who are intent upon “letting the com- 
pany sales department in cn” a novel 
and original sales stunt, the likes of 
which cannot be matched for effective- 
ness and business-gettiveness. 

Prices asked by the inventors and 
originators for their “brain babies” 
range anywhere from $50 to $50,000, 
both prices being asked with such a 
minimum of eye-batting and maximum 
of nonchalance as to stagger even a 
hard-knuckled sales manager. 

But your big idea is undoubtedly dif- 
ferent. Everyone else’s is. Even though 
your sales promotion “wow” may be 
as radical as giving away a cocker 
spaniel puppy with each five gallons of 
gasoline, or a corsage for the custom- 
er’s radiator, or tickets for last year’s 
‘world series, do not be discouraged, 
for many other equally “original” 
thoughts have been submitted with 
high hope and open hand. 

So let’s look over the shoulder of 
one large oil company representative 
who has a two-fold job of (1) listening 
to these idea men unfold their schemes, 
and (2) at the same time trying to 
maintain his own equilibrium through- 
out the various “presentations”. 

Here are some samples of the parade 
of ideas that pass in review before 
him. 

A young woman takes an hour of 
our receptionist’s time to explain an 
advertising billboard idea which should 
create unbounded good will for the 
company on the highways and byways. 
This novel stunt involves the use of 
highway billboards with the center 
panel eliminated, leaving only the 
frame, so that motorists can see the 
view behind the billboard. The land- 
scape, thus framed, would simply carry 
a small sign at the base of the frame 
with the line—Courtesy of Blank Oil 
Co. Such a novel idea, its originator 
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If You Have, Don’t Take It To A Large Oil Company 
Expecting To Sell It, For They Have Plenty, Thank You 


agrees, should make motorists ever 
grateful to this company and its prod- 
ucts. 

Another suggests that oil companies 
identify their brands by numbers in- 
stead of names, thus eliminating con- 
fusion in the motorist’s mind. Under 
this plan, you would ask for a quart of 
79 and five gallons of 666, for example. 

Still another suggests this oil com- 
pany equip each of its stations with 
large wall road maps, which, by the 
pressing of buttons, would light up 
particular roads to show the tourist the 
best route from one point to another. 
If a motorist is in Churubusco, IIl., for 
example, and wants to get to Peoria, 
he has but to drive into one of these 
service stations and press a Peoria 
button and his path is lighted. Of 
course, if this motorist, once under 
way, should lose his directions, he can 
turn into any station and obtain a road 
map. 

One bright young lady offered this oil 
company an idea not long ago which 
would involve a gigantic, super-col- 
losal, amateur entertainment competi- 
tion, in which town would be pitted 
against town, county against county, 
and state against state. All of this 
would be filmed and when completed 
would be shown throughout the length 
and breadth of the land, admission free, 
and with the oil company’s name prom- 
inently displayed in it. 

One alert “idea” man, discovering 
that a kerosine emulsion applied to 
ragweed would destroy that plant’s 
effect on hay fever sufferers, offered 
the following. In territories where 
ragweed is prevalent, he suggests that 
this company’s service stations dis- 
tribute post cards on which there is an 
appeal to local governments to use a 
kerosine emulsion on the ragweed. 
With a number of these appeals pour- 
ing in, the city fathers would be forced 
to do something about the ragweed, 
and, thanks to this oil company, mo- 
torists with hay fever would be for- 
ever grateful to service stations bear- 
ing this company’s sign. 

One clever little stunt which was 
submitted involved the use of a num- 
ber of roadside markers which would 
display a number and the company’s 
brand name. Motorists, seeing these 
numbers along the road, would burst 
with curiosity and turn into the near- 
est station to find out what the num- 
bers signified. 

Then there was the stunt diver who, 


for a stipend, would dive from the 
Brooklyn Bridge in New York, proudly 
carrying this oil company’s name on 
his back. At the time of his proposal 
he had already signed up a maker of 
swimming suits and a liniment manu- 
facturer. 

The station rest room was not with- 
out the realm of the “idea” man. One 
nimble mind suggested to this oil com- 
pany that it place no soap in its wash 
rooms, but rather offer soap to the oc- 
cupant after he had emerged from the 
room. This soap would be in thin 
strips and on each strip would be the 
oil company’s name, to serve as a re- 
minder. It was further explained that 
the point here was to give the person 
the soap after he was out of the no- 
tion of needing it, but so that he 
would have it, and with the oil com- 
pany’s name on it, and would know 
where to go the next time he wanted 
to wash his hands. 


In quite a complete effort to protect 
his idea from being stolen, one ingen- 
ious soul wrote the oil company a let- 
ter stating that he had a definitely suc- 
cessful plan or advertising idea which 
he would like to submit. 

Enclosed in the letter was a sealed en- 
velope in which rested, supposedly, the 
bare outline of the idea. The instruc- 
tions in the letter were to the effect 
that, unless the company wanted to 
consider the idea, the sealed envelope 
was not to be opened. Just how the 
company was to determine the nature 
of the idea without opening the en- 
velope, was not explained. A steaming 
process, no doubt. 

Although this oil company receives 
as many as 500 “ideas” a year, it has 
never yet acceptetd one from outside 
its own organization or its agencies. 
However, every individual who wants 
te sell an idea is given a courteous 
audience. 

Because of the possibilities of litiga- 
tion in dealing with other people’s 
ideas, this company has seen fit to con- 
struct a form letter, or agreement, 
which the individual is required to sign 
before the company will consider any 
of his ideas. This agreement follows: 

“You have advised us that you have 
an advertising idea to offer us and 
we understand that you will expect 
some compensation in case it is used 
by us. 

“We will consent to the submission 

(Continued on page 48) 
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Seal YOUR 
HYPOID 
Gear Lube 


HEEKIN 
CANS 


yu Hypoid Gear Lube in Heekin colorful, lithographed cans will make 


your selling job easier. Protect your brand and the consumer . . . build 








a permanent volume on consumer preference. Today the packaging of oils 
in cans is thoroughly established. Hypoid Gear Lube is next in line ... it’s 
the logical step to be taken by progressive merchandisers. Heekin Cans are 
noted for their lasting, true color reproduction—taking any design or combi- 
nation of colors and reproducing them on metal with a lasting lustre that will 
make your product stand out in any display. We will welcome the oppor- 
tunity of working with you. It makes no difference whether it’s motor oil or 
Hypoid Gear Lube. Our factories are located for quick, economical ship- 


ments. THE HEEKIN CAN COMPANY, Cincinnati, Ohio. 


‘THE HEEKIN CAN COMPANY: CINCINNATI: OHIO 
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THE 1938 PONTIAC... 


New Manual Gear Shift Device Is Optional: 
Oil Change Recommended At 2000 to 3000 
Miles: Battery Is Now Located Under Hood 


By JOHN W. THOMPSON 
N. P. N. Staff Writer 


» ONTIAC repeats in 1938 with a six 
and an eight-cylinder model. Like many 
other manufacturers, Pontiac offers, as 
optional equipment and at extra cost, a 
new type transmission shifting mechan- 
ism which takes the shift lever off the 
floor to permit more room in the front 
compartment. 

Manually operated, and known as the 
“new safety shift gear control”, this new 
unit consists of a short shift lever swing- 
ing about a shaft held parallel with the 
steering column, with the control handle 
making an are under the steering wheel 
and being within easy reach of the driver. 

Shifting positions are the same as 
though the conventional shift lever were 
bent to the right or the transmission laid 
on its side, so that the customary hori- 
zontal shift through neutral now becomes 
a vertical movement. The operation is 
entirely manual. 

Other 1938 Pontiac developments in- 
clude the relocation of the battery be- 


‘ 





cr 1 } 
cilitates hiling and 


neath the hood on the left side for easier 


accessibility, larger water pump, and a 
generator with greater output. 

Engine characteristics remain the same 
as in the 1937 models. The Six, built on 
a 117-inch wheelbase, as formerly, is pow- 





Other Articles On ’38 Models 


& The accompanying article is the 
fourth NaATIonAL PETROLEUM 
News has carried in recent issues de- 
scribing the servicing features of the 
new model cars. 

The new Studebakers were described 
in its Sept. 22nd issue; the new Pack- 
ards in the Oct. 13th issue; the 1938 
Chevrolets in the Oct. 27th issue. 

The Nov. 3rd issue also carried 
Staff Writer Thompson’s article on 
the features of the new model cars in 
general, as disclosed at the New York 
Automobile Show. Other articles in 
this series on the new cars remain to 
be published. 











1938 Pontiac s|} 


»ws the new location of the battery, which fa- 


ered by an 85-horsepower engine having a 
piston displacement of 223 cubic inches, 
and the Eight, again on a 122-inch wheel- 
base, has a 100-horsepower engine with 
a piston displacement of 249 cubic inches. 

The parting line of the hood is at the 
belt line, with only the upper section 
raised to service the engine compartment. 
Three easily removable wing nuts hold 
the lower hood section in place. 


Among the other lesser changes are the 
addition of hardened steel bushings and 
dirt seals to the knee action units, raised 
Pitman arm for greater road clearance, 
and slight carburetor changes to provide 
uniform acceleration throughout the 
speed range. The carburetor is of the 
down-draft type and is fitted with an ac- 
celerator pump for quick acceleration. 


Pontiac has not gone to a hypoid axle 
in its 1938 models, preferring to cling to 
the two-part propeller shaft to eliminate 
the floor tunnel as it did in 1937. The 
forward half of this shaft is integral with 
and supported entirely by the transmis- 
sion. Connecting the front propeller shaft 
with the rear axle is a short shaft with 
needle bearing universal joints at each 
end. A sliding coupling at the rear of 
the transmission to absorb the slip of the 
propeller shaft makes slip joints in the 
universals unnecessary. 

The principal lubrication change for 
1938 is found in the engine oil specifica- 
tions for grade and mileage change pe- 
riods. Where Pontiac formerly recom- 
mended the use of an SAE 30 for tem- 
peratures consistently above 50 degrees 
F., this grade is now specified only when 
the average daylight temperature will be 
90 degrees or higher. The grades now 
recommended are as follows: between 
110 degrees and a low of 32 degrees, 20-W 
or SAE 20; between 110 and a low of 10 
degrees, 20-W; between 70 and —10 de- 
grees, 10-W; and between 20 degrees and 
a low of —30 degrees, 10-W plus 10 per 
cent kerosine. 

Pontiac, in keeping with the policy on 
all General Motors cars for 1938, has lib- 
eralized its crankcase drain recommenda- 
tion to every 2000 to 3000 miles, except 
under adverse driving conditions where it 
may become necessary to drain more fre- 
quently. Pontiac last year recommended 
a crankcase drain every 2000 miles “under 
normal conditions”. 

Other lubrication changes on the 1938 
Pontiac are minor. The transmission and 
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low there is an 


ARTIPICLL 





HEART 


NCLENTISTS developed the artificial 


J) heart—a glass apparatus that simu- 


lates the circulatory system—to keep cer- 


tain organs alive outside the body. 


lor under these artificial, controlled con- 
ditions, the organs can often be studied 


better than in the body itself, 


Here at Gulf we frequently follow the 
same strategy. We have invented, for ex- 
ample, a machine that duplicates pre- 
cisely the operating conditions of any bear- 
ing in actual service. With it we can study 
oils more closely than we could in actual 
normal service, as well as under conditions 


one hundred times as severe. 


Is such study, such rigorous testing, 
necessary? Perhaps not. But Gulf believes 
that only by such intensive work can bet- 
ter lubricants be developed. It is only 
through long years of ceaseless refusal to 
be satisfied with existing “bests” that 
Gulfs present line of fine automotive lu- 
bricants has been brought to its present 
high level. 


GULF OIL CORPORATION 
GULF REFINING COMPANY 


Pittsburgh, Pa. 








rear axle on the new models take an SAE 
160 or 140 gear lubricant at temperatures 
of 60 degrees F. and above, while last 
year only an SAE 160 was recommended. 
Winter recommendation for these points 
remains the same, with an SAE 90 lubri- 
cant being specified. 


It is further pointed out that extreme 
pressure lubricants may be used but hy- 
poid lubricants are not recommended for 
use in the transmission . Since the rear 
axle is of the spiral bevel type, hypoid 
lubricants are not necessary at this point, 
but Pontiac engineers state that they 
may be used if desired. 


It is recommended that the level of 
transmission and rear axle be checked 
every 1000 miles and that they be drained 
and refilled “twice a year in accordance 
with weather conditions”. 


The only other change is found in the 
generator, which now has two points that 
take a light engine oil every 1000 miles, 
instead of one point as formerly. 


Tue Pontiac has a sealed water pump 
bearing and requires no lubrication at- 
tention. This new type bearing is not 
new to the 1938 line, having been used on 
all 1937 models since the beginning of 
the year. Prior to that time the water 
pump bearings had two lubrication fit- 
tings, one for chassis lubricant and the 
other an oil cup for engine oil. 


The knee action front end is continued 
on both the Six and Eight, with no change 
in lubrication requirements. The loca- 
tion of the front end points remain the 
same as in 1937 and the service interval 
is continued at 1000 miles. 


The new safety shift gear control, men- 
tioned as optional equipment earlier in 
this article, is lubricated at assembly and 
requires further lubrication only when 
the parts are disassembled. 

The Pontiac service department offers 
the following instructions for lubricating 
the safety shift control when assembling: 

“When assembling, apply lubriplate to 
the following parts: 

1. Threads, plugs, plunger and bear- 
ings in upper end of the shift shaft. 


. Lower end of rod and bearings in 
lower end of the shift shaft. 


3. Ball joints in ends of gear shift 
control rod assembly.” 


tb 


Caution is also urged in the instruc- 
tions to not apply lubricant to the selector 
rod rubber sleeve. 


The clutch release bearing is an oil- 
impregnated graphite composition which 
requires no lubrication attention. How- 
ever, should the bearing become dry in 
service, the bearing collar is supplied 
with a lubrication fitting. It is reached 
by removing the clutch housing cover. 


Front wheel bearings need not be lubri- 
cated until wheels are removed for other 
work. Bearings should then be thorough- 
ly cleaned and balls and races coated with 
No. 2% cup lubricant or a special wheel 
bearing lubricant. 


Except for crankcase and cooling sys- 


AG 


tem capacities, the 1938 Six and Eight 
lubrication recommendations and capaci- 
ties are identical. 

There has been no change over 1937 in 
the capacities of the units. The crank- 
case of the Six takes 6 quarts, and the 





Eight 7 quarts. The differential has a 
capacity of 3 pints, and the transmission 
1% pints. The fuel tank on both models 
holds 18 gallons. The cooling system of 
the Six has a capacity of 16 quarts, while 
the Eight takes 19 quarts. 


How the Pontiac “Safety Shift 


Gear Control” Operates 


fe Pontiac in 1938 offers this new option- 
al gear shift, in which the lever (A) 
swings about the shaft (B) held parallel 
with the steering column. Shift positions 
are the same as though the standard gear 
shift lever had been turned over on its 
right side, bringing the familiar “H” up 
from the old position on the floor to a 
position on its edge under the steering 
wheel. In this position the shifting is 
exactly the same as the standard type, 
except that the crosswise movement 
through neutral is now vertical. The 
clutch pedal is used in the same manner 
as with the conventional gear shift. 


Gear shift lever (A) is pivoted in hous- 
ing (C) at a point approximately % of 
its length from the outer end. The inner 
end of the lever terminates in a ball joint 
(detail No. 1). Motion of the gear shift 
lever parallel to or in line with the steer- 
ing column moves the selector control 


rod (D) up or down inside the shift shaft. 
Lower end of the rod is connected to the 
selector control cable (E), which runs into 
the transmission case and is attached to 
a hook on the selector plate. 

Housing (C) in which the gear shift 
lever is pivoted is attached to the hollow 
shift shaft (B) above the steerling column. 
Movement of the shift lever parallel with 
the steering wheel rim rotates the shift 
shaft. 

Lever (I) is attached at the lower end 
of the shift shaft. The ball jointed con- 
trol rod (G) connects the lever (I) with 
the outer lever (F), which is attached to 
shaft (H) projecting from the transmis- 
sion cover. A gear shift shaft inner lever 
is attached to the inner end of the trans- 
mission cover shaft and contacts the shift 
bar or engaging portion of the shift mech- 
anism. Movement of kver (F) is trans- 
lated into engaging or disengaging the 
transmission gears. 
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‘Sure... Ll tell you why 
we like NEOPRENE pump hose” 
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“LASTS LONGER because neo- ‘MORE FLEXIBLE...noclumsy ‘EASIER TO CLEAN...the cover “LIGHTER... we don’t get so 


prene can ‘take it?...we’ve metal lining in neoprene does not pick updirt...never tired on busy days since we 
had neoprene hose in service smooth-bore hose...it's as easy have to worry about scratching standardized on light weight 
for over two years.” to bend as a piece of rope.” customers’ cars.” neoprene pump hose.” 
HE men “on the pumps” no particles in the gasoline, no surface, a hose that looks good 
know these facts to be true. friction loss due to a rough tube for its entire life. What more can 
They live with the hose. When you ask of any pump hose? 
you specify neoprene pump hose Next time you make replacements 
you get not only these qualities in ... ask your regular supplier for 
your hose but you also are as- neoprene gas pump hose or write 
sured of long satisfactory service, REG. U.S. PAT.OFF. us for a list of manufacturers. 


NEOPRENE 


E. 1. DU PONT DE NEMOURS & CO., INC. Rubber Chemicals Division « Wilmington, Delaware 
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~“P’ve Got an Idea” 
(Continued from page 42) 


of your idea and give it consideration 
only on the following understanding 
and terms: 

“As the same idea or essentially the 
same idea may have been previously 
developed by employes of our com- 
pany or may have been submitted to 
us previously by others, we must be 
the sole judge as to whether the idea 
is in fact a new idea, and if in our 
judgment, the idea shall be determined 
to be not a new idea (or if essentially 
the same idea has been developed pre- 
viously by our employes or has been 


submitted by others), you shall not 
be entitled to any compensation, even 
though we subsequently use the idea 
or an idea similar to it. 

“We shall be the sole judge as to 
whether the idea submitted by you 
is new, and as to whether it can be 
used by us. The mere fact of our con- 
sidering it will not in any way obligate 
us to pay compensation for it. 

“If the idea submitted by you shall 
be determined by us to be a new idea, 
and if we decide to make use of it, it 
is mutually agreed that we shall pay 
you a consideration of $5 for the idea, 
plus such additional compensation, if 
any, as we, in our exclusive judgment, 
shall deem fair, after we have had an 





For Years 


CUSHING has been refining 


Thoroughbred 
Quality 


Cushing quality brings 


cus- 


tomers back, helps jobbers to 
make MORE money with satis- 


fied customers. 


Thoroughbred 


Quality can ring YOUR cash 


register more often. Write, wire 


or phone for quotations. 


tht Mer 5 


WRITE, WIRE OR PHONE 
FOR QUOTATIONS 


CANNON BALL 
SERVICE 


Cushing Ethy! Gasoline 


Cushing Anti-Knock 
Regular-Leaded 


Anti-Knock Pressure 
400 End Point 


60-62 Better than U.S. Motor 
60-62 Under 400 End Point 
64-66 Under 375 End Point 
68-70 Under 360 End Point 
42-44 W.W.D.T. Kerosene 
38-40 Light Straw Zero Distillate 
32-36 Overhead uncracked 

s Oil 


Cracked Fuel Oil 


REFINERIES: 


General Sales Offices 
Division Sales Offices 






CUSHING, OKLAHOMA 
2007 FOSHAY TOWER 
MINNEAPOLIS, MINN 


CUSHING & BLACKWELL, OKLAHOMA 
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opportunity to judge the value of the 
idea. 

“Upon payment of the minimum con- 
sideration specified in the preceding 
paragraph (and the additional consid- 
eration, if any, determined in the man- 
ner provided in said paragraph) we 
shall, as between you and ourselves, 
become the sole owner of the idea and 
shall be free to make such use and 
disposition of same as we may see 
fit. 

“The fact that we consent to con- 
sider any idea submitted by you shall 
in no wise bind us to an¥Y views which 
you may have either with regard to 
the newness of such idea or with re- 
gard to the amount of compensation 
to be paid you for its use.” 

The agreement is signed by an offi- 
cial of the oil company, and by the 
owner of the idea, who, in so doing, 
agrees to submit his idea on the above 
terms and conditions. 

The list of those who would spread 
the oil company’s name seems endless. 
There are racing car drivers, ski jump- 
ers, ice skaters, and one courageous 
individual who proposed to cross the 
ocean in an outboard motor boat, pro- 
vided he could get his fuel free. In 
return he would fly the oil company’s 
banner from his mast. 

So, if you have an idea for an oil 
company, don’t be backward. The field 
is wide open—and so is the exit. 


Ewing. Socony-Vacuum 
Executive. Retires 


NEW YORK Dec. 6.—Frederic Ew- 
ing a director of the Socony-Vacuum 
Oil Co. Ine. and its vice-president in 
charge of eastern operations, has an- 
nounced his resignation from active 
service due to ill health. At the com- 
pany’s request he will continue as a 
director for the next 18 months, it was 
stated. 

Ewing joined the Standard Oil Co. 
of New York in 1928, and in 1931, when 
Standard and Vacuum Oil Co. merged, 
became vice-president and a director 
of the newly formed Socony-Vacuum 
Oil Co. Prior to joining the New York 
Standard, he was associated with Pan 
American Petroleum and Transport Co. 
for 14 years. 

Walter Faust has been appointed 
eastern sales manager of Socony-Vac: 
uum in charge of operations in New 
England, New York, New Jersey and 
Pennsylvania, effective Jan. 1, 1938. He 
will take over the work of Frederic 
Ewing who has resigned. Faust pre- 
viously was in charge of the marine 
and aviation business of Socony-Vac- 
uum. 


Shell To Make Movie 

CHICAGO, Dec. 6.—A five-reel, fea- 
ture length movie for Shell Petroleum 
Corp.’s 1938 dealer educational pro- 
gram is to be made by Wilding Picture 
Productions, Detroit. J. Walter Thomp- 
son Co., advertising agency, St. Louis, 
will supervise its production. 
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NEW EQUIPMENT 
and the manufacturer 


New Wayne Compressors 

The Wayne Pump Co., Fort Wayne, 
Ind., announces an enlarged and im- 
proved line of air compressors, with 
various sizes which can be converted 
to larger capacities simply by ex- 
changing motors. 

Included in the features of the new 
line, according to the company, are: 
a moisture extractor, equipped with 





automatic and hand drains, to assure 
moisture-free air, oversize copper tub- 
ing for maximum heat dissipation and 
minimum air flow restriction; two 
discharge valves to permit rapid, un- 
restricted sweep of air from the cyl- 
inders; and a thoroughly baffled after- 
cooler of large proportions, to aid in 
cooling hot air to approximately room 
temperature. 

The company has issued a new il 
lustrated catalog on the new line of 
compressors. 


Spark Plugs 

The English factory of Champion 
Spark Plug Co. has been placed in full 
operation, President R. A. Stranahan 
announced today, with expectation of 
a first yean run of 6,000,000 plugs. 
Opening ceremonies were attended by 
the Duke of Kent and Sir Malcolm 
Campbell. 

The new unit will supply a foreign 
market formerly supplied from Wind 
sor, Ontario. The $500,000 factory was 
built on a five-acre tract at Middlesex. 
The structure is one story and covers 
33,000 square feet. 


* * # 


Demonstration Motor 

A demonstration motor which is said 
to illustrate the advance in automo- 
tive power and performance has been 
developed by engineers of Ethyl Gaso- 
line Corp. The motor consists of a sin- 
gle cylinder, four-cycle engine original- 
ly manufactured as a farm light unit. 
The compression ratio, however, has 
been raised to approximate the ratios 
of modern motor cars. 

Power output is dissipated through 
a generator and resistance coils and is 
recorded on a wattmeter. While knock- 
ing is audible in most instances, it is 
also recorded visually by lights acti- 
vated through the Midgley bouncing 
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BRADFORD OIL REFINING COMPANY 


Announces the completion of its 


New Lubricating Plant 


Latest improved type of equipment and process 
Highest quality of products 


Refined exclusively from 
Famous Bradford, Pennsylvania Premium Crude 


We offer: 
HIGH FLASH CYLINDER STOCKS 
SOLVENT DEWAXED BRIGHT STOCKS 
NEUTRALS — MOTOR OILS 


In tank cars, drums and cans 


We solicit your inquiries 


BRADFORD OIL REFINING COMPANY 


BRADFORD, PENNSYLVANIA 








Graver Spherical 
Storage Tank 
18ft.diam. 
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DEPENDABLE 


For three-quarters of a 
century, the Graver Organ- 
ization has been designing, 
constructing, and erecting 
every type and size tank and 
steel vessel for indoor and 


outdoor use. TANKS, standard sizes or 
built to specifications 


Whatever your requirements, Graver ROOFS, New Breather type 
FIELD EQUIPMENT 
REFINERY INSTALLATIONS 


SERVICE STATIONS AND 
ACCESSORIES 


pIPING, FITTINGS, etc. 


GRAVER TANK & MFG. CO., INC. 


75 Years of Dependable Service 


can serve you most efficiently. 


Send for Literature Today 


New York, N.Y. East Chicago, Ind. Chicago, Ill. Catasauqua, Pa. 














Motorists DEMAND 
This Service NOW 








Removing Old Grease from HYPOID 
Gears Before Re-Lubricating 





RLO-HO 


delivers 500 degrees constant flow of su- 
perheated air under pressure that quickly 
melts and removes old lubricants from 
transmissions and differentials. Thaws radi- 
ators, brake drums, dries wires, heats car- 
buretors. The only heat gun 
with patented safety auto- 
matic air switch. Easy to use. 
Safe and reliable. In use 
by many major and inde- 
pendent oil companies. Ask 
your jobber or write us direct. 


CARSCO MANUFACTURING COMPANY 


501 S. Valley St. Kansas City, Kansas 
















Enjoy the Convenience 
Of a Home Copy ... 


THE convenience of a home 
copy of NATIONAL PETROLEUM 
NEWS can only be appreciated by 
trying it. The new low rate of 
$2 for 52 issues makes this a 
“luxury” that no ‘oil man can 
afford to be without. Get your 


copy today. 


- on i CP Oo. « 


NATIONAL PETROLEUM NEWS 
1213 W. 8rd St., Cleveland, O. 


Send a copy to my home right away. 
Enclosed is check for $2 for 52 is- 
sues. (Canada $3.00, Foreign $3.50) 


Name 
Address 


City 
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pin. When ordinary gasoline is used 
the motor knocks, the temperature 
rises, and horsepower and speed drop 
off. Substitution of Ethyl gasoline at 
the same load is shown to eliminate 
detonation, with accompanying speed 
and horsepower pick-up and fall of 
temperature. 
* * * 

Buckeye Iron & Brass Works, Day- 
ton, Ohio, announces the addition of 
W. B. Anderson, son of Vice-President 
R. C. Anderson, to its sales staff. He 
represents the fourth generation with 
the company, being great grandson of 
the founder. 

* * * 


Accounting System 


An accounting system for gasoline 
stations, designed by Remington Rand, 
Inc. for Erie Meter Systems, Inc., Erie, 
Pa., manufacturer of service station 
equipment, is being sold by the latter 





under the name of the “Day Check Ac- 
counting System for Gasoline Sta- 
tions.” 

The system consists of 8% by 5 inch 
pads of bound sheets, for daily entries 
of sales at the service station. A 
separate column is provided for en- 
tries by each of three shifts. Accom- 
panying these pads is a leather-bound 
book, 12 by 10 inches, with a sheet for 
each month, and space for each day’s 
total sales during the month. Another 
sheet is provided for the yearly re- 
capitulation. 

* * * 
Truck Tire 

A new type of cotton tire cord, de- 
signed primarily to reduce heat gen- 
erated at high speeds in truck and bus 
tires, is announced by T. G. Graham, 
vice president of The B. F. Goodrich 
Co., Akron, O. Tires built with this 
new high-flexing cord are said to give 
a great deal longer life to the tire. 


Cheese-Box Still Is Resurrected 


Installation of a new old-fashioned 
cheese-box still at Conewango Refining 
Co., Warren, Pa., apparently a throw- 
back to the horse-and-buggy days, is 
explained by Harry R. Lewis, president 
of the company, as a move to improve 
the quality of oil produced. 

“All of our stills are old-fashioned 
and until somebody shows us that 
they can make as good an oil in the 
modern high-speed, higher-yield stills 


we're going to remain old-fashioned,” 
said Mr. Lewis. 

The cheese-box still is producing oil 
with a lot livelier bloom, according to 
Mr. Lewis, because “they cook the oil 
more slowly and at lower tempera- 
tures. As a result there is no darken- 
ing, which really means there is no 
scorching of the oil. We may be old- 
fashioned and may have higher produc- 
tion costs but at least we get a better 
oil,” Mr. Lewis concluded. 





Supposedly gone forever, the cheese-box still has been resurrected by 
Conewango Refining Co. to improve the quality of oil produced 
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At A Glance... 


Gulf Coast: Gasoline and kerosine cargo prices lower. 


Mid-Continent: Unconfirmed price shading reported on lubes. 


Mid-Western: Gasoline unsettled; price shading reported. 


Eastern Seaboard: Gasoline lower at New York, Philadelphia, Boston. 


Pennsylvania: Kerosine and fuel oil active. All prices unchanged. 


California: Pacific foreign inquiry active. 


Wax: Trading continues light in coastal markets. 





Gasoline, Kerosine Down 


N. P.N. News Bureau 

NEW YORK, Dec. 6. Lower 
prices prevailed in the Gulf Coast 
cargo markets for gasoline and kero- 
sine during the past week, traders 
reported. Reports that a cargo or two 
of gasoline had been sold for export 
movement in January were heard but 
were unconfirmed. No kerosine car: 
goes were reported sold. 

Quotations heard on cargoes of 
gasoline for export lifting generally 
were as follows as the week ended: 
U. S. Motor, 5.25 to 5.375 cents, and 
64-66, 375 e.p. 5.375 to 5.5 cents, f.o.b. 
Gulf. Higher octane grades for do- 
mestic movement were reported avail- 
able at 5.75 to 5.875 cents, f.o.b. Gulf, 
although no sales have been reported 
at the reduced prices. The last pre: 
vious sale reported was of a small 
cargo late in November at 5.875 cents, 
the Gulf. Gasoline of 68-70 octane 
rating was said to be fairly steady 
with only a few cargoes “pressing” 
for movement, traders generally re- 
ported. 

Kerosine remained sluggish. The 
41-43 w.w. grade was reported avail- 
able, both for domestic and export 
lifting, at 5.25 cents f.o.b. the Gulf, 
against previous asking prices of 
5.375 cents. 

Quotations of 4.5 to 4.625 cents for 
export grades of gas oil and No. 2 
fuel oil continued to prevail at the 
Gulf, traders said, although they re- 
ported that both products were now 
more freely available at the low of 
this price range than had been the 
case two weeks ago. No sales were 
reported, either for domestic or ex- 
port shipment. 
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N.P.N. Gasoline Index 


Dealer Tank 


| T.w. Car 
Cents per gal. 
mee. 6 ick: ic. s HES 6.12 
Month ago ...... 10.42 6.41 
YOQF 220 ....<. 10.09 6.28 


Dealer index is an average of 
“undivided” dealer prices, ex-taxr, 
in 50 cities. 

Tank car index is a weighted 
average of 13 wholesale markets 
for regular-grade gasoline. 




















Lube Competition Keener 


N.P.N. News Bureau 
TULSA, Dec. 6.—Mid-Continent and 
South Texas lubricating oils held the 
market spotlight last week as the in- 
between-season lull became more pro- 
nounced. With demand negligible, 
Mid-Continent and Gulf coastal manu- 
facturers reported keener competition 
for business. 


Despite unconfirmed reports of low 
priced offerings in the Chicago area 
and for export, Mid-Continent refiners 
reported no low-priced quotations or 
sales in the domestic market. One 
supplier, with few orders on his books, 
indicated lube output would be re- 
duced. Unconfirmed reports of price 
shading in the domestic market per- 
sisted. 


Natural gasoline orders increased 
late the first week of December and 
resulted in small withdrawals from 
storage, reports indicated. Most or- 
ders called for shipment to the Gulf 
Coast. Grade 26-70 prices were steady 


at 3.75 cents f.o.b. Breckenridge and 
Group 3. 

Refined gasoline prices generally 
were unchanged. Open market busi 
ness was light, with most shipments 
either against contracts or to local 
customers. Options on 200 cars of 
East Texas 400 end point gasoline tak 
en two weeks ago had not been exe 
cised this week. 

Kerosine and range oil were in good 
statistical position, steadied by light 
fuel oils. 





Gasoline Unsettled 


N.P.N. N s Bu i 

CHICAGO, Dec. 6 Mid-Westet 
easoline market was featureless last 
week. Snow and cold weather ove 


much of the middle west has hei 
down consumption. While volume 

gasoline shipped against contracts 
was said to have been fair throug! 
out the week, spot buying was qutet 

Offerings of gasoline were free a 
week. They were not confined to an} 
one particular grade. Price shading 
however, centered on low and high 
octane grades, according to buyers 
reports. 

Sellers here said that price shading 
on gasoline represented an attempf 
at forced movement. Even lower 
prices failed to attract added buying 
they admitted. 

Gasoline was steady in Michigan 
(his was the result, refiners said, of 
curtailed operations which were 
brought about by excess inventories 
of heavy fuel. 

Sales of straight run gasoline for 
intrastate shipment, excluding De 
troit, were generally at 5.25 to 5.5 
cents, with more sellers asking the 
latter figure. 

For out-of-state and Detroit ship 
ment the prevailing price was around 
4.75 cents, with occasional reports of 
1.5 cents being done. 

Kerosine was steady. Demand was 
spotty, according to reports. Oil, which 
normally would move as_ kerosine, 
was said to be attracting a market as 
range oil. Prices for range oil and 
kerosine were at a minimum of 4 
cents. 


Gasoline Prices Down 
N.P.N. News Burea 

NEW YORK, Dec. 6.—The down 
ward trend of tank car gasoline prices, 
apparent for several weeks, continued 
the past week at a number of eastern 
seaboard terminals. 

Traders in the New York harbor, 
Philadelphia and Boston district mar- 
kets generally said that open market 
demand for unleaded gasolines was 
inactive and some of them reported 
lower prices. As the week opened, 
7.25 cents was the generally reported 
price for 65 octane and above gasoline 











sence 





so slated in the respective markets. 


REFINERY TANK CAR MARKETS 


All prices on this page are publisher’s opinion of open market quotations or sales, for spot shipment (10 to 
oils in dollars per barrel, tank car lots, f.0.b. refineries in districts designated, except where otherwise noted. 
Federal, state or municipal tazes not included. Prices 
otherwise noted, gasoline octane ralings are determined by C.F.R. Motor method, A.S.T.M. 


to A.S.T.M. methods, unless otherwise noted. 








15 days). Prices in cents per gallon, except heavy fuel 
Inler-refinery and export prices not included, unless 
noted apply on products made from legally produced crude. Unless 
357-337; and lubricating vil specifications determined according 








Gasoline and Naphtha 


Prices Effective 


Dee. 6 Nov. 29 
OKLAHOMA 
U. S. Motor: (a) (Octane Test L-3) 
62 oct. & below.... 4.125- 4.375 4.125- 4.375 
63-66 oct.......... 4.50-4.75 4.50 - 4.75 
67-69 oct.......... 4.875-— 5.125 4.875- 5.125 
70-72 ott.......... 5.125- 5.50 5.25 - 5.50 
60-62, 400 e.p........ *4.125- 4.375 *4.25 - 4.50 
64-66, 375 e.p........ *5.00 5.125 *4.75 - 5.125 
68-70, 350-360 e.p..... *5.25 *5.00 - 5.375 
WESTERN PENNA. 
Bradford- Warren: 
| Motor gasoline: 
U.S. Motor (58-62°) . . 6.00 — 6.125 
Min. 65 oct. ...... 7.25 7.50 7.25 - 7.50 
64-66, 390 ep. ...... 6.125- 6.25 
Other districts: 
54-56 naphtha. .... 4.875- 5.00 5.00 — 5.25 
Motor gasoline: 
U.S. Motor (58-62°) 4.875- 5.125 5.00 -— 5.25 
Min. 65 oct. ..... 7.00 - 7.50 7.25 -— 7.875 
64-66, 390 ep. ..... *5 50 *5 50 


CENTRAL MICHIGAN (Prices f.0.b. Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group). 


Str -Run Gasoline.... *5.25 —- 5.50 *5.25 - 5.50 
64-66 octane gas. ... reef 8.00 +7.75 — 8.00 
68-70 octane gas 8.125- 8.50 +8.125- 8.50 


*Excluding Detroit shipment. 


tCorrection: This price correct for Nov. 29. 
CALIFORNIA = (3c tax to be added to prices if used 
In state) 


U.S. Motor: 
54-58, for instate ship- 





a, eee ion BSS 9.25 8.00 - 9.25 
54-58, for outside state 

shipment ......... 850-9.00 8.50 - 9.00 
58-61, 375-400 e.p., 65 

oct. & above. . ss B29 9.75 8.75 9.75 


tN. TEX, (For shipment to Texas and N. Mex. desti- 
nations; Group 3 prices quoted on northern shipments) 
US. Motor: (a) (Octane Test L-3) 


62 oct. & below.... *4.50 — 4.875 *4.50 -— 4.875 
O3-O6 O0b... 0.0 scence *5 00 5.375 *5.00 - 5.375 
Or-OP MUL... os ceveve *5.375— 5.75 %5.8375- 5.75 
eth re *5.625- 6.00 *5.625- 6.00 
60-62, 400 a.p. ..... *4.625-— 4.875 *4.625- 4.875 


KANSAS (For Kansas destinations only) 
U.S. Motor: (a) (Octane Test L-3) 





62 oct. & below.... 4.50 — 4.75 4.50 -— 4.75 
63-66 oct .....000, >.00 — 5.375 5.00 - 5.375 
Jo ae 5.375- 5.625 5.375- 5.625 
70-72 oct.......... 5.625- 5.875 5.625- 5.875 

tW. TEX. 

U.S. Motor: (a) (Octane Test L-3) 
62 oct. & below.... 4.625- 4.75 4.625- 4.75 
wo Ee 5.125- 5.25 5.125- 5.25 
67-69 oct.......... >.50 5.625 5.50 - 5.625 
C048 WOE. scx ances 5.875 5.875 

tE. TEX. 

60-62, 400 e.p........ *4.25 - 4.375 *4.375- 4.50 

» N. LA. (For shipment within La. & into Ark.) 

U. S. Motor: (a) (Octane Test L-3) 
62 oct. & below.... 4.75 5.00 4.75 - 5.00 
ce, ok, SOT 5.00 5.25 5.00 - 5.25 
UL ree 5.25 5.50 5.25 —- 5.50 
pS eer 9.75 — 5.875 5.75 — 5.875 


ARKANSAS (For shipment within Ark. & into La.) 
U.S. Motor: (a) (Octane Test L-3) 


62 octane & below. . 4.75 4.75 
a ere 5.50 5.50 
OHIO (Quotations of S. 0. Ohio Delivered any- 
where in Ohio). 
eS ae 8.00 8.00 
Above 65 oct... ...... 8.25 8.25 


Natural Gasoline 


( Prices are those to blenders on freight basis shown 
below. Shipments, however, may originate in other 
Mid-Continent manufacturing districts, such as Pan- 
bandle Texas, S. W. Texas or Kans.) 


F.0.B. GROUP 3 
Grade 26-70 
*Nominal 
tOnly one refiner quoting 
tRefiners report they generally receive from 0.25c 


to 0.5c per gal. more for gasoline & kerosine for loca/ 
or differential territory shipment. 











Prices Effective Dec. 6 Nov. 29 
Natural Gasoline (Cont'd) 

F.O.B. BRECKENRIDGE 

*Grade 26-70.... 3:75 3.75 


CALIFORNIA  (F.o.b. plants in Los Angeles basin) 

75-85. 350-375 e.p. for Fo 
blending rm er ee 7.50 - 7.75 

Kerosine 

WESTERN PENNA. 

Bradford- Warren 

oe Se ee ree 5.50 - 5.75 5.50 - 5.75 

the ge SO 5.625-— 5.875 5.625- 5.875 

Seema 5.75 -— 6.00 5.75 - 6.00 

Other districts: 

OE, ee 5 .375- 5.50 5.375- 5.50 

dh Lg OEE 5.50 -— 5.625 5.50 — 5.625 

47 w.w § .625- 5.75 5.625- 5.75 


CENTRAL MICHIGAN (Prices f.o.b Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group.) 


47-49 w.w.......... §.30 -5.55 5.30 - 5.55 
OKLAHOMA 

OUND 60k sae scuk ees 4.00 -— 4.25 4.00 - 4.25 
42-44 w.w.... 4.125- 4.375 4.125- 4.375 
KANSAS (For Kansas destinations only 

41-43 w.w 4.375- 4.50 4.375- 4.50 
42-44 w.w.... 4.50 - 4.625 4.50 - 4.625 
tN. TEX. (For shipment to Texas and New Mexico 
destinations; Group 3 prices quoted on northern 
shipments). 

on eee 4.25 - 4.375 4.25 - 4.375 
tE. TEX 

41-43 w.w *4.00 *4.00 

N. LA. (For shipment within La. and into Ark.). 
41-43 w.w........ 4.50 4.50 


ARK. (For shipment within Ark. and into La.). 
ee ok Ane ee $4.50 14.50 
CALIFORNIA 

O068 WAP. s iscccca es: 6.00 - 7.00 6.00 - 7.00 


Gas and Fuel Oils 

WESTERN PENNA. 

Bradford- Warren: 

36-40 5.125- 5.25 §.125- §.25 
Other districts: (Excluding Pittsburgh District Prices) 
i ae Te 4.875 4.75 - 4.875 
CENTRAL MICHIGAN (‘Prices f.o.b. Cent Mich. 
refinery group basis, for shipment within Michigan. 


Shipments, however, may originate at plants outside 
Central group. 


P.W. Distillate....... 5.00 - 5.25 5.00 - 5.25 
No. 3 gas oil, etr...... 4.625- 4.75 4.625- 4.75 
oe ee: ee 4.50 - 4.75 4.50 - 4.75 
Fuel Oils (Vis. at 100): 

500-700 Vis........ 2.50 — 3.00 2.50 - 3.00 

300-500 Vis........ 2.75 —- 3.25 2.75 — 3.25 

100-300 Vis........ 3.00 - 3.50 3.00 - 3.50 
OKLAHOMA 
ee 4.00 - 4.125 4.00 - 4.125 
oe ere re 3.875-— 4.00 3.875- 4.00 
No. 2 straw.......... 3.75 — 3.875 3.75 - 3.875 
No. 2dark.......... 3.625—- 3.75  $3.625— 3.75 
i. G. t: eeeen... 2. *3.00 -— 3.375 *3.375 
ee NO sos ove rkens *3.50 - 3.75 *3.50 - 3.75 
TS Brae ee t$1.35 t$1.35 
oe EE OP: $$0 . 875-$0 .925 t$0 .875-$0 .925 
eer rrr *$0 .825-$0 .875*$0 .825-$0 .875 
SE cia seek noes *$0.80 -$9.85 *$0.80 -$0.85 
KANSAS (For Kans. destinations only). 
No. A pref ofl.... 4.125- 4.25 4.125- 4.25 
10-14 fuel oil......... $0.725-$0.775 $0.725-$0.775 


N. TEX. (For shipment to Texas and N. Mex.; Group 
3 prices quoted on nortbern shipments). 


Pan: 0 Sco os wees *4.125 *4.125 
eee a: eee 2.75 — 2.875 2.875- 3.00 
Te ee ee $0.85 -$0.875 $0.85 -$0.875 
DPE. <5 Cb eat aan ee $0.80 -$9.825 $0.80 -$0.825 
N. LA. (For shipment within La. and into Ark. 
Phe 2s achkucpeethan 3.50 - 3.625 3.50 -— 3.625 
Re $1.10 -$1.15 $1.10 -$L.15 
[eee $0.95 -$1.00 $0.95 -$1.00 
et eee ry es $0.80 -$9.85 $0.80 -$0.85 
ARK. (For shipment within (Ark and into la 

No. 2 ee ee ee Pe a By eo 
28-30 gas oil. zero.... 33.625 33.50 
CALIFORNIA 

San Joaquin Vallev 

Heavy fuel........ $0.60 -$1.00 $0.60 -$1.00 
Light fuel aol $0.85 -$1.10 $0.85 -$1.10 
Diesel fuel (per gal.) 3.75 -5.00 3.75 -— 5.00 
Stove dist. (per gal.) 4.25 - 7.00 4.25 - 7.00 
Los Angeles 

Heavy fuel ....... $0.65 -$1.10 $0.65 -$1.10 
Light fuel : $0.90 -$1.20 $0.96 -$1.20 
Diesel fuel (per gal.) . 3.5@-5.00 3.50 - 5.00 
Stove dist. (per gal. 4.00 -— 7.00 4.00 - 7.00 





Prices Effective Dec. 6 Nov. 29 
Gas and Fuel Oils (Cont'd 

San Francisco: 

Heavy feel. ... 2.2650 $1.15 $1.15 
eS” eer $1.25 $1.25 
Diesel fuel (per gal.) . . 5.50 5.50 
Stove dist. (per gal.) . 7.50 7.50 


Note: All above heavy fuels meet Pacific specifica- 
tion 400: light fuel. spec. 300; Diesel fuels, spec. 200; 
and stove distillate. spec. 100 


Neutral Oils 


WESTERN PENNA. 
Viscous Neutrals (Viscositv at 70° F.) 
200 Vis. (180 at 100°) No. 3 col.. 420-425 fl.: 
0 p.t............. 22.00 -22.50 22.00 -23.50 


al 21.00 -21.50 21.00 -—22.50 
oD ee eer 20.50 -21.00 20.50 -22.00 
- ee 18.50 -19.00 18.50 -20.50 


180 Vis. (165 at 100) No. 3 col., 410-415 fl. 


25 p.t. safes 19.00 -19.50 19.00 -19.50 
150 Vis. (143 at 100) No. 3 col., 400-405 fl: 
See ee 19.00 -19.50 19.00 -19.50 

10 p.t..........+«- 18.00 -18:50 18.00 -18.50 

eee ore 17.50 -18.00 17.50 -18.00 

. | rr 16.50 -17.00 16.50 -17.00 
SOUTH TEXAS 
Vis. Color 
Pale Oils: (Vis. at 100° F.; pt 0 

100 No. 14%-24..... 4.75 5.50 5.25 - 5.50 
| ee 6.75 - 7.25 7.25 - 7.50 
$00 No. 2-3 ........ 7.23 — 7.7 7.75 -— 8.00 
500 No. 24-34% .... 8.25 -— 8.75 8.75 -— 9.00 
Qo ae Se: 8.75 -— 9.25 9.25 - 9.50 
PW Cw. snes ne 9.25 - 9.75 9.75 -10.00 
WO TW. Wet ccee 9.50 -10.00 10.00 -10.25 
Red Oils: 

Co 6.75 -— 7.25 7.25 -— 7.50 
S00 HG. SO ....-005 7.25 ~— 7.7% 7.75 -— 8.00 
ee . eee 8.25 - 8.75 8.75 - 9.00 
750 No. 5-6 . 8.75 - 9.25 9.25 - 9.50 
1200 No. 5-6 9.25 - 9.75 9.75 -10.00 
2000 No. 5-6 . 9.50 -10.0 10.00 -10.25 


Note: South Texas red oil prices shown above 
cover oils with green cast: blue cast red oils are slightly 
lower in some cases 
MID-CONTINENT 
basis: 


(Vie at 100° FF) Foot Piles 





(0 to 10 PLP.) | 
Pale Oils 
Vin. Color 


60-85—No. 2....... 5.50 5.50 
86-L110—No. 2...... 6.00 6.00 
Ce enor 9.00 9.00 
eS re 10.00 10.00 
BOO —ING.S .cccccess 10.50 10.50 
eh ere 11.50 11.50 
| ees, ee ras 12.50 12.50 
NS ee 13.00 13.00 
Red Oils 

180—No. 5.......... 9.00 9.00 
gee ee 9.50 9.50 
250—No. 5........-- 10.50 10.50 
280—No.5.......... 11.50 11.50 
ee eee 11.75 11.75 


Note: Viscous oils, 15-25 PR. generally are quoted 
0.5¢ under 0-10 p.p. oils. Non-viscous oils, 15-25 

-p., generally are quoted 0.25c under 0-10 p.p. oils. 
Vicon oils (150-300 vis.), No. 4 color, generally are 
quoted 0.5¢ above No. 5 color oils. 


CHICAGO (Vis. at 100° F.) 

Pale Oils **0 to 10 p.p.: 
Vis. Color 

60-85—No. 2....... 7 25 7 25 
86-110—No. Se (.4o9 (.40 
BEO——ING. Bo oc eccccs 10.00 10.00 
ee). a Sooo 11.00 11.00 
ee. at ee 11.50 11.50 
350—No. 8......00.. 12.50 12.50 
Red Oils: 

See eee 10.00 10.00 
BGO NO. & 2 i cc csees 10.50 10.50 
- ek eee 11.50 11.50 
280—No. 8... 2.0.00. 12.50 12.50 
ee eee 12.75 12.75 


**Viscous oils. 15 to 30 p.p. are quoted 0.5c lower, 
60-85 and 86-110 No. 2 non-viscous oils. 15 to 30 p.p.. 
are quoted 0.25c lower. To obtain delivered prices 
in Chicago. add 0.25c¢ per gal 





Cylinder Stocks 


MID-CONTINENT 
Bright Stocks 


‘Fo.b Tulsa basie 


190-200 Vis. at 210° D 20.00 20.00 
150-160 Vis. at 210° D 
0 to 10 pe...... 17.00 17.00 
10 46 25 pp:..... 16.00 16.00 
25 to $0 p.p.. 16.00 16.00 
150-160 vis. at 210° E 16.00 16.00 
































NATIONAL PETROLEU 


a 
ro 


NEWS 





AYA\V/om 


JOIN THE TREND 


If you want a larger and more 
profitable share of the lubrica- 
tion business in your territory 
give your customers the extra 
protection of MARATHON 
LUBRICANTS at no exta cost 
and watch your sales volume 


and profits increase. 


Every lubrication problem re- 
quires a different lubricant. 
The proper application of 
MARATHON oils and 
greases, protects cylinders, pis- 
tons and bearings against 
wear, avoids excessive carbon 


formation and saves on repair 


bills. 


Write, wire or telephone for 
complete particulars regarding 
the exclusive territory franchise 
now being offered aggressive 
distributors. 


nt 
ee . 


ade 3 eA 3f. 


THE OHIO OIL COMPANY 


Generac Orrices — - _ Finptay, Ouro 
ROBINSON, ILLINOIS TULSA, OKLAHOMA FT. WORTH, TEXAS 


DECEMBER 8, 1937 





in the open market for tank car ship 
ment, but later it was reported avail- 


able at these three points at 7 cents, 


f.o.b. terminals. Some sales of this 
grade of gasoline were reported fo. 
barge shipment at New York harboi 


at 6.875 cents, compared to 
quotations of 7 cents. 
Dullness in the markets for unleaded 
gasolines was attributed to several 
causes, but chiefly the normal falling 
off in 


previous 


gasoline consumption at this 
season and the lower contract prices 


prevailing to “branded” distributors 01 
jobbers. These contracts, generally re- 
ported based on posted tank wagon 
prices were said to be 0.25 to 0.5 cent 
under prices in the open market for un- 
leaded gasolines. 

Demand for kerosine was good, trad 
ers said. Tank car prices for kero- 
sine were at a minimum at 6.25 cents 
at New York harbor, Philadelphia, 
Boston and Baltimore, they reported 





Prices ' Unchanged 


N.P.N. News Burea 
CLEVELAND, Dec. 6. No changes 
in prices were reported in the west- 


tern Pennsylvania 
week ended Dec. 4. 
tefiners reported 
from jobbers for kerosine 
oil but jobber demand in 
market for all other 
light, they said. 
Orders for lubricating oil shipments 
against contracts were fairly heavy, 
reports indicated, and _inter-refinery 
trading of these oils was more active 


refinery market 
demand 
and fuel 
the open 
products 


200d 


Was 





Foreign Inquiry Active 
N.P.N. News Bur 


LOS ANGELES, Dec. 4. Although 
the holiday spirit appeared to have 
taken hold of Pacific Coast markets 
at an early date, there was some ac- 
tivity of note. 

Pacific foreign inquiry was received 
by several suppliers the past week 
indicating interest in cargo lots of 
U. S. Motor gasoline, minimum 60 
octane. One cargo was for U. S. Mo 
tor but carried a maximum 410 e.p. 
specification. 

There appeared to be some differ- 
ence of opinion as to the f.o.b. Los 


Angeles worth of this product. One 
supplier talked in terms of not less 
than 6 cents, while several gave in 
dications that 5.75 cents would not 
be amiss. 

Bids were reported made at both 


ends of the range. However, one buyet 
receiving a 5.75-cent quotation an 
nounced his intention to postpone de 
cision right now. Action on the highe1 
bids was expected to be taken with. 
in the week. 

A waiting game appears to be in 
progress between bunker fuel oil 
buyers and west coast suppliers. The 

(Continued on page 60) 





Fuel Oil ..... 


TULSA, Dec. 6.—-Inquiry for Mid- 
Continent fuel oils centered around 
the lighter grades that could be used 
for heating. With zero weather in 
most of the north and part of the mid- 
dliewest, heating oil distributors were 


more concerned about supplies. They 
reported that Nos. 1, 2 and 3 oils were 
closely held by most refiners. Only 


odd-car lots were available, they said. 
More sales were made last week at 
higher prices refiners reported. 

Heavy fuels were in better demand 
from railroads. Two refiners who had 
been sénding heavy oil to storage, re- 
ported railroads had increased their 
takings under contract. Industrial de- 
mand was light. 

U. G. I. gas oil was quoted lower 


in Oklahoma and North Texas. 
* By 
NEW YORK, Dec. 6.--Steady de- 


mand for light fuel oils was reported 
by deepwater terminal operators dur- 
ing the week ended Dec. 4. Consump- 
tion was reported satisfactory for the 
season. A number of distributors said 
demand was as good as last year with 
indications that the yearly total would 
be considerably higher if temperatures 
were normal or below. 

Tank car prices for Nos. 2 and 4 
fuels were reported unchanged except 
at Baltimore, where many suppliers 
dropped to 5 cents f.o.b. terminal for 
shipment within the Baltimore switch- 
ing district. Prices remained at 5.25 
cents f.o.b. terminal for shipment out- 
side the switching district, they re- 
ported. 


* * * 


CHICAGO, Dec. 6.-Slowness _ of 


" 


heavy fuel oil continued to overshadow 
active buying of light fuels in the Mid- 
Western market the week ended Dec. 
4, 

In Michigan some of the larger and 
most of the smaller refineries have had 
to curtail operations because of ex- 
cess heavy fuel stocks. Two were 
building additional storage. Some 
were putting ‘feelers’ into the Chi- 
cago area steel region-—in the back 
yard of Chicago district refineries—as 
a possible sales outlet. 

Much of the Detroit industrial busi- 
ness was said to be going to Toledo 
refineries. One unconfirmed report 
was that a Chicago district refiner was 
offering No. 6 oil at 15 cents a bar- 
rel under general market prices. 

Light fuels continued steady. Colder 
weather was stimulating demand. Sup- 
plies were limited, Chicago sellers said. 


Advances Subnormal Prices 


CHICAGO, Dec. 6.—Standard Oil Co. 
of Indiana, effective Dec. 6, advanced 
subnormal kerosine, tractor fuel and 
furnace oil prices 0.5-cent per gallon at 
all subnormal points in its territory, 
with the exception of the metropoli- 
tan areas of Chicago and Detroit. 

This change, the company = an- 
nounced. will restore normal prices in 
all cases where the special price is 
subnormal by only 0.5-cent per gallon 
or less. At those points where the 
special prices are more than 0.5-cent 
below normal, prices will be advanced 
only 0.5-cent. ; 








No.1 No.2 No.3 No. 4 
3. UO. NEW JERSEY 


| Newark. Ni. 3......<.. ° 700 700 7.00 
Atlantic City, N. J.... e 7.00 7.00 7.00 
Baltimore, Md........ 8.00 7.00 700 7.00 
| Washington, D.C..... 8.50 7.75 7.75 7.75 
SOCONY-VACUUM OIL CO. INC 
(8S. O. New York Division) 
| New York City....... ® 750 750 7.50 
ke eee ° 750 7.50 7.50 
| Rochester, N. Y....... ° 7.50 7.50 7.50 
| Boston, Mass........ ® 700 7.00 7.00 
eS  %& ' Sener e 8.00 8.00 8 00 
Manchester, N. H..... ® 8.00 8.00 8 00 
Burlington, Vt....... e 8.00 8.00 8.00 
New Haven, Conn.... bd 7.50 7.50 7.50 
| Providence, R.1...... . ? 7 ? 


*Prices for No. 1 fuel in 8. O. New Jersey and 
Yocony-Vacuum territories same as for kerosine 
which see in tank wagon table for various cities 
wricee change with kerosine 


No. 1 No. 2 No.3 No. 4 
ATLANTIC REFINING 


Philadelphie, Pa 775 #700 7900 7 00 
| Allentown, Pa.. 8.23 7.50 7.50 7.80 
| Wilmington, Dei 825 750 7.50 7.50 
Springfield. Mase 900 7 50 i. | To 
| Worcester. Mase 900 7.58 7.50 
| 4dartford Conn 200 7.56 7.50 





TANK WAGON MARKETS, HEATING OILS 


Prices in Effect Dec. 6, 1937 


Following are tank wagon prices of various grades of heating oil at the points shown in sartous territories 
Prices are in cents per gal 


8. O. OHIO 
*Ohio Statewide...... 8.00 8.00 7.5¢@ 6.78 


Note: S. 0. Ohio prices are for hose dumps, 
bucket dumps are 0.5¢ per gallon higher. 


*Except Cleveland Division and City of Toledo. 
In Cleveland Division (Cuyahoga, Lake and 
Geauga counties), No. 1 price is same as state- 
wide; Nos. 2, 3 and 4 are 0.50 higher; No. 5 te 
priced 0.25c lower than No. 4. In Toledo No 2 
9 O 5c lower than statewide. ethers same 


3. O. INDIANA 


stanole: Fuel and Furnace (ile 


No. 1 Stanvie, 

Fuel Furnace 
Chicago atts ee 7.00 
Indianapolis : ‘ tee *11.3 
Detroit = 7.1 
Milwaukee 3.1 7.4 
Minneapolis 7.5 7.5 
Sioux City tm 7.2 
St. Louis He ieee : 7. 6.8 
Kansas City... hg 6.6 6.6 


*Inciuaes state tax of %& 

tThis price applies to 1 to 99 gals. deliveries; 
150 gals. and over, 7c. 

Note: Smail-lot deliveries of tignt fuss os ramgs 
ep to 2¢ higner than aoove guotations. 








NATIONAL PETROLEUM 





NEW 























noamemems 
All prices on this page are publisher's opinior f open market quotations or sales, for spol shipment (10 to 15 days) unless otherwise stated 
Prices in cents per gallon, except heavy fuel oils in dollars per barrel rar car lots, f.o b re ‘ries in dt stric ts designated, exc ept where otherwise 
noted. Inter-refinery and export prices not included, unless so stated in the re spective markels state or municipal tares nol ~ luded 
Prices quoted apply on exe made from legally produced cr ude Unless otherwise noled, gasoline octane ratings are determined by R 
Motor method, S.T.M. D-357-33T; and lubricating oil specifications determined according to AS.T.M. methods, unless otherwise on 
| 
° 5) | Prices Effective Dec. 6 Nov. 29 
Cylinder Stocks (cont’d) | = Wax 
e ey | “WESTERN PENNA. 
rices Effective Dec. 6 Nov. 29 | 600 S.R. filterable.... 8.00 — 8 3 8 00 - 9.50 Prices Effective Dec. 6 Nov. 29 
Mid-Continent (cont'd) | 650 S.R.. wee 11.50 -12.00 11,50 -13.00 —_— or 
| 120 Vis. at 210° D: | 000 fl. secseccess 12.00 -12.50 12.00 -14.00 elie —- (Per lb., f.0.b. 
) 50 -17.00 22-12 w.c. scale, 
| ®tol0pp........ 19 00 16.00 630 feo v oc ieceseses 10.00 16.50 16.00 -17-0 +~ teed se-~ 5460 Geel 
| BOO Se PU. s. 5c... 15.50 15.50 arren Pe CS Se Se onlin 124-126 wec scale 
25 to 40 p.p........ 15.125 15.125 Quotations ont yp t+ See ees 3m 6h ae 
600 S.R. Dark Green... 3.00 — 7.50 5.00- 7.50 | 
600 S.R. Olive Green... 7.00 — 9.50 7.00 - 9.50 | Bright stock, 145-155 vis. at 210°, 540-550 flash, No 
631 S.R......... , £14.00 2 +14.00 - | 8 color: OKLAHOMA (Per lb. in bbls.; in a few instances, | 
Black Oil. cores 9.00 4 Or 3.50 — 4.06 | 10 p.t. : 19.00 -19.50 19.00 -19 54 per lb. in burlap bags) } 
| 15 p.t... ..---- 18.00 -18.50 18.00 -18.50 124-126 wee scale | 
20 p.t. 17.00 17 50 17.00 17.50 “A.m.p Te F , Ow 3 00 
CHICAGO (Viscosity at 210°) 25 p.t. 16.00 -16 350 16.00 -l6 5 ‘ kiiecance | 
Unfiltered Steam Refined: 
DC weuRbRws #6 ken 65 9 00 9.00 CHICAGO (In bags, carload lots. Melting pointa 
Se ere eer 10.00 10.00 P = are E.M.P. (A.S.T.M.) methods; add 3° F. to convert | 
Peete 1100 11.00 Petrolatums into A.tB.p.) 
Bri ks, 160 vis. at 210. No. 8 color: oe — ; 
| ——— mee 18 ee 3 75 WESTERN PENNA. (Per lb., in barrels. carload lots Pully refined 
Oto l0p.p........ e. to 18 Lo in tank cars, 0.5c per Ib. less). 122-124..... zs 1 65 (75 4.65 4.75 | 
ne Oy we Ms sos sss 7 v9 17.75 ; : 125-127.... ee 1 oo ; OO 4 90 5 00 | 
30 to 40 p.p........ 17.25 17.25 Snow white........ " 6.625- 6 75 6.625- 6.75 127-129 o> I . Os 5.15 
E filtered Cyl. Stock. . 14.50 14.50 Lily White. jretccccs SO O,40 >.625- 5.75 130-132....... ; . ae >. 55 #9545 & ge 
To obtain prices delivered in Chicago, add 0.25c | Cream White +6 4.025- 4.75 $.625- 4.75 Ao) eee ard >» 70 » BO **5.70 5.80 
: Light Amber......... 2.75 2.80 23.7% = 2.975 = 137 6.45 - 6.55 * 
per gal. canker > Bs as Sh 62: 135-137...... | ) 6.45 6.55 
- “4 H e ees e &.0U é pean | yf - «.0c0 
tOnly one refiner quoting Wa " 3°495- 2.373 2']95- 2°375 **Same prices quitel in bags or slabs loose 





MID-WESTERN TANK CAR MARKET 


Prices are those made by Chicago sellers, on Group 3 (Oklahoma) freight basis. although shipments mav originate in other South-western or Mid-western refining districts 





} Gasoline Fuel and Gas Oils Prices Effective Dec. 6 Nov. 29 | 











Vrices Effective Dec. 6 Nov. 29 Pri Effecti - 7 a Industrial (cont'd) 
+e a = ae rices Effective ec. 6 ov. 29 
l S. Motor: (a) (Octane Test L-3) ee ee ate $0.55 -$0.65 $0.55 -—$0.65 | 
62 oct. and below. 3.875-— 4.25 3.875- 4.25 Domestic: U. CG. Lk ‘gas oil... wcce 2.80 3.35 2.875- 3.25 | 
63-66 oct. $.25 4.75 4.25 4.75 E 
67-69 oct. 1.56 ~—5.00 €.50-5.00 | Ne Ppe@icc..c..... £0 $125 4.00 4.12 
70-72 oct. oe... & oe 476 = & 96 | No. letraw......... 3.875- 4.00 3.875- 4.00 
60-62, 400 e.p. 1.00 — 4.50 4 00 150 | Word eree.......... 3.75 3.875 3.75 3.875 
64-66, 375 e.p. bik **5 00 **5 00 oo : Re cscccccns S58 3 625 3.50 3.62 
48-70, 350-360 e.p.... K*5, 25 **5, 95 i . eee 3.375- 3.50 3.3875- 3.50 7 
? | Gee apeeeres $1.05 -$1.10 $1.05 -$1.10 | Naphtha and Solvent 
fo. 5. cabs $0.80 -$0.85 $0.80 -$0.85 
n nbbwss ia oo 95 oo a 
K ail ange 0 ; vs ; _— Stoddard solvent 6.875 6.875 
erosine Cleaners’ naphtha 7.375 7.375 | 
1 43 wiw............ 400-425 4.00 - 4.25 | Industrial V.M. & P. naphtha a StS 
62-446 w.w......... $125- 4.375 4.125- 4.375 | 4 . Mineral spirits... ... 6.375 6.375 
een : No. 4.... aliens -- $0.95 -$1.10 $0 95_-$1.10 Rubber solvent. ... S75 7.375 
ne seller quoting | a aay $0 775-$0 85 $0.775-$0.85 Lacquer diluent 8.375 8.375 
| 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended Dev. 3. 1937 
U.S. Motor, (Octane Number determined according to L-3 Method Nov. 29 Nov. 30 Dec. I Dec. 2 Dec. 3 
62 octane and below: 
Oklahoma $.125- 4.375 4.125— 4.37 4.125- 4.375 ¢.123— 4.373 6.195- 4.375 
*North Texas 1.50 4+. 875 $4.50 1 87 4 50 1 873 1 50 4 873 H4.50 4 873 
West Texas $.625-— 4.75 1.625- 4.75 4.625- 4.75 4.625- 4.75 4.625- 4.75 
Mid-Western ((iroup 3 basis $.875- 4.25 $.875-— 4.25 875- 4.25 3. 8%3— 4.25 3.873-— 4.25 | 
63-66 octane: | 
Oklahoma 1.50 1.75 1.50 175 4.50 $75 150 a 75 1.50 ris } 
*North Texas 5.00 — 5.375 1S.00 - 5.375 5.00 - 5.375 5.00 — 5.375 15.00 — 5.375 
West Texas 5.125- 5.25 5.125- 5.25 >.125- 5.25 >. 125- 5.25 5.125-— 5.25 
Mid-Western (Group % basis 4.25 ‘36 4.25 175 $.25 4.75 4.25 1.75 $.25 1.75 | 
67-69 octane: 
| Oklahoma 4.875-— 5.125 4.875-— 5.125 4.875-— 5.125 1 875 » 125 1.875 >, 125 
| *North Texas ».375 .. 73 19.375 5.75 >. 375 >. 7 > 37 >. 75 15.375 ae 
West Texas 5.50 5.625 5.50 > 625 >. 50 5.625 » 50 >. 625 5.50 5.625 
Mid-Western (Group 3 basis 1.50 5.00 + 50 > OO 150 5+ 00 150 > oo 1.50 5.00 
70-72 octane: 
Oklahoma 2.29 9.50 2.25 > 50 5.25 5.50 5.25 > 50 5.25 > 0 
*North Texas 9.625- 6.00 15.625- 6 00 + 625- 6 00 » 625- 6 00 15 .625- 6.00 
West Texas 9.875 5.875 5 875 5.875 5.875 
Mid-Western (Group 3 basis 75 5.25 4.75 5.25 4.75 3.25 4.75 5.25 1.75 5.3 
Motor Gasoline, 60-64 oct. Be 
New York harbor 17.00 17.00 tT 00 tT OO 17.00 
Philadelphia district 17.00 ‘7 00 tT 00 i700 +700 
Baltimore district > 00 ee +700 72 7 00 +. 20 i700 7.25 i700 1.2 
Motor Gasoline, 65 oct. & above: 
| New York harbor ¢.29 t7.25 tT .25 t7 .25 17.00 25 
Philadelphia district _ 17.25 <.25 T.25 t7 25 i700 25 
Baltimore district 25 7.50 tc .2e 7.50 7.25 750 7.25 ;. 30 ‘7.25 7.50 
UL. S. Motor, 58-62°: 
| Bradford-Warren (Western Penna 6.00 6 125 6.00 6 125 6 00 6 125 6 00 6 125 6.00 6.125 
Other districts (Western Penna >. 00 2.20 5.00 5.25 +.00 5.25 5.00 . 9s 5.00 5.25 
Motor Gasoline, Min. 65 oct.: Z 
Bradford-W arren (Western Penna (.29 7.50 17.25 7 50 7.35 7.30 7.25 1) 7.23 7.50 
Other districts (Western Penna ee 7.875 1.25 7.875 7.25 +. 875 .. os ;. Sa 4 <a 7.875 


*For shipment to Texas and New Mexico desiinations; Group 3 prices are q 10ted on northern shipment 
tNominal 
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TANK WAGON MARKETS 


"az column inciades le federal taz state gasoline taz, also city and county tazes as indicated in footnotes, and inspection fees as shown in generai foot- 


aote. 


These prices in effect Dec. 6, 1937, as posted by principal marketing companies at their headquarters offices. but subject to later corrections 











S. O. New Jersey 


ESSOLENF 
Consumer Kero- 
Tank Dealer Tax- sine 
Car T.W. es Ps 2 
Atlantic City, N.J.... 7.25 8.75 4 9 
Newark, N.J........ 7.20 8.75 4 9 
Annapolis, Md...... 8.35 9.85 5 9.5 
Baltimore, Md...... 7.42 9.25 5 9 
Cumberland, Md...... 9.15 11.65 5 10 
Washington, D.C..... 8 9.5 3 9.5 
Danville, Va....... ; O95 11.45 6 12.9 
Norfolk, Va.......... 7.75 10.25 6 11.5 
Petersburg, Va....... 8.05 10.55 6 11.7 
Richmond, Va.... . 8.05 10.55 6 Dey 
Roanoke, Va......... 9.25 13.75 6 12.9 
Charleston, W. Va 8.55 11.05 6 12.6 
Parkersburg, W. Va... 7.85 10.35 6 11.2 
Wheeling, W. Va...... 8.75 11 6 iz: 2 
Charlotte, N. C..... . mas 11.65 7 12.6 
Hickory, N.C.... . 9.65 iZ.is 7 13 
Mt. Airy, N.C... . 9.45 11.95 7 12.8 
Raleigh, N.C........ 8.75 11.25 7 12.1 
Salisbury, N.C....... 9.25 ives. 2 12.7 
Charleston, 8. C. 1.40 10.25 7 11.1 
Columbia, 8. C....... 8.75 11.25 7 2.1 
Spartanburg, S. C..... 9.45 17.95 7 422.9 


Price basis to undivided dealers: Dealer t.w. price 
less 0.5c per gal. 

Price basis to cial con s: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12, 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year. consumer 
tank car price, plus 0.5c per gal. Generally consumer 
t.w. price in foregoing states is equivalent of dealer 
— leas 0.5c per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (West Va. 100 gals.) will be billed at 4c per 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5c per gal. 

Kerosine Discount: 1c off t.w. price for 25 gals 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 





Socony-Vacuum Oil Co.., 
Inc. 


(S. O. New York Division) 
SOCONY MOBILGAS 


zs Total 
go ‘Sollt" “Split” Kero- 
33 Dealer Tax- Dealer sine 
= <T.W. es T.W. T.W. 
Metropolitan N. Y. City: 
Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings and 


cece Sane ae oe 9.5 % 14.5 9 
Borough of Rich- 

mond (Staten Is.)... 8 9.5 *5 14.5 9 
SS re 8 9.5 5 14.5 9 
Binghamton, N. Y.... 8.75 10.3 5 15.3 9 
Buffalo, N.Y......... 8.54 10.05 5 15.05 8.5 
Jamestown, N. Y..... 8.28 10.8 5 15.8 8.25 
Plattsburg, N. Y...... 8.4 10.4 5 15.4 9.5 
Rochester, N. Y...... 8.67 10 5 15 8.5 
Syracuse, N. Y....... 8.62 9.5 5 14.5 9.5 
Danbury, Conn....... 83 9.8 4 13.8 9 
Hartford, Conn....... 8.1 96 4 13.6 9 
New Haven, Conn.... 8 9.5 4 3.5 9 
Bangor, Me.......... 8.6 8.8 5 13.8 9.5 
Portland, Me......... 8 9.8 5 14.8 8.75 
Boston, Mass......... 8 9 4 13 8.5 
Concord, N.H........ 8.7 11.3 5 16.3 9.5 
Lancaster, N.H....... 2.6 123.3 5 17.3 10.25 
Manchester, N.H..... 8.5 10.8 5 18.8 9.5 
Providence, R.1...... 8 9.5 4 18.5 8.5 
Burlington, Vt........ 8.4 10.4 5 15.4 9.5 
oS i | 8.7 10.7 5 15.7 9 


*Plus 2% city sales tax computed at time of 
each sale 

Note: Socony-Vacuum has transferred all service 
stations to dealers; no prices available 

Price basis to undivided deaiers: 0 5¢ less than 
‘split’ dealer t.w 





Price basis to commercial consumers: Effective 
about Nov. 15, 1936 in New York and New England, 
for tank wagon delivery: monthly purchases of 25,000 
gals. or over, pay consumer car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
oy price at point of delivery; monthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal. 


Atlantic Refining 


ATLANTIC WHITE FLASH 
LINE 


= 


Commer- 
cial Total Kero- 
Tank All Dealer sine 
Car Tax T.W. S.S. T.W. 


Philadelphia, Pa...... 7.25 $ 13.75 37 10.5 
PRMDUIOR. 6 6 5 sais sce 8 5 15 20 ll 
Oe ee 17335 Bh. ll 
SS er 5 MS = 10 
eer 8 s Ms 11 
NIRS cloacae c34cs ce 5 15 ** 1l 
Harrisburg........... 75 5 ° ** ll 
Williamsport......... 8 5 15 ¥** ll 
Dover, Del...... 5 “uosSOUS ll 
ak 5 14 ** 11 
Boston, Mass......... 4 13 ** 8.5 
Springfield, Mass...... 4 3.3 8.5 
Worcester, Mass...... 4 14.35 ™ 9 
Fall River, Mass...... 4 [32.5 7 8.5 
Hartford, Conn....... 4 13.6 ** 9 
New Haven, Conn..... 4 13.5 ** 9 
Providence, R.I...... a>, & 25. = 8.5 
Atlantic City, N. J.... 4 12.75 %* 9 
Camden, N.J........ 4 12.75 9 9 
Trenton, N. J........ ‘ Rea 9 
Annapolis, Md........ 5 14.85 ** 9.5 
Baltimore, Md...... 5 14.25 ** 9 
Hagerstown, Md.... 5 15.25 3 10 
Richmond, Va........ 6 16.55 ** eg 
Wilmington, N.C..... 7 it.25 <* 11.3 
Brunswick, GO....60.5 soe Ff 16 ee 315 
Jacksonville, Fla...... ie 8 17 * 810 


*Georgia bas kerosine tax of lc per gal., not in- 
cluded in above price. 

**A tlantic Refining transferred stations to dealers; 
no prices available. 

Price basis to undivided dealers: Dealer t.w. less 
0.5¢ per gal 

Price basis to commercial consumers: in Penna. and 
Delaware, effective Mar. 11, 1937, on yearly gasoline 
purchases to contract accounts taking full compart- 
ment hose deliveries, using 100.000 gals. or more 
per year, tank car price plus 0.5c per gal.; consumers 
taking less than 100.000 gals.. undivided dealer price. 
Consumers under contract and not under contract, 
taking less than full compartment delivery, and 
consumers not under contract taking full compart- 
ment delivery, get divided dealer price. Consumers 
taking less than 25 gals., t.w delivery, get 4c above 
undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware 2c per gal. off t.w. price 
on t.w. deliveries of 25 gals. or more at one time. 


S. O. Ohio 


SOHIO X-70 GASOLINE 
e om- 
Con- mer tDi- Kero- 
All sumer cial vided sine 
Tax ¥.V. T.8. Die. T.W. 
Ohio State-Wide...... 5 16.5 15.5 *13 
Allen, Auglaize, Champaign, Darke, Geauga, Logan, 
Lorain, Mercer, Putnam, Shelby and Van ert 
5 165 15 15.5 
Defiance county....... S 29.5 «.s. 86.5 
Counties where prices are below statewide: 
Columbiana an 


ek) Oe § 1 cone ae 
Franklinand Knox.. 5 15.5 .... 14.5 
ee 5 15 13.5 14 
RENOWN GASOLINE (Third Grade) 
Ohio State-Wide...... 5 16 saiag oe 


Allen, Auglaize, Champaign, Geauga, Logan, Lorain, 
Mercer, Putnam, Shelby and Van Wert counties:.... 


isttinenmadh a aeue Gee 5 16 14.5 15 
Defiance county....... 5 15 Kaige eee aes 
Erie, Fulton, Lucas, Ottawa, Sandusky, Williams 

ee ee eee § 16 eos. ey 
Hamilton county...... 5 16.5 18.58 


Counties where prices are below statewide: 
Columbiana and 


4!) SPP S965 .cx« FES 
Franklin and Knox. 5 15 ee ear 
i, Pee 5 14.5 13 Ot ae 


Counties where prices are above statewide: 
Butler, Clermont, Greene, Miami, Montgomery, 
° ee 


Preble and Warren... 5 16.5 .... 15. 


Darke county....... 5 16.5 15 13.5 





S. O. Ohio Cont’d 
KEROSINE PRICES 


(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 
lowing counties: 


Allen, Auglaize, Champaign, Columbiana, Darke, 


uga, Greene, Hardin, Logan, Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull, Union, Van 
Wert Gh Wyendets.... csccsccccceccesses *12.5 
PL Siséi gn cance sovecwascnaacmaneres *12 
CO eee eer ere *11.5 


Fayette, Licking, Madison, Pickaway, Portage and 
Summit *9.5 

*Kerosine prices include Ic state tax. 4 

**Commercial consumer t.w. posted price dis- 
continued statewide, Oct. 20, 1937, except in 11 
counties, these being: Allen, Au laize, Champaign, 
Darke, an, Lorain, Mercer, Paulding, Putnam, 
Shelby and Van Wert. 

Commercial Tank Wagon Q.D.A. to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (except in 23 
counties), on monthly purchases, off pos con- 
sumer t.w. price: 0 to 999 gals., 1c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The 23 
counties where Q.D.A. differs from statewide are: 
Allen, Auglaize, Champaign, Darke, Defiance Erie, 
Fulton, Hamilton, Henry, ines. Lorain. Lucas, 
Meigs, Mercer, Ottawa, Paulding, Putnam, San- 
dusky, Scioto, Shelby, Van Wert, Williams and 


tThis price also to authorized agents, exclusive 
of 0.5c rental. 

Sales tax: Ohio’s 3% sales tax, effective Jan. 27, 
1935, is added “where uasessable, to regular posted 
prices”, S. O. Ohio says. . 

On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when euch 
Prices are on state-wide level. . 


S. O. Kentucky 


CROWN GASOLINE 
(Regular Grade) 
Total 


Con- Con- Kero- 
sumer All sumer Net sine 


T.W. Tax T.W. Die. T.W 
Covington, Ky........ 13 6 19 16 11 
Lexington, Ky........ 133.56 6 19.5 16.8 2 
Louisville, Ky........ 13 6 19 16 10.5 
POGMGRN, TAY «50-0 050% 13.5 6 19.5 16.5 10 
Jackson, Miss........ 13 7 = 17 +713 
Vicksburg, Miss. .....13 ar. 17 +*13 
Birmingham, Ala......14 *8 22 19 12 
CS Se eee is %© 2 19 ll 
Montgomery, Ala... .. i3 9% 2 19 *14.5 
Atiante, Ga. .c.ccceee 14 7 2 18 *%12 
Augusta, Ga..... er i = 18 *14 
Macon, Ga........-..14.5 7 21.5 18.5 %14.5 
Savaonah. Ga........ 12 7 #19 16 *%12 
Jacksonville, Fla...... 12 8 20 17 10 
2 Oa 0 Roe 12.5 8 20.5 17.5 12.5 
Pensacola, Fla.......- 13 *9 22 19 12 
yo eee ll 8 19 16 10.5 


KYSO GASOLINE 
(Third Grade) 


Covington, Ky........ ll 6 17 14.5 
lexington, Ky........ 11.5 6 37.585 38 
Louisville, Ky......... ll 6 17 14.5 
Jackson, Miss........11.5 7 18.5 16 
Vicksburg, Miss...... 1.5 7 HS 
Birmingham, Ala...... 12 % 2 i: & ae 
Mobile, Ala.......... 10.5 *9 19.5 17 
Montgomery, Ala..... 10.5 *9 19.5 17 
ee oe 12 t = 16.5 
Augusta, Ga......... 12 7 #19 16.5 
Macon, Ga.........-- 12.5 7 19.5 17 
Savannah, Ga........ 9.5 7 16.5 14 
Pensacola, Fla........ 1 9% 2 17 


: 
Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, en Crown gasoline, 30 
er gal. below consumer t.w. price; on Kyso, 2.50 
low, regardless of quantity purchased, per month. 
Discounts on rerostne: Prices in Kentucky are net, 
but in other states subject to 2c discount. : 
*Tazes: in the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile. 2c city; Birmingham. lc city; Montgomery, 
lc city and lc county; Pensacola, lc city. Georgie 
and Mississippi kerosine prices include Ic state tax. 
Montgomery kerosine price includes lec city tax. 





Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 





: Alabama, 1/40c on gasoline, 1/2c on kerosine; Arkansas, 1/5c per gal. in a single barrel. 1/20c per gal. in bulk: Florida, 1/8c; Illinois, 3/100c; Indiana, 1/5¢ per gal. 
in lots up to 25 bbls.; 2/25c per gal. in lots of 25 bbls. or more; Kansas, 1/50c, (3/50c can be charged to meet inspection department expenses) ; Louisiana, 1/32c; Minne- 
sota, 1/ 25¢; Missouri, 3 100¢; Nebraska, 3/100c; Nevada, gasoline,1/20c; North Carolina, 1/4c; North Dakota, 1/20c; Oklahoma, 2/25c per gal. in lots of more than 50 
bbls., 1/5c in lots less than 50 bbls.; South Carolina, 1/8c; South Dakota, 1/10c; Tennessee, 2/5c; and Wisconsin, 2/25c. 

Kerosine inspection fee only: Iowa, 3/50c; Michigan, 1/5c per gal. 
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TANK WAGON MARKETS 


Taz column includes le federal taz, staie gasoline taz, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general foot- 
note. These prices in effect Dec. 6, 1937, as posted by principal marketing companies at their headquarters offices. but subject to later corrections 

















S. O. Indiana 


Red Dealer Prices 

Crown ———~——Fro- 
Total Red Stano- sine 
Cons. Crown lind T.W. 


Tax T.W. 

Chicago, Ill........... 4 15.8 18.8 12.1 10.2 
S| SRP 4 15.3 13.8 18.1 10.2 
POE, Sicccascsccsss @ $608 BS TS FG-2 
Poort@, Il...s.....--. $ 15.8 138.8 18.3 10.2 
oS re 4 15.1 18.6 12.5 10 

Indianapolis, Ind...... 5 16.9 15.4 14.7 *14.8 
Evansville, Ind....... § 16.8 15.8 18.1 %14.7 
South Bend, Ind...... 5 17.2 15.7 14.2 *14.2 
Detroit, Mich......... 4 1.5 3.6 WE YS 
Grand Rapids, Mich.. 4 16.3 14.8 14.3 ll 

Saginaw, Mich........ 4 16.1 14.6 14.1 *9.1 
Green Bay, Wis....... § 17 15.5 14.8 10.9 
Milwaukee, Wis....... S$ 16.5 15 14.2 10.4 
La Crosse, Wis........ S 16.7 15.2 14.7 10.6 
Minneapolis-St. Paul.. 5 16.7 15.2 14.7 10.6 
Duluth, Minn........ 5 17 15.5 15 10.9 
Mankato, Minn....... 5 16.7 15.2 14.7 10.6 
Des Moines, Ia....... 4 15.1 18.6 12.1 *13 

Sioux City, Ia........ 4 15.3 13.8 13.3 *13.2 
Davenport, Ia........ 4 15.3 18.8 13.3 *13.2 
Mason City, Ia....... 4 15.4 13.9 13.4 *13.3 
St. Louis, Rio Siemee. aa *4 $14.9 13.4 11.2 9.8 
Kansas City, Mo...... *4 14.6 13.1 12.6 8.5 
St. Joseph, Mo........*4 14.6 12.4 12 9 

yj. 4 SO aa 4 16.7 15.2 14.7 11.6 
MINOE IND. .cccccce. & 1.9 16:4 15.9 13.8 
oS. ee S 7.5 26 35.2 7 

Wichita, Kans........ 4 14.1 12.4 10.5 8.5 


*laxes: in the tax column is included these cit 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, lc city tax; South 
Dakota, 0.lc sales tax. State Kerosine taxes: 
Indiana, 4c; Iowa, 3c, all included in above prices. 

Di t lo cial s: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, discount off t.w_ prices; all 
gasolines, 25 to 1,000 gals., at t.w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
Ic on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 


STANDARD RED CROWN GASOLINE 
ero- 
All T.W. Dealer sine 
Tax Total Total T.W. 





Omaha, Neb.......... 6 47.7 16.2 10.5 
a. Ee eee 6 18.1 14.1 10.1 
a Sree 6 18.1 16.6 10.9 
North Platte.......... 6 18.5 17 11.3 
Scottsbluff........... 6 . 19.2 16 12 


Discounts lo commercial consumers: for tank wagon 
deliveries covered oniy by Standard Commercial 
Consumer Contract, effective January 1, 1935. 


S. O. Louisiana 


ESSOLENF 
Consumer Kero- 
Tank Dealer Tax- sine 
Car T.W. es T.W 
Little Rock, Ark...... 7.73 10.25 2.5 35.5 
Alexandria, La........ 7.10 3@.26 8 *12 
Baton Rouge, La...... 7.23 ¢% & *12 
New Orleans, La...... 7.25 9.%§ *10 +*11 
Lake Charles, La...... 8.25 10.75 8 %12.5 
Shreveport, La........ 6.75 9.25 8 *9.5 
Lafayette, La......... 8.25 10.75 8 *13 
Bristol, Tenn. ........ 10.25 11.5 8 14.5 
Chattanooga, Tenn.... 9.75 = 12.25 8 13.5 
Knoxville, Tenn....... 16.33 12.75 8 14 
Memphis, Tenn....... 8.25 10.75 8 2 
Nashville, Tenn....... 9.25. 11.75 8 11.5 


*New Orleans gasoline tax includes 7c state Ic 
federal. and 2c parish tax. Louisiana kerosine prices 
include Ic state tax: in addition New Orleans has Ic 
parish tax 

Price basis to dealers’ \individed deaiere cet 
dealer price, leas 0.5c 

Price basis to cial con 3: Effective 
May 15, 1937, thru territory; commercial consumers 
taking 50 gals. or more at one time will be billed at 
posted consumer t.w. price; those taking less than 
50 gals. at one time will be billed at 4c per gal. over 








*Price is t.w. price to all classes of dealers and 
consumers. 

Price basis lo **open’® dealers: discount off posted 
retail price: when posted retail price, including all 
taxes on Esso motor fuel is: 19.1c per gal. and above, 
discount is 3.5c; 19c to 18. 1c, 3c, and 18c and below, 
2.5c. Humble motor fuel, 17.1c and above, 3.5c; 17 
to 16.lc, 3c; and 16c and below, 2.5c; U. S. motor 
fuel, 15.le and above, 2.5c; 15 to 14.le 2c; and l4c 
and below, 1.5c. 


Continental Oil 


—Dealer Prices 
Conoco 
Bronze Total Kero- 
Ex- All Conoco De- sine 
Tax Tat Bronze mand T.W. 





Denver, Colo ; ee. 16:5 135.5 313.5 
Grand Junc., Colo.....14 5 19 18 15 
Pueblo, Colo..... ll 5 16 14 10.5 
Casper, Wyo 12 S If 16 11.5 
Cheyenne, Wyo.. ll 5 16 ll 13 
Billings, Mont... 13.5 6 19.5 18 18.5 
Butte, Mont..........13.5 6 19.5 16.5 15.5 
Great Falls, Mont.. ws 6 19.5 18.5 15.5 
Helena, Mont.........13.5 6 19.5 18.5 15.5 
Salt Lake City, Utah. .14.5 5 19.5 16.5 16 
Boise, Ida...... a 3.5 6 2.5 2.3 W 
Twin Falls, Ida.......15 6. 3] 20 18 
Albuquerque, N. M il 76.5 27.5 16.5 i332 
Roswell, N. M..... 11 76.8 27.5 3 10.5 
Santa Fe, N. M...... = 19 16.5 12 
Muskogee, Okla....... 9.3 § 14.5 13 7 
Oklahoma City, Okla.. 9 5 14 11 8 
Tulsa, Okla........ 9 5 14 11 6 
Ft. Smith, Ark........ 9.75 5 14.75 13.5 8 
Little Rock, Ark...... 9.75 7.5 17.25 15.125 9.5 
Texarkana, Ark..... . 9.5 5 4.5 32:5 8.5 
tIncludes city tax of 0.5c. 
*Includes le city tax. 
=) . . 
S. O. California 
STANDARD GASOLINE 
Kero- 
Total sine 


T.W. Taxes T.W. S.S. T.W 


San Francisco, Cal ...13.5 4 17.8 18.8 11.5 
Los Angeles, Cal...... 13 4 7 18 9 
Fresno, Cal.......... 14.5 4 18.5 19.5 12 
Phoenix, Ariz........15 6 2) 22 +16 
3. See 15 3 20 2) 13 
Portland. Ore........14 6 20 21 13 5 
Seattle, Wash........ 14 6 20 21 13 5 
Spokane, Wash....... 7 6 23 24 16 5 
Tacoma, Wash....... 14 6 20 21 13 5 


FLIGHT GASOLINE 
(Third Grade) 


San Francisco, Cal... .12 4 16 17 
Los Angeles, Cal......11.5 4 18.8 16.8 
Fresno, Cal.......... 13 4 7 18 
OS See 18.5 § 185 195 
Phoenix, Ariz........ 13.5 6 195 205 
Portland, Ore....... 12.5 6 185 1935 
Seattle, Wash........ 12.5 6 18.5 195 
Spokane, Wash....... 136.5 6 22585 2.8 
acoma, Wash....... 12.5 6 185 195 


tIincludes 5c state tax 


Discount to dealers: on gasoline, off t.w. price on 
Standard Ethy! and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight gasoline 
both 100% and split dealers, 2c 

On Stanavo Aviation Gasoline. to all classes of 
dealers. 3c off t.w 


To commercial consumers: off tank wagon price 
on single deliveries of 40 gallons and over, Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline. 2c per gallon. Tank 
wagon delivery, less than 40 gals.. lc per gal. above 
posted t.w. price 

On kerosine in tank car, transport truck and 
trailer delivery, 3c off t.w. price: plant deliveries to 
jobbers. 2.5c below t.w 





Note: Imperial Oil Ltd. has completed transfer of 
service stations to dealers; no 8.8. prices available. 

Discounts to undivided dealers, lc off t.w price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 


Following are tank car and/or tank 
wagon prices of aviation gasoline in prin- 
cipal marketing territories (Stanavo avi- 
ation in all territories except where other- 
wise noted) Tax column includes Ic 
federal tax, and state tax; also municipal 
taxes as indicated in footnotes. Prices in 
first four territories do not include state or 
federal taxes. 


8S. O. NEW JERSEY 
*Ethy! Tank 
T.C. 


Car T.W. 
Bayonne, N. J.......... 19.5 95 12.5 
Baltimore, Md......... auat 10 12.5 
Washington, D.C....... os. aac 13 1 
Riohmond, Va.......... ae madi 14.7 
Greensboro, N.C.......  .... Jaa 15.7 
Raleigh, N. C......0.00% see nals 17 6 
Charleston, W. Va...... 12.2 


*This is Stanavo Ethyl Aviation Gasolin 100 
octane number, tank car price. 


COLONIAL BEACON OIL CO. 


wee 
CII Bel vcdcdcccnecesnncetuason 12.8 
PEER bniwhkore ected iwennmekaws 14.5 
ENS :h.cnacencenbnawecewaxene 15 

Ss. O. PENNSYLVANIA 
PN ois cvs ccccceceaetnckes 13.6 
PUR Blas vei sce tateteudtawdenenes 14.4 
8. O. LOUISIANA 

FOO GN BOR oeis 6 ctcedencaneeenande 13.3 
SE Ge 630 Cio idiedeceeauacdawes 13.6 


Pricee in above four territories are on a 74 octane 
grade aviation gasoline except where otherwise 
noted. An 80 octane product generally brings 0.50 
premium and ap 87 octane product, 1.5c premium 
over the 74 octane grade. 

Note: S.s. prices in above four territories are gen- 
erally 6c over t.w. prices. Above t.w prices are net, 
witb no discounts allowed for quantity purchases. 
T w. prices are generally tank car price, plus freight, 
plus 2.5c per a 


S oO. OHIO 
Then Ohis 
Stanavo Ethyl Aviation 


Total 
Consumer Consumer 
.W. Tas T.W. 
pC rer ne 15.5 5 20 5 
ok ae 16.5 5 21.5 
Wr ik 6 enc ceeas 17.5 5 22.5 


Discounts: For delivery on contract to bangar 
operators and resellers: 2c below consumer posted 
t.w price, shown above 

S. O. INDIANA 
Stanolind Aviation Gasoline 


(73 octane number at Kansas City; 62 octane 
at other published points, 


Chicago, Ill........ ..14.6 4 18.6 
Detroit, Mich....... 16.1 4 20.1 
Milwaukee, Wisc......14.8 5 19.8 
Minneapolis, Minn... .15 5 20 

St. Louis, Mo....... 14.2 3 17.2 
Kansas City, Mo... 13.9 *4 17.9 
Farea, N. D.......+--36 4 20 

Huron, 8. D..... 15.4 5 20.4 


*Includes lc city tax 
HUMBLE OIL & KEFINING CO. 


Baytown. Tex. (exclusive of taxes).......... 


CONTINENTAL OTL CO. 


Tank Car ~ 
8.5 














Cc Ss ial Gasolin Total 
posted consumer t.w. Fog Generally, the posted Canada eating ignored Tas Dealer 
ee ey nh price a be equivalent to the dealer PRICES OF IMPERIAL OIL LTD. a 14.5 5 19.5 
Se ee ae Per Imperial Gallon. which is 1.2 U. S. Gallons cneseaie: Wyo..... = ; = - 

H 4 ; ms z lelena, Mont......... 16.5 5 2.5 
Humble Oil & Refining Co. | SPAR PERSE CASCRM salt Lake City, Utah. 17.3 5 22.5 
HUMBLE MOTOR FUEL | dian — Albuquerque. N. M...14 6 5 20.5 
Kero- | t.¥ Tazee T.W. T.B *Includes city tax of 0.5 
Mah ime | , ° : 3. O. CALIFORNIA 
*T.W. Taxes T.W. 8.8. T.W. | Hamilton. Ont...... 16 6 22 17 * Tetal 
1, -— » : - Toronto, Ont....... 16 6 22 |e T.W. ota 
Dallas, Ee --» 85 5 13.5 z 8 Ginadon, Man "| eae ~ 29 8 29 3 T.W. 
adhetteg vgaleamee oe a: on eon. a ae fe Phoenix. Ariz...... 7 6 23 
aha i. ce ok os 2 Regina, Sask......... 21.5 7 28.5 22 Los Angeles. Cal..... 15 4 19 
sac Nl yi ag os ich ei : Saskatoon, Sask....... 24.3 7 $1.3 24.8 San Francisco, Cal....15 § a 19.5 
U. S. Motor Gasoline Edmonton, Alta....... 21 7 28 23 Reno. Nev.......... it i 22 
= (Third Grade Calgary, Alta... oo eked 7 3.5 20.5 Portland. Ore....... l€ t 22 
Dallas, Tez...........7 5 12 14 Vancouver. B. C...... 16 7 23 23 Seattle. Wash....... 16 $ 22 
Pt, Wort, Tet... 00 7.5 35 123 15 Montreal. Que........15 6 21 ae Spokane. Wash..... 19 6 25 
Houston. Tex,........ 8.5 3 13.5 16.5 St. Joha, N. B........ 16 8 24 18.5 Note: For discounw. etc., see note under Standard 
San Antonio, Tex..... v4 5 12 14 Halifax, N.§......... 16 8 4 18 5 and Flight gasoiine apove 
DECEMBER 8, 1937 
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TANK WAGON MARKETS 


Taz column includes lc federal taz, state gasoline taz, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general foot- 
note These prices in effect Dec. 6, 1937, as posted by principal marketing companies at their headquarters offices, but subtect to later corrections 





Naphtha (In Tank Wagon) 


8. 0. NEW JERSEY 
Posted Tank Wagon Prices 


Mineral 

Spirits V.M.&P. 
ke St a ne 11.5 15.5 
| ee 15.5 P 
weeeton, BD: Ciccescac< 15 


Discounts: Buyers taking following quantities, 
at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5c higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract 
buyers 


SOCONY-VACUUM OIL CO 


MS |S ee See 13 14 
New York City............ 10.5 11.5 
Rochester, N. Y........... 13 15 
Syracuse, N. Y............. 14 15 
Boston, Mass............. 13.5 14 
Bridgeport, Conn........... 12.5 14 
Hartford, Conn.......... ; 12 135 
Providence, R.I........... 13.5 14 5 


ATLANTIC REFINING CO 


Philadelphia, Pa............ 11.5 12 5 
Lancaster, Pa.............. 13 14 
Pattepurgn, Pa... 06 cccsa. 12.5 14.5 


_ Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha 


8. 0. OHIO 


x = V.M.&P. 
Solvent Naphtha 
Pe Ns sions ca cieenwns % 13.25 13.75 





Note: V.M.&P. Neghine prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 
4.999 gals., lc; 5,000 or more gals., 1.5c. 


8. O. INDIANA 
Prices include state and federal tares 


Oleum V.M.&P. 
Spirits Naphtha Stanisol 


Chicago, Ill 15.9 16:2 15.6 
Detroit, Mich 19.3 18.3 19.4 
Kansas City, Mo 14.4 15.4 14.4 
St. Louis, Mo 14.7 ives 14.6 
Milwaukee, Wis.. 19.3 20.3 19.3 
Minneapolis, Minn 19 5 20.5 18 1 


Note: Prices for V. M. & P. apply also to Light 
Cleaners Naphtha. All prices, with exception of 
Missouri points, include state tax. Prices shown are 
base prices. before discounts 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 
V.M.&P. 
Naphtha Solvent 


Baltimore : ae ate ieee ll 10 
New York Harbor.......... 10.5-11 9.00-9.5 
Philadelphia district........ ll 10 
ee EE es or ey re 10.5 10 
ey re oree 10.5 10 
Ohio points, delivered....... 9.375 *8.50 


*This is on rubber solvent. 

Note: In Ohio, prices on D.C. naphtha and special 
Varnolene are same as V.M.&P.; on Varnolene and 
Sohio Solvent, prices are 0.5c less than on V.M.&P 


Latest Changes 


From Noy. 30 to Dec. 6 inclusive. 
Dates and amounts of changes snown. 
See table for full current prices. 


S. O. Indiana Kerosine 


Subnormal price up 0.5c thru territory 
Dec. 6. Points affected were: South 
Bend, Saginaw, Kansas City, St. Joseph 


ind Wichita All others unchanged 
mble Oil & Refining—Humble Mot 
pan Antonio, t. w. cut ic: s. s. Cut 1.2c, 
Nov. 30 

S.M 
san Antonio, t. w. cut 1.5c; s. s. cut 2.5 
Nov. 30. 

C i 
orrections 


Notation of amount of change and 

dates not previously shown in table. 

Table in this issue is corrected to show 
these changes. 


S i) Louisiana Kerosine 


New Orleans, t. w. cut 2c, Nov. 16 











Calif i 
@irorhnia 
(Continued from page 56) 


former, who should normally be ni 
gotiating contracts for future busi 
ness, look askance at current quota- 
tions and indicate they will wait and 
buy on a _ hand-to-mouth basis. Sup 
pliers, for the most part, are quot- 
ing $1.10 per barrel, by majors, and 
$1.075 by independents on Grade C 
bunker oil. 

Domestic market quotations re 
mained unchanged in rather dull 
trade. 





Scale Still Quiet 


NEW YORK, Dec. 6. Crude scale 
wax continued quiet in the coastal! 
markets the past week. Traders, how 
ever, Still said there was no weakness 
in the market due to limited offerings 

Quotations appeared about the same 
with 2.85 to 2.95 cents still heard on 
124-126 white scale wax. Foreign buy 
ers still were reported reluctant to 
come into the market for any size- 
able quantities of scale wax. Yellow 
scale was offered slightly lower in 
some quarters. 


0 


?a. Refinery Lubricating Oil 
Inventory 


Issued as of Nov. 25 by Nati 
Petroleum Assoc.) 


Raw Long Residuum Gallons 
(Including all raw long residu- 

um below, and not salable, as 

600 fire) 1,152,898 


600 Steam Refined 
(Includes all steam retined 
stock commonly sold or used 
is 600 and as raw material 
for bright stocks) 9,341,051 


Other Steam Refined ; 
(Not included in 1 and 2, 
above). 5,544,967 

1. Finished Dewaxed Long Res. 3,239,829 
5. Bright Stock | 
(Does not include any mate- _ , 
rial reported in 4, above) 15,921,580 
6. Viscous Neutral, below 180 vis. ete ex 
but not below 142 vis. @ 100 7,262,731 


Viscous Neutral, 180 vis. @ 100 . 
ind above 9,051,804 


Former S. O. Head Dies 


TULSA, Dec. 4.—Word of the death 
of F. R. Weller, 73 years old, in Day- 
tona Beach, Fla., Dec. 2, was received 
in Tulsa. 

He was president of the Standard 
Oil Co. of Louisiana from 1909, when 
the company built its Baton Rouge re- 
finery to 1920. The site of the plant 
was chosen by him after a survey of 
Mississippi River territory from New 
Orleans north. He retired in 1920 and 
was succeeded by his brother, the late 
D. R. Weller. 


Penna.GradeCrudeCut 
15-18 Cis. a Barrel 


PITTSBURGH, Dec. 6.— Effective 
Dec. 1, Joseph Seep Purchasing Agency 
reduced Pennsylvania grade crude in 
amounts ranging from 15 to 18 cents 
per barrel. Crude in Southwest Penn- 
sylvania lines was cut 17 cents; in 
Eureka lines (West Virginia), 18 cents; 
and in Buckeye lines (Macksburg, O.) 
district, 15 cents. New prices are pub- 
lished in the crude price tables at the 
back of this issue. 


Last previous change was a 25-cent 
cut on these grades Oct. 12. These 
prices are from 42 to 45 cents lower 
than at the beginning of the year. 


OIL CITY, Dec. 6.—-Effective Dec. 1, 
The Pennzoil Co. reduced Pennsylvania 
grade crude in National Transit lines 
15 cents, making its new prices range 
from $2.10 to $2.15 per barrel. 


BRADFORD — Effective Dec. 1 Tide 
Water Pipe Co., Ltd., reduced Brad- 
ford-Allegany district crude 15 cents, 
to a new price of $2.20 per barrel. 
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IA 5 Ra 
SEABOARD MARKETS, EXPORT AND COASTWISE 
All prices on this page are publisher's opinion of open markel quotations or sales, for spot shipment (10 to 15 days). In cargo markets, 
spol shipment is 90 days. Prices in cents per gallon, exrcepl heavy fuel oil in dollars per barrel, in tank car lots, f.0.b. refineries or 
seaboard terminals in districts designated. unless otherwise noted. Federal, state or municipal taxes not included. Prices quoted apply 
on products made from legally produce d crude. Unless otherwise noted, gasoline octane ralings are determined by CF.R. Motor 
method, A.S.T.M. D-357-33T; and lubricating oi! specifications delermined according to A.S.T.M. methods. unless otherwise noted 
° Prices Effective Dec. 6 Nov. 29 Prices Effective Dec. 6 Nov. 29 
Eastern Domestic pe ste ge ee 
(Inter-refinery and export prices not included.) Diesel fuel, 24° & above $1 45 $1.50 $1.45 -$1.50 14 wow... eee eee eee *9 50 *3 625 
sited — 2 Diesel fuel, under 24°. $1 40 -$1.45 $1.40 -$1.45 | $1-43 wow... 5.125 5.25 = §.375 
MOTOR GASOLINE *30-34 diesel (gas oil) $1 55 -$1.65 $1.55 -$1.65 | EO eee 5.00 5.125- 5.25 
Prices Effecti Dec. 6 ae eae F . ade oe - a ge | oir llr sccm Bie 
lective re. : For San Francisco cargo prices, add 5c per | > 
District: °60-04 Oct. *65 Oct & Above | Dbl. to above cargo prices pe darn a ee eee 
N. Y. harbor......... > 00 - oO — 7.25 In Ships’ Bunkers, or deep tank lots. per bbi.: ra RRITRTENS Gee $373- 4.50 4 375- 4.50 
tN. Y. harbor...... .. 6.75 6 875- 7 00 *Diesel fuel oil... ... . $1.625-$1.05 $1 .625-$1.65 $30 plus translucent 7 
Philadelphia......... 7.00) 7.00 - 7.25 tGrade C fuel oil... $1 075-$1.10 $1.075-$1.10 | * gas oil ee Swkrerwnies 150 - 4.625 4.50- 4.625 | 
— a _ 258 | eg " *Pacific specification 200. +Pacific specification 100 =| «330 oy transparent - ; ey 
MR ee ew ~_ f.20 ‘.o MEGRECS < c.teviens aU 625 0 - 4.625 
Wilmington, N. C 7.25 7.50 CasedGoods: (Per case) | Diesel Oil Ship’ i$1 90 $1.90 
eee. 5 MS aces 2.20 ; 50 po nitpee rues $1.45 -$1.575 $1.45-$1.575 | Gende Cc ee tgp 
64-5: 605:0:6.470 7 25 50 e.p. blend, 65 oct for ship's bunkers i$O.95 t$0.95 
Jacksonville......... 7 25 7.50 ‘ & above.......... $1.55 -$1 675 $1.55 -$1.675 Grade C bunker oil, in 
— whe Vee ts-65 a 50 6.69 0 an w.w. kerosine $1.25 -$1.325 $1.25 -$1.325 Qe ecckccks $0 8S $0.85 | 
5.75 - 7 7.00 au WS oe. ) » 3 I : « | 
Poss aac ieare: ote 6 ES we S 7 S ay pment Sawa $1.20 $1 30) $1.20 -$1.30 t then % of 1% sulphur tHarging Se bi | 
y > <a lltetaa eae ie Sees P23 150 fire point additional at some Gulf ports 
Prices are nominal. tBarge lots. *Correction: This price correct for Nev. 1. 
WATER WHITE KEROSINE New York Export MEXICAN CRUDE AND BUNKER OILS 
District: _ . , ' (F.o.b. Steamer. Tampico } 
i T heciee..... 6.25 Charleston. ..6.00-6.25 (Prices in cents per gal. in bbls. F.a.s. New York Weavy Panuse evade, 
*®N. Y. harbor 6.125 Savannah........ 5.75 ~ > , P taxes to be paid. . $0 96 *$0 96 | 
Philadelphia... . . 6.25 Jacksonville...... 5 75 CYLINDER OILS (Pennsylvania Producte Grade C bunker oil, 
altimore.... . 6.25 Portland. 6 75 Bright stock ship's bunkers, taxes 
Norfolk...... 6.00- 6.25 Boston... 36.25 - 6.40 Light, 25 p.t.... 23.50 -24.00 23.50 -24.00 PS $0.95 $1.00 
Wilmington, N.C 25 Providence... 6 40 Derk, 25 p.t..... 23 a -23 50 23 00 -23.50 | MID-CONTINENT LUBRICATING OLS 
e | a tO) i Ji ‘ . on 
Barge lote J Neutral oil: | (Prices in cents per gal. in bbls. f.a.s. Gulf oil terminals 
tFUEL OILS 200 3 color, 25 p.t..... 26 00 26 30 26.00 -26.50 | In drums and new barrels, 0.5c to le higher per gal 
ny ¥. 150 3 color, 25 p.t..... 24.00 -24.50 24.00 -24.50 | In some instances 
N. Y. harb harb. barges 600 Warren E filtered. 20 50 -21 00 20.50 -21.00 | 190-200 vis. D 210 brt. ; 
MR ate. Leer 6.25 6.125 600 s.r., unfiltered.... 15.50 -16.00 15.50 -16.00 } stock eee és 23.50 25.50 
Noe. 2-3.... : 5.25 5 125 650 s.r., unfiltered 19.00 -19.50 19.00 -19.50 | 150-160 vis. D 210 brt. stock 
aaa leat kt 5.295 5 00 ~ 6 yo | GOR. ar............ 19.50 -20.00 19.50 -20.00 } ee 20.50 22.50 
|, SPREE fe 2 Rees 630 f.,o.r............ 23.50 24.00 23.50 -24 00 10-25 pp.......-. “Ede os a 
eee iG $1.25 eee DD. « . sa — 
150-160 vis. E 210 brt. 
i i ; ° ee — 19.50 21.50 
ines — oe Wax, Domestic and Export 120 vis. D2iGbrt-stck «1850 20.50 
RS. als lexans eat 25 5 ' 180 vis. No. 3 col tral 
Nos. 2-3 3.3 *5 25 (Prices in cents per lb. Tests made by A. S. T. M rig bara ; anne a oT 16 50 16.50 
Oy So Se ae a 4.75 - 5.25 #5 25 methods. Melting points shown below, however, are 15-3" p.p....... 16.00 16.00 
a : akan sae Rea $1 oa 475 $1. 45-$1.55 A.M. — higher than A ps ¥ = br hes ——_— | 200 vis. No. 3 color neutral 
“Sees pee ie 25 $1.25 points. Export prices are f.a.s. carload lots. Domestic | Oi. nce 17 00 17.00 | 
| | prices are f.o.b. refineries in New York and New 15-30 ao 5 eae 16.50 16.50 
Rost. dist. Prov. dist. Orleans districts, in bags, carload lots, with 0.2c | 600 s.r. olive green. ... 12.50 12.50 
- No.1 a discount allowed for shipment in bulk. Scale. solid | 600.r. dark green... 10 50 10.50 
Nos SSR aa ” OP aaa : = and fully refined, slabs in bags.) GUO ab caceeacancs 2050 20.50 
| as Ae NER ye oa = = 5 40 Prices Effective Dec. 6 SOUTH TEXAS LUBRICATING OILS | 
| ee ee sic > alles | (Via at 100° F., pour point 0. Tanker, fob. Gulf vit | 
| id dle Get seadeetions of U. & C Nomestic Export } terminals, for export shipment.) 
te) . S. Commercia 2 Cc. a a. ae 2 8 =.é9 2.a3 sles 
| Standards CS12-35 ‘sha uC; scale. 588-205 2&8 - 2.95 Unfiltered Pale Oils: 
“*Some suppliers quote 5c fo.b. terminal for ship | 124-6 W.C. scale... 2.85-295 2.8 - 2.95 Vis. Color 
ment within Baltimore switching district | 123-5 Fully rfd..... 4 45 4.125- 4.375 4 eae 5.50 5.50 >. 75 
ttSome suppliers quote 5.10¢ delivered Boston 125-7 Fully ‘ _——o 455 4.25 4.375 >. | See ,. 25 7.50 ta 7.50 
district 128-30 Fully rfd..... 4 80 4.50 - 4.625 300 a 33. scocnens 0.00 = 9.00 7.75 — 8.00 
tS< li b6' 6056 to le terminal otha | 130-2 Fully rfd.... 4+.95 4.75 - 5.00 SOO ING. DIG. 6 cccccce 8.75 9.00 8.75 — 9.00 
« Remerrelga meetg Se to. terminal: others | TRS Pegs | Sas ons | feNe ees. cc se 033 950 9°35 = 9:50 
135-7 Fully rfd...... 15 60 >. 50 9.75 1200 No. 4.. 9.75 -10.00 9,75 -10.00 
tBunker | 2000 No. 4 10 25 -10.50 10.25 -10.50 
C Fuel tDies-1 Oil } New Orleans si 
District: Domestic Export oo a 
N. Y. harbor. ....... #949125 #*$2 20 | 124-6 Y.C. scale.. 27-28 275-285 he tar ere ee 
Philadelphia......... **4*$) 95 ***$2.10-2.20 | 122-4W.C. ecale.. 2.85-295 2.85 - 295 ‘ht > ell 3-9 ~ 3.55 3. @ Ses 
Baltimore........... #**$195 *$2 20 124-6 W.C.ecale..... 2.85- 2.95 2.85 - 2 95 200 oa 5-6.......... 7.25 750 7.25 ~ 7.50 
Bs oo ceccec css *$1.25 2 20 | 123-5 Fully rfd...... 4 45 4.125- 4.375 = ne 5-6.......-.. 7 8.0e 1 ae 
Charleston........... $1.20 $2 20 | 125-7 Fully rfd....... 4.55 $.25 - 4.375 eee 8-8. Se 
Savannah........... *$1.20 $2 20 | 128-30 Fully rfd...... 4 80 4.50 - 4 625 aan oe oo | «(ae ee 
Jacksonville veces *$1.20 $2 20 | 130-2 Fully rfd....... 4.95 4.75 - 5.00 poo G..... 6... ».75 -10.00 9.75 -10.0 | 
Tempe eras *$1.20 $2 20 133-5 Fully rfd....... 15.35 5.25 - 5.375 0. 5-6......... 10.25 10.50 10.25 -10.50 
uae onde a “aa tShipment either in bage or in bulk Pio pool Red oil prices shown above cover oils with 
eee sdecceceios aA 2.20 ; ’ P o 
Providence. ......... $1 35 2.2 lower in comme panna setae ' 
| tIn ships’ bunkers. 
= 
| *For bargi dd 5 bbl. 
**For barging odd 6.5¢ to 7.5¢ per bbl. Gulf Coast Tanker Rates 
***For barging add 5c to 6c per bbl. (Prices are f.0.b. ship at Gulf oil terminals representing (Approximate tanker freight rates to Continental 
Gas Oi) Diesel Oil opinions of traders, except prices specified to the ports, in arena r ton of 2240 Ibs., British sterling; 
| 28-34 Shore contrary. Prices cover bulk shipments of 20.000 to U.S. ports in cents per bbl.) 
Gravity Plante bbls. or more, unless otherwise noted Rates Effective Dec. 6 
N. Y. harbor......... 5 25 5.25 Prices Effective Dee. 6 Nov. 20 Crude &/or Refined Oil &/or 
a ne an gg peonee ee ee For Domestic shipment: ' —— 1 — 
) Gee... ee 2. _ . . AR whers .aes where 
Norfolk dist... ...... 5.25 MOTOR GASOLINE = Poid Ask Paid = Ank 
Savannah dist........ Sis 5 25 59 oct. & below. ..... *5 25 - 5.375 *5.25 - 5 3 Gulf-U_K./Cont.t 23 24/-24/6 29/6 30/-32 
Jacksonville dist... ... mai 3 25 60-64 oct. number lh a Aruba-U.K./Cont.¢ 17/ 18/6-19/6 22/  27/6-28/6 
| 4 65 oct. & above 38 | Gulf-N. Atlantie** 
| Pacific Export FURL OILS {not E. of N.Y, 
. » ‘ a a oe | vv ude ‘ 
(Quotations are at seaboard, Los Angeles. in cargo i 3 te pes — ia ears ES Fuel, (10 to 19.9 
lota, cents per gal., except where otherwise noted No 4 , ~ ad : — ; od , ry } gravity 27% 27 
Prices Effective Dee. 6 Nov. 29 ee ee = | Tent Comme, OO lad 
U. S. Motor, under 5 KFEROSINFE a or Lighter) 2k bo 2 be 
| . ce cz . (Crasc e a * 35 
ah oo, ORE > - 6.00 35.75 - 6.00 GB-49 iWin. cece ; S. dao 5.2 5.37 concen a saa 
| 400 e.p. blend, under : aa | Light Fuel a sar, 
| i ae -oe- 6.00 — 6.125 6.00 - 6.125 For Export Shipment: ' —— _ on 
400 e.p. blend 65 oct. . GASOLINE pote: Dirty boat quotations are enlarged to cover, | 
—_—..... 6.125- 6.373. 6.125- 6 375 U. S. Motor Bo a a Fuel and Light Crude” quotations. 
038-40 w.w.kerosine.. {75-500 475-5 00 60-62, 400 ep........ - 35 oe aoe 3Continental ports in range between Bordeaux and | 
41-43 w.w. kerosine...§ 5.00 - 5.50 5.00 - 5 50 61-68, 890 ep........ 525-537 5.373 Hambers. both inclusive. 
44 w.w. kerosine..... 550-575 5.50-5.75 64-66, 375 e.p _ § 95 — § 3475 = 50 *Nominal. 2 P 
°150 fire point sp apingal cgi ala **Venezuela loading same rate; Tampico 2c to 3c 
S) pon’ *Nominal per bbl. additional. 
came ~ 
ws DECEMBER 8, 1937 
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CRUDE OIL MARKETS 


Prices tn $ per bbl. of 42 U. 8. gals at the well. A. P. I. gravity. Prices are effective as of 7 a. m. of dates as given 














EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Dec. 1, 1937, except Corning 
Sept. 2, 1937) 


I 2 

Penna. Grade Oil in Southwest Penna. Pipe 
RM hea iaina Ss Geen < PR IS Eno .. $1.88 

Penna. Grade Oil in Eureka Pipe Lines (West 
Ue re ane hie ea .82 

Penna. Grade Oil in Buckeye Pipe Lines 
(Macken, 0.2) oo. osc. ccncseccs : 70 


Corning Cil in Buckeye Pipe Lines (Ohio) .. .$1.2 
; ®* Posted by Other Companies 
Tide Water Pipe Co., Ltd. 
Bradford-Allegany district (Penna. and 
_N. Y.) (Effective Dec. 1, 1937)..... . $2.20 
*The Pennzoil Co.: (Effective Dec. 1, 1937) 
Penna. Grade Oil in National Transit Lines*$2.15 
Ashland Oil & Transportation Co.: 
Somerset Oil in Ashland Lines (Ky.): 
(Effective Jan. 28, 1937 ’ 


Big Sandy River..... $1.42 
Kentucky River ; $1.50 
_ *The Pennzoil Co. posts $2.15 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 
other lower districts range down to $2.10 per bbl. 
at well 


MICHIGAN 
Posted by Pure Oil Co. 
Midland, Midland County (July 23, 1937)...$1.27 
Posted bv Simrall Pipe Line Corp. 
(Effective July 22, 1937) 
West Branch, Arenac, and equal grades..... $1.09 
(Effective July 23, 1937) 
Beaverton, Crystal, Greendale, Porter and 
IIR S 6 ono aceeins aces as eaten $1.27 
DI once ciao aka Gs aeaces see $1.245 
(Effective July 1, 1937) 

RED. Acne sesto aust wae $1.395 
CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 
(Effective Jan. 28, 1937) 


Billings and 


illinois, Princeton. . 


$1.35 

Owensboro (Western Ky.)... ; $1.40 
(Effective Noy. 20, 1937 

Se, AO shan een oe ka kcale ; $1.00 


(Effective Feb. 1, 1937) 
Stoll Pipe Line Oil PEM Di vcs s toca ea eeeat $1 40 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 
Western Oniario 


(Effective Sept. 9, 1933) 
Potrolia 2.10 


(hdc thtehshccteleuhessdvean ere $2.17 
Alberta—Turner Valley 
(Prices f.o.b. field tankage) 
(Effective Sept. 1, 1937) 
Clear Naphtha, 65 grav. & above........... $2.36 
Crude Oil & Discolored Naphtha 

on Ee Ee $1.36 ee $1.62 
i See 1.38 LL ere 1.64 
oe, eee 1.40 eet See 1.66 
43-43 9.0... 00s 1.42 nu Dt Pe 1.68 
44-44.9......... 1.44 fs ae 1.70 
og. i Se 1.46 oe te EOE 1.72 
we ee 1.48 chin tht BECO 1.74 
Se 1.50 iy att ee 1.76 
on Be SEE 1.52 ie eee ee 1.78 
ae A Oe 1.54 See 1.80 
Pe Os veweseee 1.56 ee Et EEE 1.82 
Lk ae 1.58 ts ee 1.84 
. 7 Sees 1.60 65° & higher, for 

discolored naph- 

tha only...... 2.36 


Note: Clear naphtha: 22 color; 10 Ibs. vapor 
pressure, Reid method; 90% recovery; end point, 
410°. Discolored naphtha: same specifications as 
for clear naphtha except color. 


MID-CONTINENT 
Posted by Stanolind Crude Oil 
Purchasing Co., Jan. 28, 1937 


(In Oklahoma- (In North-North 


Kansas) Central Teaas) 
Bolow 29...... $1.06 $0 96 
Fk a 1.08 0.98 
on A ee 1.10 1,06 
a S| See 1.12 1.02 
BED Pi nicese os 1.14 1.04 
$3-33.9...... = 1.16 1.06 
B4-34.9. ..00. i 1.18 1.08 
SS ea 1.20 1.16 
_. * See 1.22 1.12 
fs ee ..2 1.14 
. fF Se 1.16 
89-39 .9........ ee 1.18 
40 & above....~ 1.30 1.2 


Above Sianolind prices met as follows: 

Jan. 28, Continental Oil Co. met in Okla., Kana., 
and North Texas. Sinclair-Prairie met in North 
Texas and North Central Texas, Jan. 28, Stanolind's 
North Texas schedule. Same date. The Texas Co. 
met in North-North Central Texas 

Note: Stanolind prices in Okla.-Kans. are for 
quantities suneeten »y 97% tank tables. In Texas, 
100% tank tables are used effective Oct. 1, 1937 
volume corrected to 60° F., and deduction for full 
b.s. & w. content. 

*Effective Aug. 1, 1937, for Otis-Albert pools 
Rush-Barton counties, Kans., 13c less 








Posted by Carter Oil Co. 


In Oklahoma 
(Effective Jan. 28, 1937) 

Below 25....... $0.98 Oo $1.16 
eee 1.00 $6-34:9; ..2%cs0 1.18 
96-26..9...cc0ce 1.02 35-35 .9 1.20 
Ck 1.04 | ae 1.22 
TS ae 1.06 rr . 1.24 
- ae 1.08 38-38.9... 1.26 
an ee 1.10 a ot ee 1.28 
oS Aree pS 40 and above... 1.30 
BB-O2.9. sciccese 206 


Above Carter schedule met Jan. 28 by the follow- 
ing companies: Sinclair-Prairie, Shell and Barnsdall 
in Oklahoma-Kansas; Skelly Oil in Kansas; Tide 
Water in Oklahoma; Pure Oil in Oklahoma- Kansas, 
beginning with below 24 at $0.98 and ending with 
40 & above at $1.30. 


Posted by Magnolia Petroleum Co. 
(Effective Jan. 28, 1937) 


in Oklahoma, same schedule as Carter Oil, which 
see above, beginning with below 25, at $0.98 and 
ending with 40 & above, at $1.30. 5 

In Texas: North and North Central, including 
Burkburnett. Archer, Henrietta, Electra, Comanche 
and Olden, same gravity and price schedule as 
Stanolind in North Texas, which see under Stanolind, 
beginning with below 29 at $0.96 and ending with 
40 and above, at $1.20. 


Beaumont, Tex. 


Below 21°...... . See: $1.15 
eee 0.98 et Se ee yy 
oo ree 1.01 > ee 1.19 
Cn See 1.04 tt Se 1.21 
i ee 1.07 ee 1.23 
25-25.9 1.10 er 1.25 
ee 1.13 oe y yg 
34 & obove..... 1.29 
TEXAS FIELDS 
Posted by Humble Oil & Refining Co. 
(*West Central Tezas) 
(Effective Jan. 28; 1937) 
ny Se $1.10 
36-36.9.. 1.12 
re 1.14 
nt dE 1.16 
> ee 


40 and above... 1.20 


*Includes Brown, Callahan, Coleman, Comanche, 
Eastland, Fisher, Haskell, Jones, Shackelford, 
Stephens, Throckmorton and Young counties. 

Shell Petroleum Corp., effective Jan. 28, posts 
Humble’s above schedule on Fisher county crude, 
plus these five lower grades, beginning with below 25 
gravity at $0.88; 25-25.9, $0.90; 26-26.9, $0.92; 
27-27.9, $0.94, and 28-28.9, $0.96; rest of schedule 
same as Humble’s in West Central Texas. 

Note: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*East Central Tezas 
(Effective Jan. 28, 1937) 


Below 29....... $1.03 $5-85.9.. 2.0.60. $1.17 
SS ee 1.05 eet eee 1.19 
oe te ee 1.07 37-37.9.. 1.2 
oS ae 1.09 nD Pe 1.23 
a kee aes BPSD. wwecnce Rae 
FS ae 1.18 40 and above... 1.27 
oS} eee 1.15 


*Including Anderson, Cherokee, Limestone, Na- 
varro counties. 

Same date, Sinclair-Prairie met in Mexia Humble’s 
above schedule. 


PANHANDLE TEXAS 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 





Gray Carson- 
County Hutchinson 
A eee ere $0.96 $0.91 
RM cc cicenG anni 0.98 6.93 
| Serre 1.00 6.95 
37-37.9 1.02 6.97 
1.04 6.99 
1.06 1.@1 
1.08 1.03 


Jan. 28, above prices met by Sinclair-Prairie and 
Magnolia in the entire area and by Continental in 
Carson-Hutchinson and by Texas Co. in Panhandle 
Sweet, same as Humble’s Gray Co. and on Panhandle 
Sour, same as Carson-Hutchinson. 

EAST TEXAS 
(Effective May 22, 1937) 

Stanolind, Humble, Shell, Sinclair-Prairie, Texas 
ae a eee. $1.35 
Shell also posted on Jan. 28, in Livingston area, 

Polk County, Texas, $1.27. 

NORTHEAST TEXAS 
(Posted by Humble, Jan. 28, 1937) 


(Posted by Magnolia, Jan. 28, 1937) 
Cass County and Panola County, Tex: 
Same gravity and price schedule as S. O. Louisiana 
posta for Rodessa, La., which see under that company. 


(Posted by The Texas Co., Jan. 28, 1937) 
I ois son ok cuba caens cena ne $1.25 
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WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28. 1937) 

(Including Andrews, Crane, Crockett, Ector, Glase- 


cock, Howard, Winkler and Upton Counties, Texas 
and Lea county, New Mexico). 


Below 26....... $0.78 
26-26 .9 8 





Jan. 28, Magnolia met Humble in Crane, Upton, 
Howard, Glasscock, Mitchell and Winker. 

Shell Petroleum Corp., on Jan. 28, met Humble in 
Crane, Glasscock, Howard, Pecos (e t Yares 
shallow pool), Winkler, and Upton counties, Tex., 
and in Lea County, N. Mex. On Jan. 28, Shell posted 
in Yates shallow pool in Pecos county, Tex., $0.81. 
June 4, 1937, Shell added Ector county to West 
Texas postings. 

Jan. 28, Stanolind Oil & Gas Co. met Humble in 
Hendrick field, Winkler county. 

Jan. 28, Texas Co. met Humble in Ward and 
Winkler counties, Tex., and Lea County, N. M. 

April 20, 1937, Sinclair Prairie met Humble in 
Ward and Winkler, Tex. and Lea, N. M., counties, 
except that its gravity schedule ends with 36 and 
above, at $1.00. 

Posted by Continental Oil Co. 
(Effective Jan. 28, 1937) 
Artesia, Jackson and Maljamar pools, N. M.. .$0.9@ 


COLORADO 
(Posted by Continentai Oil Co., 
Effective Jan. 28, 1937) 
Ft. Collins and Wellington 


$1.01 85-35 .9 
1.03 36-36 .9 
1.05 37-37 .9 
1.07 38-38 .9 


. 1.09 39-39.9.. 

1.13 

Cannon City and Florence, Col 
SOUTH AND SOUTHWEST TEXAS 


Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 
Carroll, Clark, Darst Creek, Hilbig, Salt Flat and 
SE IES id nn ew ec amaee Rene eee $1.09 
OO eae $1.37 
(Effective Nov. 1, 1936) 
Heyser heavy. . .$0.90 Placedo heavy. .$0.96 
Heyser light..... 1.15 Ge cc eka oe os 0.95 
Shell Pet. Corp. on Jan. 28, posted $1.09 in Salt 
Flat district, Tex. 
Anahuac, Dickinson, Flour Bluff and Turtlebay 
(Effective Jan. 28, 1937) 





Below 81....... $1.16 36-36.9.....6-. $1.28 
315) 8 Bao 18 87-37 9... .s00 1.36 
BS-BS 9. ccccecs 1.20 $8-38.9........ 1.32 
oS Ce 1.22 tee cab he RE 1.34 
a os Se 1.24 40 and above... 1.36 
$5-35.9......... 1.26 


Jan. 28, Magnolia met Humble in Darst Creek; 
ted $1.00 in ee $1.12 in Lytton Springs; 
1.27 for Cleveland, ng | county, Tex.; $1.15 
in Hardin, Liberty county. Tex. 
Jan. 28, 1937, The Texas Co. met Humble in 
Darst Creek. 
Posted by Humble 
Conroe, Raccoon Bend, Tomball and Sat 
(Deep sand crudes) 
(Effective Jan. 28, 1937) 





85-35 .9........ $1.34 
S36 .9.. ccc 3 
37-37.9. oo oe 





: ‘ : 40 & above.... 1.44 
>, eee 1.32 
Jan. 28, Magnolia met Humble in Tomball and 
Texas Co. met Humble in Conroe, beginning with 
85-35 .9 gravity. 


Posted by Humble 


Mirando, Heavy and Light 
(Effective July 6, 1937) 

See $1.18 

98 32-32.9 ee eS 

00 33-33 .9 cscs Dae 

02 $4-34.9....0. on Ean 

04 $5-35..9..... ae 

06 a ee 

08 ok Sr oo Lae 

10 38-38.9.. ito Evan 

12 BP Piccscccs Le 

14 40 & above..... 1.36 





‘16 


July 6, Magnolia posted same schedule as Humble 
in Mirando. 

July 6, 1937, Texas Co. posted for Duval-Mirando, 
$0.96 for below 21, plus 2c differential, to $1.12 for 
28 & above. 


(Continued on nezt page) 
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se ieee me em 
(Continued from preceding page) 
NORTH LOUISIANA-ARKANSAS *GULF COASTAL FIELDS ROCKY MOUNTAIN FIELDS 
Posted by Standard Oil Co. of Louisiana Posted by ae ae a Co and | oe ce fey i Co. 
. “Sective an. .d, 
| (Effective Jan. 28, 1937) aret 
| . (Effective Jan. 28, 1937) Humble) Satt Creek, Midway and Dutton Creek, Wyo., 
| S&S ona a, ae, Sabine, De Humble Texas (July 6 °37) same schedule as Stanolind posts in Oklahoma, 

, Sarepta, Carterville, El Dorade, $0.95 $0.90 BE Kansas which see under Mid-Continent crude on 
Bunkie, and Miller county). for 0.92 eas previous page. . 
ay - ane ones 33-33 3 nee 31 , 08 ey 2.34 pare Greybull-Torchlight Sid nse duinaaans exaaanes $1.39 
26-26.9 |||... 094 = -35-35.9..2.22 112 0.98 = 0.98 1.03 te RR EE. 
* ' eee 0.96 e eeeeeee 1.14 1.01 1.01 1.05 Hogbeck. N.M.... 

28-38.9 ...... 0.98 37-37.9 1.16 1.04 1.04 1.07 Rs incnennens 
29-299 ||... 1.00 $8-38.9........ 1,18 1.07 1.07 1.09 a 
$0-S0.9 ...... 1.02 Lt 1.20 1.10 1.10 1.11 joe Creek, light 
SSNS ...... 1.04 40 and above... 1.22 1.13 1.18 1.13 Frannie ligh . 
> RRR y+ 118 11s 115 UII viecniodsscccesacxceueiwneaeaane 
1.17 1.17 1.17 
1.19 1.19 1.19 
1.21 1.2 1a 
1.23 1.23 1.23 
1.25 1.25 1.25 
Rodesea, La. ; = : = ie (Effective Nov. 4, 1936) 
(Effective Jan. 28, 1937) ee for 1.31 oom pg seo MOUND cae ctcicccvecuswnseceauus oe 
o ; rann’ tt < ccegusns+eukcedacecenneees 
Below 25....... $0.93 | $1.11 1.85 34° 1.35 ERNE DPOUNG, WOO s vc ccacecvsccecuceaece @.57 
25-25.9......... 0.95 34-34.9........ 1.18 = J. ee Pondera, Moat. | (Postings discontinued July 
27-27-9......... 0.99 36-36.9. apeteien 1.13 40 and above... 1.41 sees 1.41 Oil for Kevin Sonbaret. lave 200 on Mk) 
> | aa Pre .19 : " . 
29-29.9......... 1.03 38-38.9........ 1.21 sae auble's prices eppty in these, fexte: Berpere 
as ce alba He } peste ne ’ «22 Bluff, Mykawa, ee Pierce Junction, Plymouth, 
> - 2 Veaeeaes * ae and above. : Rabbs Ridge, Raccoon Bend ‘shallow sand), Refugio 
82-82.9......... 1.09 light and theavy, Sour Lake, Spindletop, Sugarland 
so Sa eee get ao of oT Posted by Ohio Oll Co 
eavy: effective July 6, 1937: Below 20, $0.95; ‘ 5 
Seetiaies ace om 20 20 9. $1.01; 21-21.9, $1 03; 22-229, $1.05; 23- (Effective Jan. 28, 1937) 

. ' ee . 23.9, $1.07; 24-24.9, $1.09; 25-25.9, $1.11; t ee a nee . 
Urania, La. (La. Oil Refg. Co., Jan. 10, "36)... 0.97 of schedule same as other Gulf Coastal crude. ™ povctiny mth 5 * RRA FANT ER LS: ‘ 30 
Tepetate, La. (Continental Oil, Jan. 28,37)... 1.24 a. 28, — met above Humble R I Fe a ia eee 1.205 

edule in 4 
Jan. 28, 1937, Magnolia met S. O. La.’s No. La.- ae - * 6, 1937, The Texas Co. posted for Refugio, EAMG CHEER. 202000 ce cerncesverseensesness —_ 
Ark. gravity and price schedule in Pine Island, which includes Greta, Saxet and Taft: $1.01 for be- 
Ha poe peg re Bull Bayou and Cotton Valley, La., low 21, plus 2c differential, to $1.17 for 28 & above. 

in ee and Rainbow districts, Ark.; ry Texas Co. postings in Gulf Coastal Texas include: 
=> 2 p La.'s —_ — panel. nest Areiola, Come nen, es a. 

" meron eadow, pos um } | l, * itz, Pickett > : 
gravity and price schedule on Mirando. Ridge. Port Neches Fs an West Columbia aaa Posted by Continental O8 Co. 

Jan. 28, The Texas Co. met S. La. in N. La., Withers. In Gulf Coastal Louisiana: Bay St. Elaine, (Effective Jan. 28, 1937) 
except that its gravity echedule enka with below Caillou Island, Dog Lake, Four Isle, Gillis, Horse- Ca a $1.40 
27 at $0.94. It posted $1.37 for Garden Island, La., shoe Bayou, Iberia, Lake Barre, Lake Pelto, Leesville SR RS... 4 ccuscumsanudnnmnes 1.18 
$1.24 for LaFitte, La. and $0.90 for Smackover. and Port Barre. Lance Creek, Wyo PR eRts ape rricioer: .. 0.97 
CALIFORNIA, Posted by Standard Oil of California 
All gravilies above those quoled take highest price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe Springs, Kern 
Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; Lakeview Area, Aug. 19, 1936; El Segundo and Wilmington, Oct. 15, 1937 
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Positions Wanted 
CHEMIST—B. S., M. S. Five years the 
retical and actual experience in blending, 
grease making, analytical and research 
work with an independent jobber. Desires 
to make change where future is more im- 
portant than immediate earnings. Age 33 
Married. Present employer knows of this 
advertisement. Address Box 480. 


For Sale 


TANKS FOR SALE (Vertical) 
one 12,140 gallon capacity. 
three 8,000 a ne 

two 10,540 

one 9,930 

one 16,190 

four 3,700 

four 2,700 





Located in City of Detroit 
Address P. O. Box 1836 
St. Mary’s, W. Va. 








Wanted to Buy 


TEXAS LUBES 

Leading European oil company desir- 
ous close working arrangement with 
competitive producers for bulk etcet- 
era supplies Green Cast Texas Reds 
Pales for shipment to European 
Asiatic, South American, African 
countries 





Address Box 479 





Business Opportunities 





SALE AND PURCHASE 


of 
GASOLINE-and- ‘OIL COMPANIES 
BULK PLANTS and 
JOBBING CONCERNS 
Confidentially Negotiated 
WM. WISHAR 
Broker of Oil Marketing evepertics 
2331 Grandview, Cleveland Heights, 








Professional Services 


ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 
NEWARK, N. J. 
Telephone Bigelow 3-4020 











BURRELL-MASE ENGINEERING CO. 


Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation — Construction — Testing 








ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods employ ed 
Octane Ratings by A. S. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








ROYAL E. BURNHAM 
Attorney-at-Law 
Patent and Trade Mark Practice 
Exclusively 
511 Eleventh Street, N. W. 
Washington, D. C. 











Index to Advertisers 





his index is published as a conventence 
to the reader. Every care is taken 
make it accurate, but National Pe 
leum News assumes no responsibility f 
errors or Omissions. 





Acheson Colloids Corp. 

Allis Co., Louis .. 

Aluminum Co. of America 

American Flange & Mfg. Co. 

American Lubricants, Ine. 

American Mineral Spirits Co. 

American Telephone & Telegraph 
Co 

American Weekly, The 

Anderson-Prichard Oil Co 


Bakelite Corp. 

Bayou State Oil Corp. 

Bay Petroleum Co. 
Benjamin Electric Co. 
Berry Sons’ Co., James B. 
Blackmer Rotary Pump Co 
Bowser & Co., Inc., S. F. 
Bradford Oil Refg. Co. 
Brodie Co., Inc., Ralph N 
Buckeve Iron & Brass Works 
Butler Mfg. Co. 


Canfield Oil Co. 

Carsco Mfg. Co 

Champion Spark Plug Co. 
Champlin Refg. Co. 
Chicago Bridge & Iron Co. 
Cities Service Co. 

Columbian Steel Tank Co. 
Conewango Refg. Co. 
Continental Can Co. 

Crown Can Co. 

Curtis Pneumatic Machinery C 
Cushing Refg. & Gasoline Co. 


Danciger Oil & Refineries, Inc. 
Third Cove 
kayton Pump & Mfg. Co. 
keep Rock Oil Corp. 
Pont de Nemours & Co., 


dwards & Co., Vincent 
Slectric Auto Lite Co. 
Slectric Hose & Rubber Co 
Slectric Storage Battery Co. 
<rie Meter Systems, Inc. 
“thyl Gasoline Corp. 

“vans Products Co. 

“xide Batteries 


“airbanks-Morse & Co 

“arrell Mfg. Co. 

“ederal Motor Truck Company 
‘rreedom Oil Works Co. 
‘ruehauf Trailer Co 


Gaylord Container Corp. 
General American Transportatior 
Corp 
General Electric Co. 
General Motors Truck Co. 
Gilbert & Barker Mfg. Co. 
Globe Oil & Refg. Co. 
Goodall Rubber Co. 
Goodrich Rubber Co., B. F. 
Goodyear Tire & Rubber Co 
Goodrich Electric Co. 
Graver Tank & Mfg. Co., Ine 
Gulf Oil Corp 


Hanlon-Buchanan, Inc. 
Hays Mfg. Co. 

Heekin Can Co. 

Heil Co 

Hewitt Rubber Corp. 
Hinde & Dauche Paper 
Hull, Inc., W. Frank 
Humble Oil & Refg. Co. 


Ingersoll-Rand Co 
International Harveste! 


Jesco Lubricants Co 
Johnston & Jennings Co 


Kidde & Co., Inc., Walter 


Lawrence System 
Leland Electric Co 
Lion Oil Refg. Co. 


MeDonald Mfg. Co., 
Master Electric Co. 
Meier & Co., A. G. 

Metal Hose & Tubing Co 
Mid Continent Petroleum 
Milwaukee Valve Co. 
Morrison Bros. 


National Meter Co 

Nat'l Petroleum Mutual 
surance Co. 

National Petroleum News 

National Pumps Corp. 

National Refg. Co. 

Neptune Meter Co 


New York Lubricating Oil Co. 


Ohio Oil Co : ; 
Oil Equipment Mfg. Co. 


Paraflow Sales Division, S. 
- - 

Peerless Electric Co. . 
Pennsylvania Grade Crude Oil Assn. 
Pennsylvania Petroleum Products 

Co. 
Penola, Inc. a 
Perfection Stove Co. 

Philadelphia Valve Co. 
Phillips Petroleum Co. 
Pittsburgh Equitable Meter Co... 
Pittsburgh Plate Glass Co. 
Pure Oil Co. 
Pyroil Co. 
Roper, Corp., Geo. D. Second 
Service Station Ee Co. 
Shand & Jurs Co. ; 
Sheil 
Silent Glow Oil Burner Corp. 
Sinclair Refg. Co. eaten 
Skelly Oil Co. — 
Southern Steel Barrel Co. 
Southwest Grease & Oil Co. 
Southwest Pump Co. 
Standard Oil Co., of N. 
Standard Steel Works 
Stevens Hotel 
Sun Oil Co Fourth Cove: 
Taleo Asphalt & Refg. Co. 
Texaco Development Corp. 
Thiokol Corp 
Tide Water Associated Oil Co. 
Tokheim Oil Tank & atid Co. 
Truck Equipment Co. . 


U. S. Steel Corp. 
Universal Oil Products Co. 


Viking Pump Co 


Wayne Pump Co. 

Weaton Brass Works, 

White Motor Co 

Wiloil Corp. 

Wilson & Bennett Mfg. “Co. 

Wood Industries, Inc., Gar 
Worthington Pump & Mach’y Corp. 


Yale & Towne Mfg. Co. , cee 
Youngstown Pressed Steel Co. Di- 
vision of Mullins Mfg. Corp. 


Coming Meetings 


American Chemical Society, Division Or- 
ganic Chemistry, Richmond, Va., Dec. 28 
29 and 30 


1938 

Independent Oil 2 Assn. of Okla., 
Oklahoma City. Okla., Jan. 13. 

American Road Builders Assn., Cleveland, 
Ohio, Jan. 17 to 21. 

Northwest Petroleum <Assn., North Dakota 
Division, Minot, N. D., Jan. 24 and 25. 

Northwest Petroleum Assn., Minnesota Di- 
vision. Hotel Radisson, Minneapolis, Jan 
27 and 28 

Kentucky Petroleum Marketers Assn., Brown 
Hotel, Louisville, Ky., Feb. 7, 8 and 9 

Kansas Oil Men’s Assn., 24th annual conven- 
tion and oil exposition, Hotel Broadview, 
Wichita, Kans., Feb. 14 and 15. 

American Institute of Mining and Metallur- 
gical Engineers, annual meeting, Engi- 
neering Societies Bldg., New York, N. Y., 
Feb. 14 to 18 

Association of Highway Officials of the 
North Atlantic States. Hotel Ambassador, 
Atlantic City, N. J., Feb. 16, 17 and 18. 

Ohio Petroleum Marketers Assn., fifteenth 
annual meeting, Hotel Deshler-Wallick, 
Columbus. Ohio, Feb. 22, 23 and 24. 

Wisconsin Petroleum Assn., Se hroeder Hotel, 
Milwaukee, Wis., Feb. ‘ and 24 

Indiana Independent Petroleum Assn., Spring 
Convention and Refiners and Suppliers 
Enhibit. Hotel Severin, Indianapolis, Ind., 
March 2, 3 and 4. 

American Society for Testing Materials, 
Spring Regional Meeting and Group Com- 
mittee Meetings, Seneca Hotel, Rochester, 
N. Y., March 7 to 12.° 

American Assn. of Petroleum Geologists, 
23rd annual meeting, Roosevelt Hotel, 
New Orleans, La., March 16 to 18. 

American Petroleum Institute, division of 
production, spring meeting, southwestern 
district. Blackstone Hotel, Fort Worth, 
Texas, March 24 and 25 

National Petroleum Assn., Cleveland, Ohio, 
April 13 to 1 

Petroleum Industry Electrical Assn., Rice 
Hotel, Houston, Texas, April 13, 14 and 15 

American Chemical Society, Dallas, Texas, 
April 17 to 21 

American Institute of Mining and Metallur- 
gical Engineers, Open Hearth Conference, 
Buffalo, N. Y., April 20. 21 and 22 

International Petroleum Exposition, Tulsa, 
Okla., Mav 14 and 2 


NATIONAL PETROLEUM NEW 





